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INDUSTRIALS ON GRILL 


BULLETIN BY COMMISSIONERS 





Look into Methods and Claim Settle- 
ments by Monthly Payment Acci- 
dent and Health Companies 





Detroit, Mich., Aug. 16—The special 
committee of insurance commissioners 
on industrial accident and health insur- 
ance is furnishing the sensations of the 
week. First came the hot report on 
the General Accident. Dr. R. D. Dob- 
bie and Assistant Secretary J. J. Wat- 
son from the home office appeared be- 
fore the committee in session here and 
stated a cleanup in the industrial de- 
partment would be made and a thor- 
ough reorganization would be forth- 
coming. They asked for a few days’ 
time so that General Manager F. Norie 
Miller from the home office could ar- 
rive and take hold. 


Report on Continental Casualty 


The committee gave out a report on 
the Continental Casualty of Chicago. It 
said in part: 

The word “salvage,” applied to savings 
on settlements with industrial policyhold- 
ers, inevitably suggests rofit-sharing 
and dividends; while the insistence of the 
home office on the “rule of thumb” in in- 
terpreting its contracts, and its frequent 
instructions to its agents, in effect to 
keep mum as to liability evidenced by its 
contracts, are far from the treatment 
which should be accorded the industrial 
masses by this or any other insurance 
company. It is to be noted also that 
there are many compromise settlements, 
the reason for which does not appear in 
the correspondence of the company. 

The policy indicated results in numerous 
cases where this company, though in- 
formed of the accident by agents or un- 
dertakers, escapes making payment be- 
cause the beneficiary is not so well in- 
formed; in “change of occupation” cases, 
where, either through technically late 
notice or failure to notify by the exact 
persons specified in the policy a “sal- 
vage” is accomplished, which cannot be 
justified save by the “rule of thumb’”— 
in some cases, not even by that. 


Evasions are Charged 

As in other companies examined during 
this investigation, this company also per- 
sistently evades the payment of accumu- 
lation benefits, evidently considering the 
claimant’s right thereto in the same cate- 
gory as the right of the claimant who 
does not know that he is such and, there- 
fore, makes no claim. There are also 
evidences of an eagerness to keep silent 
about claims where the beneficiaries live 
in foreign lands; and a purpose to evade 
Payment entirely in a goodly number of 
cases where at least, the company is 
liable under the contract for one-fifth of 
the face of the policy. 

While the business transacted by this 
company is large, the number of cases 
cited by the examiners for comment on 
criticism is more than 12 percent of the 

(CONTINUED ON PAGE 28) 





AETNA INSURANCE CO. 


HARTFORD, CONN. 
WRITES GOOD SIZED LINES ON GOOD RISKS FOR GOOD PEOPLE 


From the Insurance Post 
“Receiver Sexton of the Atlanta-Birmingham Fire, which failed as a result of 
the San Francisco conflagration and compromised with its loss claimants there 
at 30 per cent, announces that he will —— be able to pay general creditors 
another 10 per cent, making a total of 55percent. This is contingent upon the 
determination of certain suits now pending before the federal court at Atlanta.”’ 
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INDUSTRIAL MEN MEET 


CONVENTION NOW AT NIAGARA 








Detroit Conference Has Plenty to Talk 
About at the Sessions this Year 
at the Falls 





(Prom a Staff Correspondent) 

Niagara Falls, N. Y., Aug. 16—The 
Detroit Conference opened its four 
days’ meeting at the Clifton today. 
The early part of the session did not 
show that this is a time of stress in the 
business, but the lobby talk and the 
late arrival of several leaders, who had 
been in Detroit, were sufficient evi- 
dence. Registration on Wednesday 
shows 81 members, 53 ladies, 14 visit- 
ors and 12 press representatives pres- 
ent. About seventy-five attended the 
opening session. 

The address of welcome by Mayor 
A. E. Dores of Niagara Falls, Ont., was 
fittingly brief and cordial. T. Leigh 
Thompson of the National Life & Ac- 
cident of Nashville responded, also 
briefly. The address of President 
Charles H. Boyer, was a well written 
paper in which questions of the busi- 
ness were handled. He reported splen- 
did progress. 

The companies have prospered as 
never before. Changes in conditions 
necessitate changes in policies and 
methods, and the companies must lead 
in progress. The Detroit Conference 
companies now have about $15,000,000 
annual industrial disability premiums. 
Twenty-four percent of their premium 
income is from men other than work- 
ing people. 

Weekly Payment Business Growing 

Eliminating fraternals, 97 percent of 
the industrial business is done by con- 
ference companies. The weekly pay- 
men business is growing faster than 
the monthly payment business and now 
constitutes one-fourth of the premiv™ 
income. 

President Boyer urged members to 
patronize the agency bureau conducted 
by the Hooper-Holmes j'ureau. New 
industrial companies have been start- 
ing at the rate of one a week. They 
should be brought into the conference. 
But few companies have adopted the 
uniform policy decided upon last year. 
This is deplored. At this meeting it 
should be learned just what companies 
have adopted it. The classification 
manual should be made complete and 
accurate. Members are urged to fur- 
nish information to this end. Support 
of the publicity bureau is enjoined. 
Readjustment of conference dues is 

(CONTINUED ON PAGE 27) 
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REPORT RAKES GENERAL 


HITS AT LOSS ADJUSTMENTS 





New York Examination Shows Bad 
Methods of Settlement—Warning 
to Other Companies 





The special committee on industrial 
health and accident adjustments of the 
Insurance Commissioners Convention 
has adopted as its report the memo- 
randum of the New York department 
on the examination of the General Ac- 
cident. The report of the New York 
examiners was accepted without change 
by the home office representatives of 
the company for the purpose of the 
hearing granted by the committee. 

Although its principal United States 
office is in Philadelphia, the General 
Accident is entered in this country 
through the state of New York, thus 
making it a New York company for 
the purposes of supervision. Although 
it was thus practically a home com- 
pany, it had not previously been ex- 
amined by the New York department 
in the twelve years it has been doing 
business in this country. 

Criticize Settlement of Claims 

The examination, says Superinten- 
dent Hotchkiss, shows that the com- 
pany, as an American corporation, is 
entirely solvent, and aside from its in- 
dustrial department, managed in a 
way to entitle it to official commenda- 
tion. The policy of its industrial de- 
partment, particularly in the settlement 
of claims, and again particularly in the 
adjustment of death claims, calls for 
emphatic condemnation and requires 
immediate reformation if the company 
is to continue to do business in New 
York. Owing to the General’s posi- 
tion in that state as a home company, 
the New York department is in com- 
mand of the situation and pretty well 
able to enforce its wishes. 

Biame on Profit-Sharing Contract 

Criticism of the industrial depart- 
ment is entirely on its settlement of 
claims. This criticism is harsh and 
unmeasured, the superintendent going 
so far as to use the word “fraud” in 
wagering some of the settlements. 

Blame for the conditions found is 
laid to the profit-sharing contract of 
the manager of the industrial depart- 
ment. The report of the examination 
fills a booklet of sixty-four pages, 
largely taken up with accounts of set- 
tlements where the assured seemed to 
be overreached. In many cases the 
superintendent calls attention to the 
effect the amount saved would have in 
adding to the manager’s profits. The 
first demand on the company for the 
future is the elimination of the influ- 
ence of the profit-sharing contract from 
the settlement and adjustment of 
claims. 

What Company Must Do 

The first and most drastic require- 
ment of the company is that it go back 
into its files and make full payment 
where claims have been shaved. It is 
also the most significant, as it indi- 
cates the superintendent’s belief that 
the cases of injustice can be discov- 
ered by an inspection of the records, 
and therefore that the unjust settle- 
ments were made deliberately. The 
conditions for relicensing the company 
at the end of the current year are laid 
down by Mr. Hotchkiss as follows: 


1. The industrial department of the 
General Accident, Fire and Life Assur- 
ance Corporation, Limited, must imme- 
diately investigate itself; to the end that 
the wrongs which have been committed 
by it may be undone and full payment 
or restitution made. This is emphatically 
so as to its so-called undertaker settle- 
ments, as to the accumulation benefits 
which have been withheld, and as to lump 
settlements and those based upon unwar- 
ranted claims of change of occupation. 
In the cases like those developed upon 
this examination which do not fall within 
these categories the same steps must be 
taken. Such other cases as shall be de- 
veloped on this self-examination must be 
treated in the same way. Further, the 


PERIOD HAS BEEN EXTENDED 

Louisville Board Has Decided Not to 

Force the Issue on Underwriters’ 
Agencies 





Louisville, Ky., Aug. 16—(Special)— 
The Louisville Board of Fire Under- 
writers today passed a resolution ex- 
tending the date at which local agents 
must resign underwriters agencies. The 
point was made several weeks ago that 
many agents having such representa- 
tion had been unable to secure other 
connections and that it would be un- 
fair to compel them to resign their 
agencies on Sept.1, the date which was 
first appointed. It has been intimated, 
however, that by Jan. 1, unless some 
method of dealing with second or third 
agencies of regularly organized com- 
panies has been developed, agents may 
be permitted to retain the underwriters 
indefinitely. No action was taken on 
the effort of the Western Union to 
compel the Louisville board to discon- 
tinue giving credit in the rate for co- 
insurance on the ground that an agree- 
ment of that kind cannot be enforced 
because of the valued policy law of 
Kentucky. The Louisville agents as- 
sert that they have never had any 
trouble enforcing the agreement and 
make the point that as Louisville is 
an excepted city it has a right to dis- 
pose of that question as it sees fit. It 
seems to be the opinion that efforts to 
eliminate the coinsurance credit are the 
result of the marked reduction in rates 
caused by the installation of the Dean 
schedule at the instance of the com- 
panies and in spite of opposition by 
the local agents. 





No Action Was Taken 
No action was taken at the stockhold- 
ers’ meeting of the American National 
Fire of Rock Island this week, The 
officials refuse to reply to inquiries and 
the future seems to be uncertain. 





Names Special Committee. 
President J. H.* Southgate of the 
National Association of Local Fire In- 
surance Agents has appointed a special 
committee ito attend the insurance com- 
missioners’ convention at Milwaukee. 





National Provincial Pails 

The National Provincial, Ltd., of Lon- 
don, has gone into the hands of a receiver 
in bankruptcy. It wrote £207,000 in 
premiums last year on fire, burglary and 
general accident business. The paid up 
capital was £49,303 and the general funds 
as of Jan. 1, 1911, were £111,316. F. 
England was its managing director and 
secretary. The National Provincial wrote 
surplus business in the United States. 





The agency of Miss M. A. Gallagher at 
Canton, Ill, has unionized, 





Features of the Week 
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OFFER SOME SUGGESTIONS 
COLORADO AGENTS’ PLATFORM 
Resolutions Adopted by the State As- 


sociation at Its Recent 
Pueblo Meeting 





At the recent meeting of the Colo- 
rado Local Agents Association, a set 
of resolutions was passed that deal 
with conditions in that state and else- 
where, which are as follows: 


Resolved: That the local agents of 
Colorado are to be congratulated on the 
great interest shown at this reorganiza- 
tion of the state association in the large 
attendance and general spirit of coopera- 
tion, and that those not in attendance be 
urged to immediately lend their support 
by joining the association and sending 
their names to the secretary. 

That we extend our heartiest support 
to the officers of the National association 
and pledge our continued cooperation to 
them in their efforts to raise the stand- 
ard of the local agency plant of the 
nation, and in securing reforms along the 
lines of uniform blanks, ownership of 
local agents expirations, and other items 
mentioned. 

Continual Change of Schedules 

Resolved: That we suggest to the gov- 
erning committee that the practice of 
continual change of methods of insurance 
rating in a state that has no antagonistic 
legislation and has been profitable to the 
companies is a detriment to the insurance 
business. From the origin of schedule 
rating the agents in this state have been 
loyal supporters of the schedule system, 
they have successfully demonstrated to 
the owners of property the merits of 
schedule rating, the wisdom of improve- 
ments to prevent fires, and have obtained 
the cooperation of property owners. The 
agents, however, have of late years been 
placed in an embarassing position by the 
continued amendments to and changing of 
schedules. 

Resolved: That we request the super- 
visory committee that full authority be 
vested in the management of the Rocky 
Mountain Underwriters Association so 
that all rates pertaining to risks in this 
territory be promulgated by said manage- 
ment and not emanate from foreign 
sources, as many of them are doing at 
this time, especially on sprinklered risks 
and trust lines; that all ratings wher- 
ever made shall adhere to the schedule 
in use and based on equality with all risks 
of similar class in the same community; 
that the rules of the Rocky Mountain 
Fire Underwriters Association concerning 
applications for reratings be rigidly en- 
forced and that no application for rerat- 
ing be considered by that association un- 
less such application is requested and 
signed by at least one agent, who has 
insurance in force on the risk on which 
rerating is asked for. 

Resolved: That we are unalterably 
opposed to the practice of overhead writ- 
ing by any agency company in any city 
or town where such company has a local 
agent, 

Want Companies to Cooperate 

Resolved: That whereas it appears that 
the Northwestern National, the Equitable 
F. & M., North River and the Colorado 
Underwriters department of the Imperial 
Fire are not cooperating with the Denver 
Fire Insurance Exchange at Denver in 
the matter of conserving the profits of 
the business to the insurance agents of 
that city, the subject be referred to the 
executive committee with a view of hav- 
ing said companies cooperate with the 
Denver Fire Insurance Exchange and 
throughout the state in the matter of 
good practices and cooperation. 

Resolved: That it is the sense of this 
meeting that we support the general and 
Special agents in their requests for in- 
formation concerning any risk in which 
their companies may be interested, 

Resolved: That the secretary of this 
association use all means in his power 
to urge the towns, cities and counties in 
Colorado to form strong local associa- 
tions, these local associations to assist 
the state association in all matters which 
may be proposed by it and to assist in 
the proper adjudication of local rates and 
rules of practice. 

Be It Resolved: That we have read with 
pleasure the recent ruling of the state 
insurance commissioner’s office that any 
local agent paying commission to any 
non-resident broker is violating the in- 
Surance law of Colorado and his agency 
license is subject to cancellation. 

Commercial Publicity Bureau 

Resolved: That we cooperate with the 
committee on publicity and education at 
Chicago, in its efforts to lend widespread 
interest to the prevention of fires and to 
the education of the public concerning 
correct building laws and the rigid en- 
forcement of the same; that all agents 
be requested to make a study of the 
causes of fire and the effort to prevent 
fire in all premises which they insure or 
which may come to their notice where 
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carelessness is noted or where rubbish is 
allowed to accumulate. 

Resolved: That whereas, it has been 
reported to this association that there is 
at least one company and probably others 
that are quoting a rate of one and one- 
half per cent for three years on farm 
property while the custom has been to 
charge 2 percent for three years, the com- 
pact office having no authority over farm 
rates, we request the advisory committee 
to authorize the compact office to assume 
supervision over farm rates in the same 
manner as other risks. 

A resolution was introduced, not having 
the approval of the committee on resolu- 
tions, which was quite strong in its de- 
nouncement of the underwriters annexes 
of insurance companies, and after con- 
siderable discussion, it was resolved that 
inasmuch as the question of underwriters 
annexes was receiving, and would receive, 
careful thought and attention from the 
prominent insurance men of the nation, 
that this association pledge its support 
to the action of the National Association 
of Local Fire Insurance Agents on this 
subject. 


CANADA TEAM IS SELECTED 

Most Loyal Gander H. M. Sampson 
of the Ontario Pond of the Blue Goose 
has advised the grand nest entertain- 
ment committee that the following 
team has been selected to initiate the 
new grand officers at the forthcoming 
meeting in Chicago: 

Most Loyal Gander—H. M. Sampson. 

Supervisor of the Flock—J. R. Stew- 
art. 

Custodian of the 





Goslings—G. P. 


Payne. 

Guardian of the Pond—D. L. Arm- 
strong. 

Wielder of the Goose Quill—John 
Kay. 


Keeper of the Golden Goose Egg— 
Joseph Murphy. 

It is hoped that other members will 
also accompany the team and take po- 
sitions as guards. It is expected that 
T. D. Richardson of the New York 
Underwriters and president of the Ca- 
nadian Board of Fire Underwriters will 
accompany the team. The list of 
speakers at the dinner over which In- 
surance Commissioner Palmer of Mich- 
igan will preside is: 

The Blue Goose—Most Loyal Grand 
Gander T. H. Williams. 

The Future of the Order—W. T. 
Benallack, His Highness, Supervisor of 
the Flock. 

Blue Goose Brotherhood—Past Most 
Loyal Grand Gander C. H. Pescay. 

The Northwest Association—A. 
Monroe, president Fire Underwriters 
Association of the Northwest. 

Under One Flag—J. R. Stewart, To- 
ronto, Can., grand guard. 


’ 





A number of the companies in the 
agency of H. C, Baird at Eureka, IIL, are 
transferring to Amber Moore, who will 
operate a union agency. 





GET INTO BAD TANGLE 


SAGINAW EXPIRATION 





SUIT 





Schwahn-Khuen Agency Secures In- 
junction Against Several Compa- 
nies and Their Special Agents 





Troubles that have been simmering 
along at Saginaw, Mich., came to a 
boil last week when the Schwahn- 
Khuen agency brought suit against sev- 
eral companies and special agents. 
Judge William R. Kendrick lifted them 
off the stove with a temporary injunc- 
tion restraining the defendants, their 
counsellors, attorneys, agents, etc., 
from interfering or meddling in any 
way whatsoever with the business of 
the complainants. It is alleged that 
several of the companies divulged ex- 
pirations which are claimed to be the 
property of the Schwahn-Khuen agency. 

Defendants are Named 

The defendants are the Glens Falls, 
Germania, Connecticut, Firemen’s, Re- 
liance, Lumbermen’s, Mechanics’ and 
Michigan Commercial; Joseph A. 
Mavon, Horace A. Spice, Gustave 
Schmemann, Charles T. Mann, Harry 
A. Bartels, J. Norris Estabrook and A. 
C. Welzeihn, their counsellors, attor- 
neys, agents, etc., from interfering or 
meddling in any way whatsoever with 
the business of the complainants. 

The enjoined companies have engaged 
Judge Thomas Bates of Chicago to look 
after their interests and he expects to 
enter a motion at Saginaw next week for 
the annulment of the injunction. The 
companies will of course attack the re- 
straining order on the ground that the 
expirations do not belong solely to the 
agent, but will further argue that the 
court order establishes a precedent by 
which they might be forever shut out of 
Saginaw or any other town. They hold 
that the ruling prevents them from solic- 
iting any business of the Schwahn-Kuehn 
agency under any circumstances and as- 
serting that they did not cut rates; say 
there is nothing to prevent agents from 
securing similar orders at any time and 
effectually shutting the gates of a town 
to a company. 


Case Set for October 


October 10 was the date set for a hear- 
ing of the case but the companies will 
not wait until then. They believe they 
have as good a case as the companies did 
at Columbus, Ohio, recently where the 
court ruled that the business belonged to 
who ever could get it. At Joliet, ILL, 
the matter of a violated contract entered 
into the decision, 

The trouble arose over the amalgama- 
tion of the Schwahn and Kuehn agencies. 
The former was nonunion and the latter 
union and the sale of the Kuehn business 
was made with a agreement that the 
Kuehn companies be taken care of. The 
new agency unionized and alleges that 
the “homeless” nonunion companies tried 
to “protect” their business. 





Semi-Annual Statements 


The following are extracts from 
Georgia department: 


Assets Income 
ee eee $31,394,560 $7,095,184 
Columbia, Ga.... 211,313 23,74 
National Union.. 3,470,640 1,106,056 
Mass. F. & M.... 135,934 08,926 
Phoenix, Eng..... 3,675,344 1,320,706 
Westchester ..... 4,572,445 1,427,319 
DL head eeb es 3,171,825 698,806 
Fidelity-Phenix .. 13,761,726 3,895,758 
American Home.. 293,142 136,907 
Lon. & Lanc..... 1,149,750 1,253,041 





semi-annual statements filed with the 


Disbursements’ Reins. Res. Net Sur. 
$6,264,966 11,940,807 $13,129,443 
20,282 21,710 85,798 
980,980 1,954,553 424,773 
130,944 186,599 423,829 
1,322,837 2,060,951 1,290,331 
1,436,359 2,463,720 1,519,294 
GUGBOE..  éceanaedde 0 0. 0 0 0 0 wane 
3,746,632 6,534,188 3,653,825 
36,5 53,433 35,649 
1,149,750 oo bowed cle 1,395,790 











News About Companies 





National Lumber, Buffalo, N. Y¥.—lIts 
semi-annual statement shows: Assets, 
$377,303; decrease, $3,570; reinsurance re- 
serve, $116,984, decrease, $11,077; net sur- 
plus, $32,303, increase, $18,079. 


Home Fire, Wheeling, W. Va.—The com- 
pany heretofore has confined its opera- 
tions to West Virginia, but recently en- 
tered Pennsylvania. It will operate there 
only in the larger cities and is already 
getting into some good agencies. Its 
capital of $250,000 is all paid in except 
$1,700. It will soon apply for admission 
to New York and Ohio. This is one of 
the well managed companies of the mid- 
dle west. Its net surplus of $44,000 has 
all been earned out of the business and 
it has the largest assets in proportion 
to liabilities of any company operating in 
West Virginia. Its semi-annual state- 
ment shows: Assets, $314,067, increase, 
$24,743; reinsurance reserve, $19,773, in« 
crease, $5,907; surplus, $44,069, increase, 
$7,944. 

> . . 

Ohio Insurance Company, Madison, Ind. 
—In addition to the application for a re- 
ceiver for the company, made at New 
Albany recently, a suit has been brought 
by W. W. Pierson at Indianapolis, in 
which a similar application is made, 
Pierson alleges that notes given him by 
the company in settlement of a loss have 
not been paid, and that the company is 
insolvent or in imminent danger of in- 
solvency. He also asserts that the com- 
pany recently assigned all its assets to 
Isidore Feibleman and Charles W. Rich- 
ards for the benefit of creditors. Frank G. 
West was appointed receicer by Judge Col- 
lier in the supreme court at Indianapolis 
Monday. 

. - . 

Dayton Mutual, Dayton, 0.—The semi- 
annual statement shows total assets of 
$140,964 of which $108,405 are contingent 
assets. The reinsurance reserve is $16,- 
412, the net cash surplus $10,841. The 
present rate of dividend to policyholders 
is 20 percent. Secretary Coleman calls 
attention to the item of $13,620 in the as- 
sets as premiums in course of collection, 
saying that it being rather high is due 
to the fact that the organization anni- 
versary of the company is June 19. A 
this time the organization renewals come 
in, and as it is only 10 days from that 
time until the time of making the state- 
ment, the item of uncollected premiums 
naturally is large. 

. . om 

Retail Hardware Mutual, Minneapolis— 
The semi-annual statement shows cash 
assets $326,133, reserve $70,770, net sur- 
plus $241,463, premium receipts since Jan, 
1 $157,337, losses $56,637, amount in force 
$14,266,750. 

. - 7 

Vulcan Fire, Oakland, Cal.—Admitted 
assets of $716,340 are claimed by the 
company in its application to the Cali- 
fornia department for a license to trans- 
act business. It shows that the company 
is possessed of $501,015.29 cash, in ad- 
dition notes aggregating $215,000 received 
from the sale of capital stock. Of the 
cash on hand $243,510 is paid-up capital, 
while $257,505.29 represents the paid-up 
surplus. The authorized capital is $500,- 
000, with surplus of like amount. Presi- 
dent Clay announces that the entire capital 
stock will have been subscribed for before 
Aug. 22, when the sale of stock will be 
discontinued, —_ 

> 


Osage Fire, Topeka, Kan.—It is now 
licensed in Kansas, Illinois, Colorado and 
Missouri and has been devoting most of 
its efforts to the development of its home 
state. It is the intention of the company 
to make an active campaign for business 
in the other states in which it is licensed, 
after the first of the year. 





Use The Western Underwriter’s Direc- 
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AS VIEWED FROM CHICAGO 


?. B. BIGELOW IS PRESIDENT 

F. R. Bigelow, vice-president of the 
St. Paul Fire & Marine, has been elect- 
ed president, succeeding the late C. H. 
Bigelow, his father. J. H. Skinner, one 
of the directors, will become vice-pres- 
ident. Mr. Bigelow was marine secre- 
tary and then assistant secretary, before 
he was elected vice-president. Mr. Bige- 
low has grown up in the St. Paul office. 
He is a young man of initiative and has 
the elements of ly growth in him. 





WHAT commrrrEs WILL DO 

Preliminary steps are now being 
taken toward the codification of the 
insurance laws of Illinois and informa- 
tion is being gathered for the drafting 
of a statute to regulate fire rates. Fol- 
lowing the failure of passage of House 
Bill 284 in Illinois, a committee of ten 
was appointed by the legislature to re- 
write the insurance laws and incorpo- 
rate in them an act to regulate fire 
rates. W .Tudor ApMadoc of Chicago 
is chairman and E. J. King of Gales- 
burg is secretary. 

Circulars have been sent to insurance 
companies and large assured asking for 
suggestions. The letters seek informa- 
tion, but only in a general way, and 
the answers will be used to an extent as 
a guide for the further work of the 
committee. The report of the Illinois 
commission of a year ago and all other 
available data will be used. Confer- 
ences will probably be held with some 
of the older eastern commissioners 
— the laws have already been codi- 
ied. 

Laws governing every kind of insur- 
ance and every kind of insurance com- 
pany and organization will be consid- 








Insurance Company of North America 


STATEMENT OF aeaennieen ae 1, 1911 


Cash Capital, - - - $4,000,000.00 

Total Assets, - - - 16,001,411.66 

Total Liabilities (except Capital) - - 8,257 ,431.49 

Surplus to Policy Holders, 7,743,980.17 
AGENTS WANTED EVERYWHERE 


WESTERN DEPARTMENT, 76 West Monroe St., CHICAGO, ILL. 
W. N. JOHNSON, General Agent. 


sy ot Mea PA. 


B. L. WEST, Assistant General Agent 











No Red Tape and 
No Delay 





Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” Literal Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











ered. Fire, life and casualty statutes 
will be studied and provision will be 
made for the governing of all the vari- 
ous forms of organizations. Under the 
head of fire insurance joint stock com- 
panies, Lloyds, mutuals and interin- 
surers will receive attention; under life, 
the joint stock and mutual legal reserve 
companies, assessment companies and 


INSURANCE ATTORNEYS 











Frederick A. Brown 


5 N. La Salle Street, 
Chicago 











Charles W.Pattison 


Insurance Counselior 


1605-6-7 Williamson Bldg., Cleveland, Ohio 


Long Distance { Central 104-W 
Telephone Main 61 

















fraternals; and under casualty joint 
stock, Lloyds, mutuals, interinsurers, 
associations and fraternals. 

Some act for the regulation of fire 
rates will be incorporated in the code, 
but whether this will be for state regu- 
lation or not is a question. Members 
of the committee say they will remain 
noncomniittal on this point until the 
matter has been* given mature study. 
Chairman ApMadoc is authority for the 
statement that his committee is not an 
investigating body. 

. * * 
ADDITIONAL CHICAGO PREMIUMS 
The following are premium returns 


made to the Chicago city collector dur- 
ing the past week: 


1911 1910 1909 
BERRIES cvcccceces $25,873 $26,246 $24,244 
AMG. DEUB. occces 7,8 6,12 4,728 
Assur. Amer. ..... $7,240 11,119 ...... 
Asian, THRE. ccocsie 90,782 91,679 73,464 
COMMBOR cccccccece 47,500 44,794 41,125 
Continental ....... 179,352 166,824 158,475 
Fidelity Und. 2 36,053 28,8 27,06 
Ger. Amer., N. Y. 1155, 882 122,544 100,617 
German, ee 6,170 43,258 36,885 
Ham. Brem. ...... 4,120 80,712 81,597 
Ine. Ca. MN. A. .cccs 99,639 139,163 122,767 
WOWD. cevviccecvece BOO cosece senccce 
Lon. & Lan. ...... 145,021 158,154 142,722 
Natl. B. Frank.... 48,183 43,421 40,532 
Week, UMIOS «ccese 99,677 71,764 62,078 
PE. eccecccadss 16,987 17,287 13,722 
PRR. DRE. cccesss 33,385 32,077 29,744 
Springfield ........ 192,815 185,841 181,615 
Spring Garden .... 72,817 77,017 79,699 
State, Eng. ....... 25,987 28,021 21,728 
SOUSA, CK wocses rr 
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CLOSING UP THE DEPARTMENT 

Vice-President Dana Blackmar of the 
Georgia Home is in Chicago, closing 
up the western department under S. D. 
Andrus, the business in the department, 
with the exception of Missouri and 
Kentucky, having been reinsured in the 








HOTEL CUMBERLAND 


NEW YORK 


BROADWAY AT S4th STREET 


Near SOth Street Subway Station 
and 53rd Street Elevated 








“Broadway” Cars from Grand Central Depot 
pass the door 


New and Fireproof 


Best Hotel Accommodations in New York at 
Reasonable Rates 


$2.50 with bath, and up 
Ten minutes’ walk to 20 Theatres 








Excellent Restaurant. Prices moderate 
Send for Booklet 


HARRY P. STIMSON, Formerly with Hotel Imperial 
Only New York Hotel window-screened throughout 


HEADQUARTERS FOR INSURANCE MEN 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 

















INCORPORATED 1840 


WESTERN 


Insurance Company 































= Fire A iation. A. H. G f St. ° i ag 
cme ian te o. yng gor Louis, will continue as special agent of of Pittsburgh ee Cages, Bee Hy eae o7LeT 
Att -at-La the Georgia Home in these two states, Assets, - - - - 
FE wry aa all the agents reporting direct to the} FIRE AND TORNADO [Net Surplus, - - $2, 021, 740.21 
alanis PPOPES: Surplus for Policy $3,021,740.21 
° . 000.00' Holders, - - - 021,740. 
CHILDS, YOUNG & WOOD |seews10 router norvens, 367,713. EAD OFFICE: 
19 Sovth La Selle Street, Chicago, Y. M. C. A. Bldg. LOSSES PAID TO DATE 4,764,557.00 or. William and Cedar Streets 





TELEPHONE RANDOLPH 2379 
Cook County Managers 
WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 
DRAM SHOP INDEMNITY 


Office: 
Reisch Indemnity Building 
SPRINGFIELD” ILL. 











a rey Lines 


Good Risks solicited—tariff rates—prompt service— 
Excellent American Companies 








108 S. LA SALLE 


1215-1216 Corn Es Bank B 
e uilding 
134 S. Te Salle Street STREET 





R. W. HOSMER & CO., Chicago 
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home office. Mr. Blackmar conducted 
the reinsurance negotiations with Presi- 
dent Irvin of the Fire Association in 
the east. The western department of 
the Fire Association will take care of 
all the details except in Ohio and In- 
diana, which are under jurisdiction of 
the home office. Mr. Andrus will make 
another connection as soon as he can. 
The Georgia Home had a good plant 
in the north and the company was well 
liked. k ake 


POPULAR FIRE FIGHTING PLAN 

The Chicago Association of Com- 
merce has started a movement to in- 
terest all the people in a country-wide 
movement for the prevention of fires. 
The campaign will include movements 
for proper legislation, education of 
children in the public schools, and the 
working up of sentiment through “fire 
prevention days” set apart by gover- 
nors and mayors. Strict regulations in 
regard to building construction and 
electric wiring and the enforcement of 
present regulations will be sought. 

. * * 


TERM BATE ON SPRINELERED RISES 


Owing to the lack of definite boun- 
daries for the “congested districts” of 
western cities, the Western Union gov- 
erning committee has decided that the 
writing of sprinklered business at term 
rates outside of the congested districts 
is not practicable. Therefore in lieu 
of the plan suggested at the April meet- 
ing, the following rules have been sent 
to members to be voted on: 


Resolved as mandatory, That Rule 65, 
Term Risks, be amended to extend the 
writing of sprinklered business under the 
following conditions: 

1. Sprinklered mercantile buildings (ex- 
clusive of stock, which shall not be writ- 
ten for more than one year), including 
buildings with small manufacturing con- 
cerns connected with the mercantile occu- 
pancies therein, may be written at one 
and one-half times the annual rate for 
two years, twice the annual rate for three 
years, two and one-half times the an- 
nual rate for four years, and three times 
the annual rate for five years. (This ex- 
tends the term privilege to certain mer- 
cantile buildings containing manufac- 
turing which heretofore have been in- 
eligible.) 

2. Sprinklered risks not embraced in the 
preceding section, including sprinklered 
manufacturing risks and special hazards, 
both buildings and contents, may be writ- 
ten at one and three-quarter times the 
annual rate for two years, two and one- 
half times the annual rate for three years 
three and one-quarter times the annual 
rate for four years and four times the 
annual rate for five years. (These scales 
are applicable to use and occupancy in- 
surance, rental and leasehold insurance 
and profits and commission insurance as 
well as to direct insurance on the above 
described sprinklered property itself. In 
case of a question arising as to which of 
the above classes a particular risk be- 
longs, or as to whether the equipment is 
such as to make tthe risk eligible for 
term insurance as a sprinklered risk, it 
shall be referred to the governing com- 
mittee, whose decision shall be final.) 

o = * 


AMONSON TO LOOK OVER WEST 

President L. S. Amonson of the 
Peoples National is in Chicago this 
week, the first visit he has made to the 
west since his company was elected to 
membership in the Western Union. He 
will readjust his field and get some 
new men with union experience in some 
of the states. 


*- ¢ 8 
GENERAL AGENT KEMP IN CHICAGO 
Archibald Kemp, the newly ap- 
Pointed home office general agent of 
the Camden is spending some days in 














A Policy placed in the 
ROYAL seldom leaves 











THE WORLD'S GREATEST FIRE COMPANY 


its books. It is a tower Dep't 

of strength, especially R QO now. Ns. “BiDe. 
during troublous times y A ’ hicago 

camer see ema ee 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


Gross loss was about Six Million Seven Hundred Thousand Dollars.” 

















“$ettied in full promptly on adjustment without cash discount. Its loss was heavy, and the company is highly commended. J 








Chicago, and incidentally is getting 
some rest up in Wisconsin, prior to as- 
suming his new post at the home office. 
Mr. Kemp is looking over some of the 
field talent with the idea of getting a 
successor to himself in Ohio, Michi- 
gan and Indiana. Mr. Kemp has many 
friends in Chicago who are pleased at 


his promotion. 
7 *- s 


SOME LOCAL EVENTS 


C. A. Newton & Co. have secured an in- 
dependent line of the Milwaukee Mechan- 
ics to replace the Capital in the office. 


Newton L. Sample, formerly an ex- 
aminer in the Prussian National and 
later the North America at Chicago, has 
gone to St. Louis to become associated 
with the Missouri rating bureau under 
Manager H. M. Hess. 


New Pittsburgh Company Talked Of 

There is talk of a new $1,000,000 fire 
company to be organized at Pittsburgh 
by a number of agents and brokers who 
have recently lost companies through 
reduction in the number of agents un- 
der board rules. They are said to have 
interested several wealthy men. There 
will be no promotion expense. 


Variation from the “Hot Dog” 
Chicago Agent—What kind of meat 
sandwiches have you? 
Waiter—All kinds. 
Chicago Agent—Well, bring me an 
aviation meet sandwich. 








WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J.O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 


GOOD ACENTS WANTED 116 S. LA SALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 








®| PROMPT LOSS SETTLEMENTS 


THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E. ROLLO & SON, Managers 
29 South La Salle St., CHICAGO, ILL. 


® 








| KH tH PHO 


Organized in 1858. 
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Agents Wanted 




















Hotel Latham 


STH, AV. AND 28THST. 


NEW YORK 


FOR PERMANENT AND TRANSIENT 
GUESTS 


One block from Madison 
Square Garden 


EUROPEAN PLAN 

Sample rooms for commercial men 

Table d Hote Luncheon, 50c 
CLUB BREAKFAST. ALSO A LA CARTE. 


Rooms with use of bath, $1.50 per day. 
Rooms with bath, $2, $2.50, $3, $4 perday. 











A. L. PRATT, Managing Director 

















WANTED 


In the Head Office of a large company, a practical 
and experienced underwriter, and one capable of 
taking charge of its sprinklered risk department. 
Broad underwriting as well as technical sprinkler 


knowledge necessary. 


Address, stating fully ex- 


perience on both lines, age, salary and reference, 
30-G, care The Western Underwriter. 
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HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old‘and substantial lowa 


companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 
W. D. SKINNER, Treas. 
R. S. HOWELL, Asst. Sec’y 


Capital Paid in, $300,000 Surplus Paid in, $300,000 
. JAMES B. HOBBS, Pres. HENRY P. MAGILL, Geni. Mgr. 
PRANK M. RICE, Secy. 


, ORGANIZED 1865. 

















CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 


108 S. La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas 
FARM DEPARTMENT 


Excellent Reinsurance facilities at disposal of deserving Agents. 
D. H. DUNHAM, President 








CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN’S company or NEWARK, N. J. 


ORGANIZED 1855 


ASSETS $6,121,382.27 CAPITAL $1,000,000.00 


NET SURPLUS $2.841,939.41 
| SURPLUS TO POLICYHOLDERS ................-500e00: $3,841,939.41 


Western Department js . 137 S. La Salle Street 


NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 








Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada. 
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OHIO AND WEST VIRGINIA 


LINE NOT PLACED IN EAST 








West Virginia State Property Not Yet 
Insured—Politics Will Play 
a Part 





The insurance on the state property 
of West Virginia has not been placed 
in the east, nor anywhere else, accord- 
ing to late reports. The value of the 
state property is about $4,000,000. The 
appropriation to pay for insurance has 
been heretofore $10,000, but the last 
legislature cut it to $5,000. The board 
of control, composed of three men, has 
the placing of the risks. They want to 
get about $1,500,000 blanket insurance 
on the $4,000,000 worth of property and 
have only $5,000 to pay for it. 

On July 24 a new rate was promul- 
gated on the state capitol building and 
annex, giving about a 40 percent re- 
duction. The board of control is try- 
ing to get a reduction on all state prop- 
erty. 

Darst has nothing to do with 
the placing of the line, although he did 
tell the members of the board in a good 
natured way that if they placed it in un- 
authorized companies he would have 
them indicted. He has been flooded 
with letters since the report went out 
that the insurance was being placed in 
the east. . 

The members of the board claim the 
insurance will soon be placed in au- 
thorized companies. One company is 
on the capital annex for $32,000 on a 
binder issued through an agent who is 
almost unknown in the insurance busi- 
ness. He trains with the political fac- 
tion now in power, however, which 
shows that politics is figuring in the 
proposition. It is claimed the governor 
is opposed the carrying any insurance 
on state property. 


Charge Against Germania 

Charges have been filed by the 
Cleveland Exchange against the Ger- 
mania on the ground that it has failed 
to get licenses for all its solicitors. As 
Western Manager Halle is away in Eu- 
rope, nothing will be done until he re- 
turns. 

All the companies in the Barry Bros. 
Co. agency, which has been suspended 
from the exchange house, visited the 
city. The California pulled out, but the 
rest are sticking. It is stated that the 
companies have advised the agency not 
to stir up the situation or bring any 
suit. 





Planting Direct Agencies 

The Teutonia of Pittsburg, which had 
a reinsurance contract with the Cooper 
of Dayton, is now planting agencies in 
Ohio direct and has placed about 
twenty agents since the Cooper rein- 
sured. Secretary Gerwig of the com- 
pany is now in Europe and will be back 
Sept. 1. 


Wants Share of the Pie 

With the assertion that the consum- 
mation of the deal whereby the North 
British & Mercantile took over the 
Cooper of Dayton was brought about 
through his efforts, Abram Schachme of 
Dayton has entered suit in the com- 
mon pleas court for $10,600, which he 
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AGENTS WANTED IN OHIO 


“NATIONAL 


INSURANCE 
COMPANY 


or CINCINNATI 


ORGANIZED-1851: 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 





OHIO FARMERS INSURANCE CO. 


LE ROY, OHIO 


Organized 1848 





POINTS EMPHASIZING INDIVIDUALITY 
The loyal support of an intelligent, trustworthy agency force. 
The prestige of long continued fair dealing with its patrons. 
The democratic spirit permeating its entire organization. 
The quality of its assets. 
Its steady, healthy growth. 
Not erratic in its business policy. 
JAMES C. JOHNSON, President; W. E. HAINES, Secretary; F. H. HAWLEY, Treasurer 





alleges is due him as a commission ai 
6 percent on the purchasing price. He 
spent eight weeks in the work, he as- 
serts, the deal being closed July 10. 





Moved to Parkersburg 
Special Agent Arthur Lohmeyer of 
the Aetna in West Virginia has moved 
to Parkersburg, where he will have his 
headquarters hereafter. 





New Company at Charleston, W. Va. 

A new company under the name of 
the Majestic Fire is being organized at 
Charleston, W. Va., with $200,000 cap- 
ital. The stock is being offered at two 
for one to provide a surplus on which 
to begin business. The officers and 
directors are bankers and lumbermen 
of West Virginia. L. Prichard, presi- 
dent of the Charleston National Bank, 
is president. 


Ohio to Make Music 


Fred W. Ransom, special agent of 
the Providence Washington in Ohio, 
and head chorister of the Ohio Blue 
Goose Honkers, is now working up the 
songs that the Buckeye Carusos will 
spring at the grand nest festivities of 
the Blue Goose in Chicago on the even- 
ing of Oct. 3. 


Hope Goshorn Will Return 


Now that Judge P. J. Summers of 
Goldfield, Nev., has granted Mrs. E. J. 
Goshorn a divorce, the friends of. Mr. 
Goshorn, formerly well known as a 
Charleston, W. Va., insurance man and 
member of the firm of the Lohmeyer- 
Goshorn-Patterson Agency, hope he 
will return to his old city. 

Nearly two years ago Mr. Goshorn, 
after quietly settling his business af- 
fairs, left, sending a letter back to his 
wife, stating that he had left for good, 
and asking her to immediately apply 
for a divorce. He gave her a home, 
stocks, bonds and other properties to 
the value of $50,000. Mr. Goshorn was 








Big Opportunity $$$ Independence 





Can you develop whole or part territory of your state for your- 
self backed by the old reliable “Company That Does Pay?” 
Monthly premium accident and illness insurance is an ABSOLUTE 
NEED OF THE MASSES. THE NEED IS YOUR OPPOR- 
TUNITY. To good men of organization ability 


EXCLUSIVE AGENCY RIGHTS—THAT’S INDEPENDENCE 


Send for “‘THE TORCH.” 


A Great Success Light 


G. MONTAGU NETTLESHIP, U. S. Manager Industrial Dept. 


Great Eastern Casualty Co., 55 John St., New York 


KEYSTONE UNDERWRITERS 


JASPER E. WILHELM 


Special Agont 


Alliance, Ohio 


OF PITTSBURG, PA. 


Underwritten by the following companies: 


German Fire Insurance Co. 
German American Insurance Co. 


Union Insurance Co. 


Western Insurance Co. 
All of Pittsburg, Pa. 


HENRY WACHTER 


Reliable A Agents Wanted acta 
218 Fourth Ave., Pittsburg 


and Ohio 





OHIO AGENTS WANTED 


The United States Underwriters Policy. Capital, $1,200,000 


The North River Insurance Company. 
Empire City Fire Insurance Company. 
United States Fire Insurance Company. 
The Nassau Fire Insurance Company. 
Dutchess Fire Insurance Company. 
Richmond Fire Insurance Company. 


Capital, $350,000 
Capital $400,000 
Capital, $250,000 
Capital, $200,000 
Capital, $200,000 
Capital $200,000 


F. F. MURRAY, Special Agent 


Commercial Tribune Building . . 


. Cincinnati, Ohio 





Agents, 


STERLING R. HOLT, President 
Paid up Cash Capital, $100,000 


Insures Horses, Mules and Cattle Against Death From 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 


Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


JOHN W. McCARDLE, Secretary 
_ Net Surplus, $25,000 


For Territory Apply to Home Office 








Capital - $100,000 
Surplus - 25,000 





HORSES 
MULES 
CATTLE 


INSURED 
Against 
DEATH OR THEFT 




















THE WESTERN IINDERWRITER. 


LIVE STOCK INSURANCE 


presents splendid opportunities for 
ACENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, Ohio and Michigan. 
Liberal contracts. 


NATIONALLIVESTOCK 
INSURANCE CO. 


Majestic Blidg., Indianapolis, Ind. 


Awouct 17% 1017 
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considered one of the best insurance 
men in the state, and was loved by all 
who knew him. It came as a great 
blow to his many friends to learn of 
his domestic trouble. Mr. Goshorn’s 
friends in Charleston are now in great 
hopes that he will return to that city, or 
at least communicate with them, for he 
has never been seen or heard from 
since he left. 





Ohio Agency Appointments 

Allemannia—Purpus & Wassmann, New 
Bremen; Raudabough & Vining, Celina; 
William Morehead, Paulding; W. B. Kim- 
mel, Mineral City; J. H. Schroder, Pem- 
berville. 

Amer. Cent.—M. Hutt, Waverly. 

Atlas, Eng.—J. F. Beeler, Wooster. 

Boston—DeWees & Yocom, Barnesville; 
E. U. Schnetzler, Archbold; C. D. Stause, 
Lafayette; W. C. Stoch, Delta; John Line- 
han, Swanton; F. A. Seely, Metamora. 

Calumet—C. C. Lindall, Lima. 

Cent. Natl.—C. E. Barnett, Middletown; 
F. E. Dunseith, Bucyrus; D. F. Snyder, 
Cleveland; D. M. Evans, Rempel. 

City of N. Y.—C. G. Kemmer, Lima; C. 
M. Sampson, Findlay; Purpus & Wass- 
mann, New Bremen. 

Commercial, D. C.—J. H. Brock Com- 
pany, Columbus; Johnston & Johnston, 
Fostoria; J. H. Ebright, New Philadelphia, 

Coml, Union, N. Y.—Z. F. Martin, Troy, 

Coml. Union, Eng.—Z. F. Martin, Troy. 

Continental—M. Mercer, New Vienna, 

Dixie—G. H. Shank, Springfield. 

Dutchess—Barker, Frost & Chapman 
and E. A. Florian, Toledo; Henry Maus, 
Geneva; A. C. Close, Sandusky; Bryson- 
Bedwell-Brubacher Company, Columbus; 
S. J. George, Elyria; Hahn & Nant, Zanes- 
ville; E. P. Spencer, Mansfield; C. L. 
Stevens, Fremont; R. H. Gow, Massillon; 
D. W. Holloway, Akron; I. W. Pressler, 
Montpelier; Roach & Keating and L. J. 
Burt, Youngstown; H. J. Bailey, Ashta- 
bula. 4 

Federal, N. J.—J. A. Roselius, West 
Alexandria; J. E. Schneider, Minster. 

Hartford—A. E. Laughlin, Barnesville. 


OHIO NOTES 


The Michigan Fire & Marine changed 
from Edward Weiss to the office of X. B. 
Drexelius, at Cincinnati. 


The Willing ‘Realty Company of Ash- 
tabula, Ohio, has recently taken on the 
Central National Fire of Chicago and the 
Duquesne Underwriters of Pittsburgh. 


The Dutchess, which recently joined 
the Western Union, has transferred from 
the nonunion office of R. H. Castle to H. J. 
Bailey, at Ashtabula, Ohio. In Mr. Bailey’s 
office it takes the place of the Capital 
Fire, which reinsured. 

The Gilmore Smith M. E. Church of 
Ashtabula, Ohio, has been written at a 
25 percent cut, or $1.12% per $100 for 
five years, the book rate being $1.50. A 
realty company which recently embarked 
in the fire insurance business made this 
rate. One other real estate-insurance 
man is helping broker it. The old agents 
who had been on this risk refused to com- 
pete at that low figure. 


WEST VIRGINIA NOTES 


It is stated that the loss ratio in West 
Virginia so far this year is about 70 
percent. 


Conditions at Charleston, W. Va., are 
reported fair. The agents complain of the 
loss of some big lines to outsiders, mosfly 
New York, Philadelphia and Baltimore 
brokers. 

The American Column Company, which 
has a big sawmill and lumber yard at St. 
Albans, W. Va., is just closing a con- 
tract with the General Fire Extinguisher 


Company for a sprinkler equipment. Line, 
$150,000. - ” 


Send Your Cincinnati Business 


Aetna, Connecticut, Massachusetts 
- & M., Empire State Surety Company 


Earls & Johansing ¢3NCi nasi 


CINCINNATI 

















MICHIGAN AND INDIANA 


FEARS TROUBLE AT SAGINAW 


Old Detroiter Says Clouds Look 
Stormy—Where Virtue Was Not 
Properly Rewarded 











Detroit, Mich, Aug. 16.—(Special 
Correspondence.)—There was a cloud 
in the insurance horizon at Saginaw. 
Outsiders saw it. The Saginaw agents 
said it was only a shadow and would 
soon pass away. We had a call from a 
Saginaw agent a few days ago. He 
asked us what we thought about it. 
We didn’t think because what we 
thought would not alter the question. 
The agent said when he left us: “There 
are going to be doings right off. We 
will make some companies take no- 
tice.” When you get into a fight with 
insurance companies you are in a way 
te have lots of trouble. We, of 
course, sympathize with the agents and 
if we could help their cause any pos- 
sible way our coats would come off 
quick. Just at present, however, we 
are not taking sides, but waiting. 


Reward of Virtue.——Sometimes it 
don’t pay to be good. We had a cus- 
tomer who understands his business all 
right, but when it comes to insurance 
he don’t know much about it. We 
looked over the premises and made 
some suggestions that we know should 
be acted on. He was perfectly quiet 
until we got through. Then he broke 
out: “I guess I know my business and 
what I want.” We allowed he knew 
his business, but his business was not 
selling insurance. Ours was. While 
we did not pretend to know much 
about his line, we did know a little 
about ours, and argued we were right 
in taking the stand we did. We were 
acting for his interest. He got mad 
again and allowed one company was 
as good as another and one agent as 
good as another, etc. He knew one 
agent who was satisfied to write the 
policy as it was written and that was 
good enough for him. Anyway we lost 
the business simply because we made it 
our business to look after his interest. 
The other fellow will be O. K. until 
the fire comes, then someone will have 
trouble. 


Miss Raymond’s Return.—Miss Ray- 
mond of the firm of Raymond & Ray- 
mond has returned from her annual 
European trip. She helped King 
George and Queen Mary to get prop- 
erly crowned. England and other coun- 
tries over the water are good places to 
visit, but Miss Raymond says the 
United States is the greatest country 
in the world, and Detroit the greatest 
city to live in. 


Killed by Explosion of Extinguisher. 
—A Babcock fire extinguisher explod- 


ed last week in the hands of one of 
our city firemen, killing him. Some 


Buxton Insuring Agency 
63 William Street, NEW YORK 





Excess lines placed anywhere 
in the country 





Automobile Insurance 


Liability — Property Damage — Collision — Fire — Theft 
Agents Wanted for Ohio 


NEALE BROS. & CO., Cleveland 





UP-TO-DATE NOVELTIES Srscizetect™, ottsot cote sortie even 


clearly demonstrated. SUZZESti0NS ald Business Getters for yor 


Lead Pencils, Card Cases 


Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Des) 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Ideatification-Card Cases, Emblematic 


-Write for the latest novelty, or tell us what you want, and we will make it. 


8, etc 


LCL OTELTES 62 J, M| GOODELL, Jr., Inc, suse use, mm 


Telephone : : : Austin Lit 








Richland Mutual Insurance Company 
MANSFIELD, OHIO 








H.R. SMITH, President BUSINESS CONFINED TO OHIO R, SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO. Organized 1876. 


Cash Assets --- $513,589.64 Cash Surplus - -- $317,254.01 


H. V. OLNEY, President. C. A. L. PURMORT, Secretary. 














KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


CASH SURPLUS $164,310.42 
BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President 





ORGANIZED 1837 


H. H. GREER, Secretary 











Organized in 1908 





Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 
Columbus Endorsement Spreads AGENTS WANTED 


Confidence Abroad 
serena | Dayton Mutual Fire 
Mansfield Mutual|!msurance Co., *onic™ 
Fire Insurance Company 2S ee 


OF MANSFIELD, OHIO 


Insurance . . $4,716,161 
Premium Notes . 667,871 





Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Sbkows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 


An Agency Company 


Business Confined to Ohic. 
ENDORSED AT HOME APPROVED ABROAD 


THE PITTSBURGH | CASUALTY COMPANY 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jersey 
JOHN M. BOCCS, Seo’y and Gen'l Mgr. 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 


CAPITAL, $400,000.00 
S42 William Street 











NEw YorREK 





HEAVY VALUED RISKS 
At Tariff Rates Only 





LOSSES PAID OVER $300,000 
Prompt Service by Mail or Wire 


W. H. MARKHAM & CO., MGRS. - - ST. LOUIS 
RPittsbure Underwriters 


IRVAN NECKERMAN, Manager Commonwealth Bidg., PITTSBURG, PA. 


UNDERWRITTEN BY COMBINED STATEMENT, JAN. 1, 1911 
Allemannia Fire Ins. Co., of Pittsburg, Pa. i pe 


apital, - ° o 





700 000.00 
Humboldt Fire Ins. Co., of Allegheny, Pa. Net Surplus, < e o e . 
Netional-Ben Freaklin Ins, Co.. of Allegheny, a 2 pee 
Teutonia Fire Ins. Co., of Allegheny, Pa. Surplus to Policyholders, 


° = 3,480,166.00 
HOWARD STEPHENSON, F. H. WESTMEYER,G. R. MANDERBACH, Special Agents 
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people think testing apparatuses are a 
sort of a money getting scheme with- 
out any value behind. But when a 
thing gives way and causes loss of life 
and damage to property, for a little 
while the people think. I am inclined 
to believe this fireman lost his life not 
because the extinguisher had not been 
properly tested, but for the reason that 
when the machine was charged by the 
breaking of the bottle holding the acid, 
thereby forming the gases, he forgot 
to open the valve. The pressure was 
too great causing it to explode. It’s a 
good thing to have a standard for ev- 
ery apparatus used that there is dan- 
ger in handling. 


Cigars on Hartenstein—Robert F. 
Hartenstein, one of the oldest agents 
in Detroit, who lacked courage to get 
into the matrimonial deal, but at last 
got up sufficient nerve to ask the ques- 
tion and to his surprise got yes for an 
answer, has gone and done it. Of 
course, it was a quiet affair. Bob is 
passing the cigars and accepting con- 
gratulations. 


Asks Pertinent Questions.—A young, 
but progressive company asks us the 
following questions: 

“Are the big fire insurance compa- 
nies seeking to reduce the number of 
smaller companies, thereby gaining 
complete control of the business so that 
the broker may be eliminated and the 
agent made practically an employe? 

“Are the various insurance depart- 
ments consciously or unconsciously do- 
ing their part to eliminate the small 
company? 

“Do the large companies refuse con- 
cessions the smaller company is com- 
pelled to grant? 

“Isn’t it getting to be with fire insur- 
ance as it is with trusts, where the 
number of dealers has been reduced and 
their commissions made to imitate a 
salary? 

“Will the agent ever realize his client 
gets perfectly safe indemnity from a 
small company that has reater 
strength in proportion to gross liability 
than its giant brother? 

“Are not the agents and brokers to 
blame for conditions imposed because 
they refuse support to their only pro- 
tector, the small company? 

“Are agents and brokers being lured 
to their own destruction by big figures 
that mean little in the way of real se- 
curity to their clients?” 

We answer that when the smaller 
companies get too gay, the larger com- 
panies will either buy them out or an- 
nex them, so what is the use of saying 
anything about it? 

Op Detroiter. 


None Will Escape 

The suits begun by Receiver Ely to 
collect assessments levied on policy- 
holders of the Citizens Mutual Fire of 
Holly now total 177 and more are to 
be brought. To date 29 defendants 
have paid the costs and their assess- 
ments and the suits have been discon- 
tinued. The receiver says no policy- 
holder will escape. 





Change in Bierce & Sage 
C. C. Quinlan, who is promoting the 
Detroit National Fire, and M. O. Row- 
land, the president of the company, 





have acquired an interest in the Bierce 
& Sage agency of Detroit. Mr. Row- 
land has been elected president of the 
incorporated agency and states it will 
be continued. Mr. Bierce still holds 
his stock. He has been in Vancouver 
for some weeks. 





GIVE THE INDIANA FIGURES 





Premiums and Losses for Fire Com- 
panies in the State for First 
Six Months 





The premiums and losses of fire com- 
panies in Indiana for the first six 
months are: 

Prems. Losses. 


American, N. J......000- $107,601 $42,905 
Agricultural ........++-- 21,619 ,394 
American Natl. ......... 9 1,558 
Pree 12,684 6,130 
New Brunswick.......... 1,862 365 
COMMOFCE ‘ocicccscsccccce 2,509 928 
Citisgems, Mo. .cccccccccces 26,841 18,558 
CONCH WORE. 2 ccccccccce 1,425 541 
CaleGomia ccccccccgeccece 9,917 3,333 
Connecticut ....cccccoecs 62,077 56,605 
se .”””~ 6S PPREETo 19,444 5,206 
Fidelity-Phenix ......... 191,360 121,899 
CEE, | ce ceccseeensos 1,027 1,022 
German, W. Va@.....-+..+- 2,665 304 
COOPHIOM, Tih. .ccccesccccs 4,913 1,266 
MEE xccvescsccesgocses 11,440 3,279 
pO Pree 206,344 79,629 
MERMUGR ccccecccccoceses 33,467 24,677 
ie Se eee 42,337 17,474 
Lumber Mutual ......... 6,774 2,683 
Law Union & Rock ...... 1,565 2,988 
London Assur. ......++.- 17,916 5,324 
POO TT eee 8,387 6,906 
ys i Se LSB cccces 
Michigan Millers ........ 7,912 8,377 
Worthern, NW. F..cccccces 9,648 5,279 
National Brewers........ BES sctoes 
National Union ......... 30,475 30,740 
National Lumber ........ 1,151 

EEE PRUE CoS cecccceses 8,726 10,508 
Northern, Eng. .......... 36,604 8,141 
Norwich Union ......... 24,084 8,846 
New Hampshire ......... 22,588 20,866 
National, Conn. ......... 1,610 22,484 
Penn. Lumber Mutl...... [OMe §<bcacd 
GRie VRPMOTS cccccccerces 125,754 72,705 
COG GORGRT evcccccccsesece 8,308 2,470 
Re RRS errr 5,961 3,94 
. Paul FV. & M..cccceve 33,184 22,807 
Standard, Conn. ......... 2,114 

Scottish U. & N.......... 22,047 9,454 
DEMO, TM, cacccccsecese 1,482 31 
Western, Pa. ...ccccsccce 3,822 4,760 
Sr a Gh ec escanees ace 31,989 24,292 
We, BOs bbsvcidcacesee 463 10,600 
Western, CAR. ccccccceses 14,745 4,895 
POE. can 50:0 6026040008 6,967 15,339 
American Union, Phila... B.BZB ccc sce 
CeO Us. Ractscccocecwese 5,916 2,087 
RE es Sere - 5,206 83 
Central Mfrs. Mut....... 11,320 5,930 
Comm, Union, Eng....... 33,699 14,104 
GOINGS cccceccsccccesooe 6,514 6,102 
CED Win. w' e's cscs eres 11,634 6,813 
Coramauem, B. Jecccesvece 1,920 19 
eee 10,950 992 
Firemans Fund ......... 37,292 11,016 
WONG, 2. Beacvecesscse 9,361 2,607 
Beorsen BIPM 2 cveccccce 9,33 2,523 
ee a ee 54,992 15,771 
GN GE co cccccceces 11,193 2,491 
Hamburg Bremen ....... 20,863 11,150 
UNE, WE Sidccdovccceses 2,798 37 
London & Lance, ......... 23,856 10,929 
Michigan Commer. ...... 13,341 5,088 
Mannheim, Ger. ......... 2,234 234 
CEGOE ccs ccvcecttrccescce 13,055 4,523 
Pennsylvania .........se- 30,151 15,544 
DE. 06.500666600-00- 000 17,485 12,376 
rrr eres 62,979 19,539 
MEE Bp e60.00.056060004600% 68,271 36,580 
Royal Exchange ......... 19,148 4.562 
Spring Garden .......... 26,650 30,582 
Union Marine ............ SES cesecs 





Indiana Agency Appointments 


Fire Assn.—Stage & Bell, Knightstown, 

General—W. A. Greyer, Indianapolis. 

Hanover—W, C. Kimler, Darlington; C. 
M. Higman, Dunkirk; Overton & Kennedy, 
Martinsville; J. B. Burton, Mitchell. 

Ohio Farmers—W. R. Goldsmith, El- 
wood; G. H. Sholty, Windfall. 

Western, Pa—Walsh & 
Wayne. 

Amer. Union—W. H. Ackerman, Goshen; 
Jackson Burr Company, Anderson; Knotts 


Cook, Fort 








DETROIT, MICH. 


BI, ban ns pnsceeeecwes $1,372,882.79 


M. W. O'BRIEN E. J. BOOTH 
President i 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6.179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


CGE :n ni gancsconpanned $400,000.00 


H. E. EVERETT E. P. WEBB 
Asst 











LOCAL AGENTS! 


WE CAN HELP YOU 


with your Big Risks. Sopniet and Inventories of Sound Values made. Working with 
us brings you SATISFIED CUSTOMERS and obviates danger foams Comgeiiiions We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDE 
MAJESTI 


J. R. SUTTON, President 
Fire Protection ENGINEERS 


ic 


RS SERVICE € ADJUSTMENT CO. 
BLDG. DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 














Total Assets 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders ey 


A. D. Baker, Secretary 


» $1,112,949.43 
486,266.52 


Robert Henkel, Vice Pres dent 
Ralph Rawlings, Ass°t Secretary 




















NOW READY 


FOR AGENTS 


BLACKMAN, GLASS & COOK 


General Agents 


DETROIT, MICH. 


We are now ready to place agencies in Michigan, 


Indiana, Wisconsin for 


this splendid Company 


The American Union Fire Ins. Co. 


OF PHILADELPHIA 


CAPITAL $500,000 





The Sovereign Fire Assurance Company 


OF CANADA 


Head Office 
Temple Building, TORONTO 


UNITED STATES BRANCH 
55 John Street, NEW YORE 


H. S. WILSON, Managing Director 





ASSETS $1,083,959.55 


ORGANIZED 1853 


SURPLUS $523,622.54 


LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





THE LARGEST AND OLDEST GENERAL AGENCY IN OUR FIELD 


BIERCE 


Whitney Opera House Bldg., 


& SAGE 


DETROIT, MICH. 


GENERAL AGENTS FOR 
Concordia of Milwaukee, for Michigan 
North River of New York, for Michigan and Wisconsin 
Empire City of New York, for Michigan and Wisconsin 
Nassau of New York, for Michigan and Wisconsin 
German of Pittsburgh, for Michigan and Wisconsin 
Dixie of Greensboro, for Michigan, Wisconsin and Ohio 
Ben Franklin Underwriters, for Michigan, Wisconsin and Ohio 
Monongahela Underwriters, for Michigan 


Agents wanted at points where not now represented 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 
MANAGER 





39 S. La Salle St., Chicago, Ill. 


TLIGT WPRrCTRRN TINMHCRU/RITELYP 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital ~ - $300,000.00 
Reinsurance Reserve ~ 932,786.42 
Reserve for all other Liabilities 181,543.44 
Surplus to Policyholders 530,308.94 
Total Assets ~ - 1,644,638.80 








STATE AGENTS: 
JAMES M. MORAN, W ’s Temple, Chicago, 
pg NORRIE snd Ulli: mo 
- &. or 
MAD NELSON Heist Bla ., Kansas City, Mo., for 
AE. Des Moines, Ia., for Iowa and Ne- 


BE. G. FORD, Seattle, W: for Washington an 
je, Wash., 
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& McRoberts, Gary; Timmons Realty 
Company, La Fayette; W. H. Wiley, 
rion; P. C. Fergus, South Bend. 

Camden—L. Graham, Decatur. 
— S. Wilcoxson, Gwynne- 
ville. 


Michigan Agency Appointments 
Ger. Amer., N. Y.—A. E. Niedermeier, 
Newport; G. W. Morehouse, North Adams. 
os & Rut.—Finley & Coughlin, Han- 
coc 
i, A L. & G., Eng.—S. P. Hicks, Lowell; 
W. Chaufty, Kingsley. 
“City of N. Y.—J. W. Waller, Sheboygan. 


MICHIGAN 1 NOTES 


Gates & Wolcott is the name of a new 
insurance and real estate firm in the Mc- 
Graw building, Detroit. 


The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: Massnick-Phipps Mfg. Co., 
Detroit; Crisp Laundry Co., Sault Ste. 
Marie; Reichel Bros., Marquette; Grand 
Hotel, Mackinac Island; Central Lake Can- 
ning Co., Central Lake; Owosso Carriage 
& Sleigh Co., Owosso; A. C. Buss Cream- 
ery Co., Ironwood; Puritan building, De- 
troit. New book of estimates has been is- 
sued for Channing. The bureau has print- 
ed maps for the following towns: Oak 
Grove, Gwinn and New Hudson. 








Theodore Stein, Jr., has succeeded to the 
Indianapolis city agency of the German 
Fire of Indiana and as the youngest of the 
many fire insurance men of the city has 
become the manager of the largest single 
company agency in the state. Mr. Stein 
is the son of the president of the German. 


HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 





Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED 8S. AVERY 
Whea in Cincinnati stop at the 


GRAND HOTEL 


Insurance Men’s Headquarters 


Cuar.es H. Miter, Manager 











An increasing number of Insurance 
Men are stopping at “‘The Grand” 








NEW QUARTERS THE BUSINESS MEN’S CLUB 


SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





TABLISHED 25 Years. 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


29 S. LA SALLE STREET 
CHICAGO 





STRICTLY FIREPROOF 


ier BREVOOR 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 





Awuonuct 17 1011 





IN ILLINOIS AND WISCONSIN 


SCHROEDER OFFICES COMBINE 








Two Milwaukee Agencies United Now 
by Far All the Rest in 
Premiums 





An important agency consolidation 
occurred in Milwaukee last week when 
the agency of Edward Schroeder was 
combined with the Chris Schroeder & 
Son Co. agency, which writes the larg- 
est business in the city. Edward 
Schroeder represented the. Connecticut, 
New Hampshire, Phoenix of Hartford, 
Milwaukee German, American of New 
Jersey, Royal Exchange, German of 
Pennsylvania, Germantown Farmers 
Mutual, and the Old Colony (automo- 
bile), and reported $74,371 in city pre- 
miums. Chris Schroeder & Son Co. re- 
ported $149,937 and represent fourteen 
companies. The American, Milwaukee 
German and Old Colony were in both 
agencies. 

Edward Schroeder is president of the 
Milwaukee German and will now devote 
more of his time to its interests and to 
his real estate and loan business. The 
combined fire premiums of the two 
agencies will be about $225,000, or dou- 
ble the amount of any other agency. 





Alton Premium Returns 
Premiums collected on property with- 
in the city limits are reported at Al- 
ton, Ill, as follows: 
The McKinney Agency......... $14,659.00 


Geo. H. Smiley & Co........++. 13,720.00 
By Bhs BO, bn Foss Sede cecesece 10,319.00 
The Blair Agency.........++++s 7,503.00 
Giberson Realty Co.......++.++5 6,475.00 
Wm. Sontag & Son...........- 6,236.00 
GS WF. FORM. cccccccccccscceses 5,450.00 
Cc. F. Degenhardt...........+0+- 3,378.00 
> Wo EOE cc docs tccceccescoss 2,054.00 
Re, Be Wa wccccccccccccesess 1,384.00 
Be ik nc n6 6s cKencatsevespe 848.00 
WG WEE cc cccccccucessetee 616.00 
Paeteh GUertder .cccccvccccccsse 507.00 
ORR; GOUUTM occ cccccceveverves 296.00 
JONN Leverett ..ccccccccccccces 271.00 
J PR ek dba sneccsesessceees 255.00 
Ds is ENE nce vcsevcerceseses 87.00 
BEIM BERGER cccccccccccscssccces 52.00 
S. B. BOG: cecccicsvesvesecos 45.00 
Ch Ga BRO Is 5 0'5.0.0 055 6s baccesere 423.00 
BF. A. POWIGSS. cccsccccecsvctess 137.00 


The following agents have not as yet 
reported: M. Mahoney, Charles Schlueter, 
Geo. Emery, Levi Yager, A. J. Davis, W. 
A, Clark, R. L. Lowry, John D MeGowan, 





Decatur Tax Returns 


The following are the 2% tax returns 
on the yearly premiums at Decatur, IIl.: 


Kuny & Btronm .cccccccccccvesese $743.00 
J. Te. Bemmett .n.ccccccccccccsccces 460.12 
R. R. Montgomery & Son......... 186.78 
C. W. Montgomery ......cceeceee 146.29 
i, a Pi ceo V8 ctacvicbdteccrecce 116.84 
Burtechi Bros. & Schonele pesenees 104.17 
Johnson & Bobb ......™....eeeee 102.32 
BE. Be WEED cccccvcecesscccece 98.71 
CoBNO GB MGMEDD .ccccccccccccccss 64.60 
TE, Tis MUNOD cccccncscsccsvccceses 40.21 
Waith B. Halmes ..cccccccccescecs 39.73 
We te GEM cc ccccecccceseovessy 32.01 
ip techni a he eeietdeaie 27.18 
ee RTT eee 20.45 
Pickle & Dering ....ccccccccccce 20.35 
J. TE PIRBGRRS ccccccvvcceccveces 20.02 
SJ. GB Tiyen & BOM. .cccccccvccccces 18.91 
Re, Ge WHMIS ccc iccscccsvccsvccs 16.09 
Bi Ts BE. cc cccvcccceseescccces 15.21 
éter FH. Brueck ...ccccccccccccces 13.25 
Brown & Parker .....ccccccccccses 13.06 
De Whe MMMIRGR oc ccccccecccescocs 12.42 
Patterson & Wilson .........++ee6- 11.82 
G. FF. Beuee he BON. ccs ccccccccccces 11.63 
1S. FJ. TOOETG cccccccccccccsccccecs 8.62 
B. B. Wirwets ...cccccccccccvcces 7.01 
We, Be SAD 000000 6500000600000 3.16 


All the agencies have made their reports 
and paid the tax, the Oldham 


agency. 


except 





Index to Standard Policy 


S. D. Boreham of Steele & Boreham, 
Fond du Lac, Wis., has recently ar- 
ranged an index to the standard fire 
insurance policy. All of the state- 
ments in the policy are numbered along 
the margin but are not arranged in any 
definite order and are all put in one 
paragraph. If the agent was asked 
some question about the policy it was 
necessary for him to read through it 
until he found the section wanted. 

Mr. Boreham has made a list of all 
questions which might be asked in 
regard to the policy and arranged them 
in alphabetical order. After the ques- 


TLIC twaArTOoeCTo DAT TTATTIGC DAT DITC YD 


The Indiana and Ohio 
Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 

Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


q Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


TO INDIANA AGENTS 


Indiana Millers Insurance Company 
INDIANAPOLIS, INDIANA 


THE SPECIAL HAZARD COMPANY 
ORGANIZED 1889 


Capital, $100,000 Surplus, over $300,000 


SPECIAL HAZARDS OUR SPECIALTY 


We assist our Agents in securin 
No annexes—Single Agency 

















Bus‘ness. 
uaranteed. 


Write us NOW E. E. PERRY, President 











JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
S. LAURENCE BODINE, Vice-President 
SAMUEL W. SCOTT, Secretary , 














LEGITIMATE SURPLUS LINES 


Extra Facilities for Local Agents 
THE 


YORKSHIRE 


FRANK & DuBOIS, U. S. Attorneys 


47 WILLIAM STREET, N. Y. 


Established 1824 


INSURANCE CO., Ltd., 
OF YORK, ENGLAND 








Authority to adjust and pay all losses, and power of Attorney to accept service 
of legal process. 


cht Funds held on deposit in New York Banks for protection of American policy- 
olders. 


F. E. KENASTON, Pres, 





C. W. RANSOM, Vice-Pres. JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN, 


JANUARY 1, 1911 


i ein ede w 4 asne LRinisattespn dal $367,185.71 
Liabilities (except capital) yee # éeewenseeneha .. 144,611.04 
Policy Holders’ Surplus....... Writ Pht 222,574.67 
Net Premiums Received, 1910...... rit. 
Net Losses Incurred, 1910........ sip CREE ORS 66,591.33 
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tions there is the number of the sec- 
tion which will answer. 

Mr. Boreham has not yet had the in- 
dex put up in book form but will prob- 
ably do so in a short time. 


Get General Agency 


Schupp & Lohmar, of Peoria, IIL, 
who have been writing surplus lines 
for the Firemen & Mechanics of Mad- 
ison, Ind., have been made general 
agents of the company for the entire 
United States. They are also general 
agents of the Western Empire of Spo- 
kane for the middle west. 


Wisconsin Agency Appointments 

California—C. H. Sawyer; G. F. Howes, 
Waukesha. 

Cent. Natl.—Birdell Nelson, Dale. 

Connecticut—J. E. Robertson, West 


Allis. 
Ger. Amer., N. Y.—R W_ Richardson, 
Hawkins; G A. Strong, Chetek. 
London—Miss T M Dinsmore, Hudson. 
National, Ct.—E. H. Swantz, Union 
Grove; B. O. Walter, Ingram; C. A. Love- 
land, Platteville; W C. Moore, Onalaska; 
Cc. H. Krohn, North Milwaukee. 
N. W. Natl.—W. C. Howe, Boscobel. 
Peoples Natl.—Louis Mogenson, Racine. 
West. Reserve—C. M. Wilson, Madison. 
Milw. Mech—F. W. Swantz, Union 
Grove; H. C. Olp, Springfield; W. E. 
Jones, Wild Rose; Frank Gerlach, Thones- 
ville: J. J. Davies, Wales; Robert Hom- 
berger, Sauk City; W. H. Moon, Rosendale; 
Andrew Ryan, Shell Lake; Lorenz Wag- 
ner, Milwaukee, 


Illinois Agency. Appointments 


Lon, & Lanc.—Frank Ryan, Springfield, 
J. J. Casey, Peoria. 

Mich. F. & M.—J. L. Barnes, Colfax; 
Yantis & Yantis, Shelbyville; J. H. John- 
son, Eureka; L. L. Foster, Bradford. 

Milw. Mech.—O. S. Voorhees, Elmwood. 

Milw. Ger.—J. R. Russell, Sterling; 
Patsy Brady, Danville. 

Mercantile—J. B. Dale, Edwardsville; 
BE. J. Conley, Joliet; W. R. Pollock, Mt. 
Vernon. 

Natl. Ben. Franklin—R. B. Hickman, 
Monmouth; . F. J. Ricker, Quincy; J. 
H. Peterson, Kankakee; Gray Herndon and 
B. 8S. Sherwood, Springfield; Philip Smith, 
Peoria; Deuel & O’Shay, Rockford; C. A. 
Worack, Waukegan; A. J. Davis and J. 
P. Bauer, Alton; I. H. Johnson, Blooming- 
ton; H. L. Oldham, Decatur; S. A. Kelly, 
Galesburg; 8. V. Aikman, Marion. 

National, Ct.—L. A. Schreiber, Ohlman; 
W. R. Ogden, Annawan; Frank Lindsay, 
Versailles; C. C. Curl, Mansfield; H. C. 
Dolson, West Union; H. C. and J. T. Coen, 
Olney; Smith & Genius, Georgetown; Hos- 
ford & Wehr, Geneseo; J. A. Whitsell, 
London Mills. 

Natl. Union—Mrs. Belle Orndorff, Mar- 
shall. 

Newark—E. D. Bone, Malta; W. F. 
Sell, Sycamore. 

North River—J. E. Paterson, Decatur. 

W. Natl.—O. T. Myers, Illiopolis; 
BE. P. Sperry, Maywood; D. L. Underwood, 
McLeansboro. 

Northern, Eng.—S. B. Norton, Eureka; 
J. 8. McDonald, Morton. 

Northern, N. Y.—J. H. Strauss and 
Alexander Smullan & Co., Chicago. 

Orient—S. 8S. Burke, South Chicago. 

Palatine—U. G. Ward, Shelbyville. 

Pa. Fire—I. M. Clark, Brighton. 

Phoenix, Ct.—A. H. Bassler, Belleville; 
Hosford & Woehr, Geneseo; H. C. Goe- 
bel, Jacksonville; W. C. Worley, Lexing- 
ton; A. M. Baker, Sparta. 

Prov., Wash.—J. W. Ayre, Monticello; 
A. W. Joerndt, Odell. 

Queen—Catherwood & Wallace, Hoopes- 
ton; F. E. Barnes, Norris City; J. H 
Brown, Kinmundy; J. M. and 8. L. Crebs, 
Carmi; H. P. Bozarth, Shawneetown; Bar- 
ney Ernat, Granville; Felix Keeley, Wil- 
mington; S. 8S. Burke, South Chicago; 
Cc. A. Nesbitt, Olivet; John Mara, Sa- 
dorus, 

Royal—A. F. Sturgis, Middletown; E. 
L. Maine, Manchester; P. O. Drury, New 
Boston; D. L. Gordon, Bismarck; J. G. 
Taffee, Pinckneyville. 

Retail Merch.—A. J. Bawden, Galena. 

St. Paul—F. W. Eldridge, Chicago; 
Lowe & Whitfield, Sulitvan; J. D. Telford, 


Do You Need a Safe? 


THE WESTERN UNDERWRITER 
has arranged with one of the standard 
manufacturers to handle its tine for the 
insurance trade. Interiors built especially 
for insurance offices without extra charge 
and our prices are lower than at your 
local dealer's. 

If you haven't a safe, you need one. 

Let us send you our catalogue. 


The Western Underwriter Company 


Supply Department 
CHICAGO CINCINNATI 


Jr., Salem; R. G. Webb, Mt. Vernon; W. 
E. Turner, Taylorville; E. E. Rice, Lath- 
am; John Donaldson, Armstrong; E. O. 
Spink, Chandlerville; G. W. Bradshaw & 
Son, Herrin. 

Security, Ct.—Andrew Olson, Moline; 
G. D. Bell, Bushnell; Weber & Sikkema, 
Belleville; T. W. Biggerstaff, McLeans- 
boro; 8S. E. Groves, Charleston; W. A. 
Martin, Freedom; E. E. Wadsworth, Hope- 
dale; F. J. King, Kings; Stuart & Halli- 
day, Cairo. 

Spring Garden—E. C. Halliday, Cairo. 

Standard, Ct.—C. C. Randolph, Decatur; 
Cc. N. Parrett, Monmouth. 

Sun, Eng.—R. H. Witte and E. P. Fal- 
ter, Chicago; F. M. Roberts, Forest Park; 
Wi S. M. and J. N. 

Sun, La.—W. R. Pollock, Mt. Vernon. 

Svea—Holzweg & Thomas, Collinsville. 

United States—J. E. Patterson, Decatur. 

Wmsburg City—J. O. Johnson, Decatur; 
A. H. and Robert Miller, Sullivan; P. S. 
Fairbanks, Sandwich; M. L. Nelson, Ol- 
ney; R. R. Tilton, Catlin; H. K. Genius, 
Georgetown; D. L. Buchanan, Rockford. 

Aachen & M.—G. L. Lindstedt, East 
Moline. 

Aetna—Thomas Conran & Son, W. U. 
Medford, Charles Sturtz, Gustav Brodin, 
E. C. Hoyer & Co. and Thomas Moses, 
Chicago; Henry Moecker, Homewood. 

Albany—Palmquist & Co., Chicago. 

Allemannia—Grace M. Schreiner, Rock 
Island. 

Alliance—T. J. Muller, Peoria. 

American, N. J.—C. R. Thompson, Be- 
ment; J. D. Brophy, Camups; T. E. Bald- 
win, Chatsworth; D. E. Nagely & Bro., 
Clinton; Merchant-Armstrong Company, 
Deer Creek; C. A. Maxeiner, Dorchester; 
Carrithers & Carrithers, Fairbury; L. A. 
Miller, Galva; J. R. Hanlon, Grant Park; 
O. T. Myers, Illiopolis; Smith & Gross, 
Monticello; Ralph Stahl, Moro; F. EK 
Colehour, W. C. Johnson and J. L. Mc- 
Evoy, Rockford; Balsley Bros., Spring- 
field; W. T. Burge, Centralia; Lars Nel- 
sen, East Lynn; J. W. Coddington, Prince 
ton! Healy & Healy, Rochelle. 

Amer. Union—T. R. Anderson, Metrop- 
olis; L. G. Binkley, Marion; J. H. Mul- 
cahy, Cairo; Grant Frederick, Blooming- 
on 


Atlas, Eng.—.M C. Cook, DuQuoin, 

Buff, Ger.—A. D. Scott, Jacksonville; 
G. A. Ebilong, Moline. 

Caledonian—Ernest Hipsley, Canton. 

Citizens, Mo.—C. L. Burton, Anna; 8. 
S. Burke and Anton Reibandt, Chicago; 
W. E. Hodnett, Lincoln; W. E. Harris, 
Louisville; Rude Realty Company, Ver- 
gennes. 

Delaware—C. B. Fleischbein, Belleville; 
T. P. Laning, Jacksonville; Warren Cham- 
pion, Madison; M. F. Bockaert, Moline; 
H. B. Madison, Tuscola. 


ILLINOIS NOTES 


Sheldon Logan at Pingree Grove, IIL, 
has purchased the agency of E. A. Fran- 
zen. 


At Abingdon, Ill, Leo P. Baird takes 
over the Strawther Givens agency, rep- 
resenting a large number of union com- 
panies. 

D. P. Truitt, who has represented a 
number of union companies at Arcola, IIL, 
for many years is retiring from the busi- 
ness, and is succeeded by Rice J. Moore. 

Ed. H. Kessberger has sold his agency 
at Springfield, Ill., to Herman YTierik. Mr. 
Pierik has been connected with une of the 
banks of the city for a number of years 
and now has charge cf a building and loan 
association. 


WISCONSIN NOTES 


Fred Tripp, charged with having set 
fire to his store at Robbins, Wis., last 
April, was discharged in court at Rhine- 
lander recently. 


Henry E. Miller, of the German of In- 
diana, was elected a member of the Wis- 
consin Insurance club at the regular 
monthly meeting held Tuesday afternoon. 

John W. Ralph, formerly manager of 
the Ralph clothing store at Kaukauna, 
Wis., has opened a general insurance and 
real estate business in the Central build- 
ing, Kaukauna. 


Joseph F. Lutz, bookkeeper in the office 
of the Louisville agency of Jefferson, 
Noyes & Brown, has resigned to go to 
Milwaukee with his family. He is now 
connected with the agency of Schroeder 
& Son, of that city. 








ous 58th ANNUAL STATEMENT 


Capital <i. : ° -  $ 500,000.00 

Assets (to protect policyholders) «+ + 3,761,805.29 
1 599.27 
he 





Net Surplus to policyholders - - 
Net Surplus to stockholders - . 











599.27 





of WatartoenN.¥! 

W. H. STEVENS, President JOHN Q. ADAMS, Secretary 

STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
GUS M. WISE, Special A ent, Indiana and Kentucky, Indianapolis 

P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle St., Chicago 

RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


PITTSBURGH INSURANCE COMPARY °%337"" 


1808-11 Commonwealth Bullding, Pittsburgh, Pa. 
$200,000.00 Net Surplus 
551,793.94 Surplus to Policyholders 
to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL. Ass’t Secretary JOSEPH [H. GORDON, General Agent 


GERMAN FIRE| Cincinnati Underwriters 


INSURANCE Comp ANY 121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
OF WHEELING, W. VA. 
Organised in 1867 Organized 1864 Organized 1881 


Cash Capital $200,000, Net Surplus $234,549.22 
WM. F. STIFEL, President 
Secretary 








COMBINED STATEMENT 


_ ~ ad iad . 50,000.00 
F. RIESTER, ysn000m * 732.00 
S. W. RICE, Supt. of Agencies a > + 2 «se 
ny eieaaielialaanee Surplus to Policy Holders 439,819.00 
DANA E. LATIMER — 


Williamson Building, CLEVELAND, OHIO | pF, A, ROTHIER, Prest. ADAM BENUS, Secty. 
Special Agent for Ohio anf Indiana R. HEINTZ, Asst. Secty. 


JAMES A. PATTEN, Vice-Pres, 








W. IRVING OSBORNE, President OTTO E. GREELY, Secretary 


CALUMET INSURANGE COMPANY 


39 Ss. La Salle Street, CHICAGO 


SECURLT Y-. 


Mutual Fire Insurance Company, Chatfield, Minn. 


INCORPORATED 1898 


Weare issuing polices in this excellent Com: on strictly Surplus business any place in the United States 
in the this Company has established eo npuatien for prompt and liberal treatment of 
non 


the Company gladly furnished on application. Warranty required with all applications. 
BROWN, ANDERSON & YOUNG. Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 29 S. La Salle Street, Chicago 


Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 
29 S. La Salle Street New York 


SORPLUS LINES 


For the best service and the best companies refer your excess 
lines and special hazards to 


SCHUPP & LOHMAR COMPANY 


Now at PEORIA, ILLINOIS Arcade Bidg., 
Insurance written anywhere in the U.S. in high grade stock companies. LIBERAL COMMISSIONS 


RETURN MAIL SERVICE 








Duluth 
Minneapolis 


London 

















Home Fire Insurance Company of Indiana 


President—JOHN C. BILLHEIMER 
Vice-President and Underwritin: 
Treasurer—LYNN B. M 
Secretary—CYRUS W. NEA™ 
Counsel—JOHN W. HOLTZMAN and LEWIS A. COLEMAN 


Applications for Territory now being received 


INDIANAPOLIS 


Manager—JAMES F. JOSEPH 
LIKAN 
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IOWA AND THE NORTHWEST 


SECRETARY HUNTER’S LETTER 











Hawkeye & Des Moines Fire Writes 
About Politics, Joy Riding 
and Sanctification 





Secretary C. S. Hunter of the Hawk- 
eye & Des Moines Fire has gotten out 
a letter to agents, saying: 

Some one has defined a standpatter as 
one who has stopped and can not start, 
and a progressive as one who has started 
and cannot stop. The one’s automobile 
has stopped and he can’t start it, while 
the other’s car is going and he can’t 
stop. Either kind of a chauffeur isn’t 
satisfactory to the American people. If 
you are out to see the country it doesn’t 
satisfy you, when the car stops, for the 
chauffeur to tell you that the scenery 
thereabouts is just as fine as anything 
you would see farther on. You want to 
keep going and see for yourself. On the 
other hand you don’t want to go so fast 
that you can’t see anything, not even the 
signposts, all your attention given to 
holding onto the seat and no idea where 
you are going to stop or how. 

For several years past a considerable 
number of the American people have been 
joy riding politically. Tearing up and 
down the business highway at a great 
rate, until we’ve got the regular traffic 
scared off to the side of the road or 
backed up in side streets waiting for the 
road to become safe again to travel. 

* * * 

This joy riding was great sport, mighty 
attractive to those of us who had been 
accustomed to plod along on foot. We 
didn’t stop to inquire whether the chauf- 
feur knew his business or not. He said 
he did, could run the car better than any- 
body that ever tried it, and we didn’t 
stop to look at his credentials. We've 
been “hitting ’er up” now for some time 
and the machine is showing the wear. 
The tires blew up some time ago. The 
engine is working badly. We have run 
into a lot of drays that refused to be 
frightened off the road and the car is 


considerably disfigured. We are just 
about out of gasolene, and are on up 
grade. In fact the only thing that is 


still working perfectly is the horn. We 
are going to have a big repair bill to pay 
besides heavy fines for reckless driving 
and disturbing the business peace. <A 
sorry ending but not unusual to joy rides. 

In the writer’s humble opinion there 
are going to be fewer political joy riders 
on the business highway during the next 
few years than there have been in the 
years just past. When the next politician 
comes along with a sporty looking auto- 
mobile and wants us to go with him we 
are going to give more attention to the 
kind of brakes he has and less to the 
kind of horn, and the chauffeur will have 
to show us his license and where he last 
worked. This joy riding is too expensive, 
The “morning after’ feeling is not pleas- 
ant either. 

* * - 

Now that we are about through with 
our joy riding and prosperity drunk, we 
are in a penitent, even religious, frame 
of mind. We have been going back to 
Some of our old-fashioned ideas and find 
that according to the shorter catechism, 
politics is not the chief end of man. 
Rather startling, but true. We have about 
come to the conclusion that conversion, 
regeneration and finally sanctification do 
not come about wholly through legislative 
enactment. It is a long ways from the 
mourners’ bench to sainthood. There 
aren't any short cuts and there isn’t much 
use trying to rush Uncle Sam along too 
fast or skip any of the steps. Regenera- 
tion comes in between conversion and 
Sanctification in his church. From all we 
can read about the old gentleman he is 
making considerable progress along the 
shining way and we believe he will some 
day experience old-fashioned Methodist 
Sanctification, but it won’t come by an act 
of Congress and we very much doubt if 
that blissful condition will come to him 
in our generation. Jordan is a hard road 
to travel for Uncle Sam, just as it is for 
the rest of us. 

It was not our intention to write about 
politics when we started this letter. What 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital - - - - - 


Total Liabilities (except capital) 224,165.23 


$200,000.00 Total Assets - - - += = « 


Surplus to Policyholders - - 


$574,595.35 
350,430.12 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


Joun D. McMittan, Vice-Pres. A.Frrep Stinson, Secretary 





we had in mind to say was that the 
Hawkeye & Des Moines Fire is still on 
the business highway, neither off at the 
side of the road nor waiting on a side 
street. Years ago fire insurance com- 
panies got used to political joy riders. 
What other businesses are now getting 
fire insurance has had from its youth up. 
That fire companies are still on the busi- 
ness highway is a remarkable evidence of 
the durability of their make and care in 
handling. dads a 


The Hawkeye & Des Moines Fire closed 
the first half of this, its forty-sixth, year 
with an increase in surplus. We want 
the close of the year to show further in- 
creases. With better crop prospects since 
the recent rains your patrons will feel 
more like talking insurance than during 
the burning days of the last two months. 
This year especially, with poorer crops, 
they can’t afford to be without good re- 
liable fire insurance. Don’t fail to urge 
this and with the same enthusiasm that 
you have always shown, the last half of 
the year will bring a satisfactory volume 
of good business. 





Quick Work With Firebug 

The authorities at Lamotte, Iowa, 
made a quick example of a firebug. 
George Johnson, a negro, was arrested 
there charged with setting fire to the 
grain stacks of a farmer named Shan- 
non. He was brought before Judge 
House and under the new Iowa law, an 
indictment drawn by the county attor- 
ney was read to him. He pleaded guilty, 
Judge House sentenced him to five 
years at the Fort Madison penitentary, 
and a few hours later, Mr. Johnson was 
in the state prison. The entire transac- 
tion extended over less than a week’s 
time. 





Dickson Held to Grand Jury 

John Dickson, familiarly known as 
“Sleepy” Dickson, has been held to the 
grand jury at Dubuque under bonds of 
$5,000, which he has thus far failed to 
give. Dickson was arrested at the time 
of the recent $190,000 lumber yard fire 
at Dubuque. Deputy State Fire Mar- 
shal Tracey represented the state at 
the preliminary hearings. The grand 
jury is expected to report on the case 
in September. 

Dubuque police are again up in the air 
as to the incendiary who has been set- 
ting fire to the lumber yards there. While 
John Dickson is in jail awaiting action 
by the grand jury, a fire bug has again 
been working, though on a lesser scale. 
Efforts were made to burn out Albert Carl. 
When the police reached the scene at 3:30 
a. m. his residence was in flames, while 
rags soaked with kerosene were found 


stuffed under the crack in the kitchen 
door. 





Shut Off the Gate Valve 
A serious sprinkler loss occurred at 
Minneapolis last week in the plant of 
the Minneapolis Desk Company. A 
small fire started two or three heads, 





EQUITY 


FIRE INSURANCE 


ASSOCIATION 
GENERAL INSURANCE BUSINESS 


AGENTS WANTED IN IOWA 
409 UNITED BANK BLDG. 
SIOUX CITY, IOWA 


T. W. PURCELL J. V. F. BABCOCK 
President Sec’y and Treas. 





Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 
E, C. IRVIN, President 
THEO. H. CONDERMAN, V. P 


M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organization 


weg ot OP Pe ee eee $35,000,000 
Cash Capital.............. 750,000 
UNS; +> ieseehoest sacs 8,767,555 














\SIOUX FIRE INSURANCE COMPANY 


SIOUX CITY, IOWA 


Fully paid cash capital at time of organization, $200,000.00; 
twice the amount required under the laws of Iowa. Net 
surplus, $52,580.40; security to policyholders, $302,480.45. 


Presents the most liberal City and Farm policies 
and offers unusual advantages to hustling agents in 
Iowa, South Dakota and Nebraska towns where 
not now represented. 


F. A. McCORNACK, President § C.J. WOOLDRIDGE, Secretary and Treas. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
s. F. GILMAN, Pres’t M. CC. HINSCH, soo’ sy 
CASH CAPITAL $200,000 


This Company has had 27 years of successful business experience, and is now doing 
business in Iowa, Illinois and Wisconsin. It is a good company for the local agen 
because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. Address the Secretary. 








W. W. MARSH 
PRESIDENT 





IOWA — 
Manufacturers Insurance Co. 


OF WATEIRLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 





HERMANN MILLER 
SECRETARY 





Strictly an Agency Company—No Surplus Lines—For - "7 in protected Cities 
and Towns, make application ct. 





Northwestern Mutual Fire Insurance Co. 


FARGO, NORTH DAKOTA 
CONFINED TO NORTH AND SOUTH DAKOTA 
W. W. KING, President ‘J. H. DAHL, Sec’y & Gen’l Mgr 





HERMAN WINTERER 


WM. OLSON 
Vice-Pres. 


ROBT. ANDERSON 
P; Treas. 


W. A. GORDON 
res. Sec’y & 


Mgr. 


AXIDDLEWEST FIRE 


INSURANGE COMPANY 


Capital owe « « 6 eee 
Gross Assets, . . . . 301,567.07 a ae 
Surplus to Policy Holders, 238,429.10 DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 


AGENTS WANTED IN UNOCCUPIED TBRRITORY 
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but was put out without much loss. 
The firemen turned off the gate valve 
and left the plant without putting a 
watchman in charge. A short time 
after another fire started, apparently 
from embers that had not been extin- 
guished, and although a great number 
of sprinkler heads were opened the wa- 
ter supply was soon exhausted owing 
to the shutting off of the gate valve. 





Minister Up for Arson 

If a minister of the gospel starts a 
bonfire and permits it to burn up a 
neighbor’s barn, is he guilty of arson? 
Roy Thomas, one of the deacons in the 
United Brethren Church at Ventura, 
Iowa, thinks he is and he has caused 
the arrest of Rev. John Robertson, the 
pastor. Rev. Robertson gave bonds and 
State Fire Marshal Roe has been asked 
to attend the hearing set for this week. 





Sioux Fire’s Meeting 
The first annual meeting of the 
agents of the Siovx Fire was held at 
the home office in Sioux City, Ia., Aug. 
15-17. The three days were spent in 
business conferences and various en- 
tertainment features. 





Reviving Interest at Lincoln, Neb. 

A meeting of the local agents of Lin- 
coln, Neb., was held last week for the 
purpose of increasing membership in 
the state association. It is desired to 
bring the membership up to 200 or 300. 
It is aiso desired to line up the Lincoln 
agents for better practices. It was de- 
cided to give a dinner which all agents, 
whether inside or outside the local 
board, will be invited to attend. 





Minnesota Agency Appointments 

Agricultural—James O. Harris, Bemidji; 
Chas. A. Hoffman, Bemidji. 

American—D. M. Getty, Alpha. 

Amer. Cent;—Edward J. Stall, Dent; H. 
P. Haven, Cannon Falls, 

= Amer.—P, Sigfred Engman, Vir- 
ginia. 

Calumet—S. H. Johnson, Appleton; W. 
A. Moore, Graceville; Oscar Rollerson, 
Montevideo; F. H. Arnold, Ortonville; 
Chas. Arnold, Ortonville; P. S. Gallagher, 
Benson. 

Cent. Natl.—Chas. P. Craig, Duluth. 

Continental—H, 8. Goff, Mankato; W. 
B. Brown, Lakefield; James Larson, Hal- 


stad. 
Fid.-Phen.—Chas. F. Beadell, Minne- 
apolis; E. M. Zuel, Wm. C. Wood, H. 8 


Goff, Mankato; Albert E. Kirby, Duluth. 
Fire Assoc.—Jos. C. Faith, Gilbert. 
Ger, Amer.—H. 8S. Goff, Mankato; BE. M. 

Zuel and Wm. C. Wood, Mankato; Mar- 

shall E. Stone, St. Peter; John A. Booth, 


Winona; Wm. Pfaender, New Ulm; John. 


Adams, John M. Leonard, Peter Van 


Horen, Jos. B. Sullivan, St. Paul. 


Girard—Emil Lagergren, St. Cloud; 
John W. Murphy, Virginia. 
Glen Falls—Chas. A. Hoffman; James 


O. Harris and Harry E. Reynolds, Bemidji, 
Ins. Co. of N. A.—Ernest H. Dosey, 

Farmington: Jos. Larson, Halsted; Victor 

L. Power, Hibbing; Thos. Anderson, Ken- 

nedy; Tellef P. Anderson, Oklea, 
L. & L. & G.—Ferdinand J. S. Koedo- 

ae Jas. D, Grand 
p 


s. 

London—Gilbert W. Chasbourne, Brain- 
erd; Warren E. Parker and Geo. E, Har- 
ris, Wadena. 

Lon, & Lanc.—P. Sigfred Engman, Vir- 
ginia. 

Mil. Germ.—John W. Murphy, Virginia, 


Coliasset; ran, 


Mil, Mech.—-Frank A, Ticknor, Austin; 
Martin Engelbretson, Marshall; —e. 4 
Severens, Montevideo; A. H. Schmidt, 


Owatonna; 8. O. Odegaard, Sacred Heart. 

National—Joseph C. Faith, Gilbert; 
Chas. F. Fiman, Elk River. 

North, Eng.—Jos. C. Faith, Filbert; Jos. 
J. Busch, New Prague; Chas. T. Fiman, 
Elk River. 

Prov. Wash.—H. Warren Baker, Man- 
kato; Donald M. Campbell, St. Cloud; 





No Cheaper Method 
Of Transportation 





eee eo . 
for the Insurance t than the WA 
affords. Also ieee in open po tok A 
our agency proposition x 

Write for Catalog “I” 
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Claude L. Hartson, Waseca; Wm. C. Burt- 
man, Waseca; toes! P. Simons, Hender- 
son; Jos. C. Faith, Gilbert, 

Scottish U. & N.—P. Sigfred Engman, 

irginia, 

Springfield.—Jos. C. Faith, Gilbert; P. 
Sigfred Engman, Virginia, 

Spring Garden—C. W. Moore, St. Paul; 
John W. Murphy, Virginia. 

Sun, Eng.—Lachlau MacDonald, Na- 
thaniel Gardner, Virginia; Harry T. Bibbs, 
St. Paul; Wm. A. Ruedman, Frederick J. 
Miller, St. Paul. 

Western Can.—Emil A. Anderson and 
Jas. Miur, Minneapolis. 


MINNESOTA NOTES 


The next meeting of the Minnesota 
State Fire Prevention Association will be 
held at St. Cloud Aug. 29, when a detailed 
inspection of the business district will 

made. 
The board of education of Minneapolis 
has —— insurance upon the public 
schools of the city amounting to $4,033,- 
600, at a rate of 0 on a 60 percent 
valuation of the insurable worth. The 
old rate in specific policies was $1.75. 


Insurance men of Minneapolis are in- 
clined to criticise the work of the local 
fire department in a number of recent fires 
as they have not been wholly extin- 
guished, making a second alarm neces- 
sary. In one case, the second alarm had 
@ much more serious loss than the first. 

A. E. Horn, president of the school 
board of St. Paul, has filed a report with 
the city clerk, on the school property of 
the city, in which he urges that the 
buildings be insured. He states that no 
insurance has been carried since 1891 and 
the fire losses since then have been $2,019. 
It would have cost around $50,000 to nave 
insured the buildings, but the saving he 
regards as a matter of luck. He finds ihe 
buildings to be worth $3,500,000. 


IOWA NOTES 


The fire reports at Council Bluffs, Iowa, 
show more fires in July than in any 
Similar length of time in the history of 
the department. There were forty-five 
alarms, while the previous high record 
was thirty-two. 

Lightning is proving a bugbear to Iowa 
insurance men this summer. One fire 
company has had twenty-five losses with- 
in the past month due to lightning. One 
of the biggest farm fires of the year was 
reported from Iowa City, where George 
Kostelecky’s new barn was destroyed by 
fire started by Ugntning Friday night. 
The loss was $9,009. 


DAKOTA NOTES 


The Retail Merchants Mutual of Fargo 
and the Farmers’ Mutual Storm, Cyclone 
& Tornado of Botteneau have been organ- 
ized in North Dakota and have received 
licenses from the insurance department. 

The large agency of Seth and Stanley 
Bullock at Belle Fourche, S. D., has been 
reorganized under the name of Bullock & 
Co. Seth Bullock, United States marshal 
and friend of Theodore Roosevelt, retires 
from the firm, his interest having been 
purchased by J. M. Armstrong and J. W. 
Raish. H. A. Forsyth, who has been with 
the Bullock agency for the past two years, 
will open an office of his own. 














Walter H. Dale has taken charge of the 
insurance department of the W. Farnam 
Smith agency at Omaha. 


The Hotel Ryan 


ST. PAUL 
The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 
Rates, $1.00 and $1.50; with Bath, 


2.00 and up. 
Your patronage is solicited. 
WALTER A. POCOCK, Mgr. 











M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 
MINNEAPOLIS, MINN. 


MISSOURI AND SOUTHWEST 


BATTLE FOR SOLE AGENCIES 


What a Comparison of Figures Shows 
for Kansas City—Agents Feel 
Considerably Encouraged 














The multiple agency question at Kan- 
sas City, Mo., has been a difficult one 
to contend with. Shortly after the lo- 
cal association was first organized a 
by-law was adopted which greatly re- 
duced the number of multiple agencies, 
but in 1906, after the San Francisco 
fire, the association permitted the mem- 
bers to accept second agencies of com- 
panies already represented where their 
companies had become insolvent or re- 
_— from business as a result of the 

re. 

During the past two years the asso- 
ciation has not been very effective, but 
the sole agency idea has been so in- 
stilled among its members that they 
are working out their own salvation, as 
the following figures will show: 

In 1910 there were 86 sole agencies; 
44 double headers; 4 triple; 1 with 
twelve and 1 with thirteen. In 1911 
there were 110 sole agencies; 35 dou- 
ble headers; 2 triple; 1 with nine and 
1 with ten. 

The agencies of the offending com- 
panies are being reduced, this being 
done by taxation as each company op- 
erating in the city must pay an annual 
tax of $100 for each representation. 
Triple agencies have been decreased 
and the double headers reduced from 
44 to 35; but the most satisfactory 
showing of all is the great increase 
shown in sole agencies. 





Kansas City Conditions 

Business conditions in Kansas City, 
Mo., are generally anything but good 
and it is thought that the premium re- 
ceipts will show a slight decrease this 
year. The losses are extremely heavy, 
but the local men believe that they will 
not show up as badly as last year. As 
a rule rates are maintained, and while 





there have been some sharp cuts on 
new buildings, it is not affecting the 
general business. 

It is the present intention of the 
agents to reorganize just as soon as 
Superintendent Blake accepts the com- 
panies’ schedules and declares the new 
law in full force and effect. 





B. M. McDonald 
B. M. McDonald of Denver, special 
agent of the Aetna, has been given the 
title of state agent in conjunction with 
the veteran C. W. Potter. 





Commences Business Sept. 1 

The Retailers Fire of Oklahoma City, 
Okla., has made formal application for 
license to transact business in Okla- 
homa. The association is made up sole- 
ly from the merchants of the state of 
Oklahoma. Commissioner Ballard will 
make an examination of the association 
before taking final action on the appli- 
cation for license. The association 
states that it desires to commence busi- 
ness Sept. 1, 1911, and it is understood 
and admitted that it will have over $6,- 
000,000 of business tendered to it the 
first day. This represents policies which 
will be canceled out of other com- 
panies to be rewritten in the Oklahoma 
Retailers. 


Investigation in Oklahoma 

In response to a complaint from 
Frank H. Greer, former editor of the 
Oklahoma State Capital of Guthrie, 
Okla., Attorney-General West of Ok- 
lahoma announces that he will begin an 
immediate investigation of the alleged 
fire insurance “trust.” 





American Central’s St. Louis Agency 

The American Central, in a letter to 
stockholders, states that it will not 
take up any of its St. Louis agencies 
because of he establishment of a city 
office. It is stated that the company 
was not getting the share of local busi- 
ness which its standing entitled it to 
and the home office agency was started 
to build up more business. The agency 





Paid-up Capital, $100,000 


For Texas Business, address 


NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, 


IOWA 
Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents Wanted in Illinois, lowa, Nebraska, Missouri, Kansas, 
Oklahoma and Texas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 
KYTE & CHANDLER, Dallas, Texas 





Geo. E. Shipman 


Hartford Fire Ins. Co. 
Milwaukee Fire Ins. Co. 
Calumet Insurance Co. 














| Mexico in first-class 
| Automobile Insurance 


H. L. Wayne 


SHIPMAN & WAYNE 


29 S. La Salle St., CHICAGO 
INSURANCE IN ALL ITS BRANCHES 


Virginia State Ins. Co. 
Pacific Coast Fire Ins. Co. 
Old Line Bankers Life 


Fidelity & Deposit Co. of Maryland 


SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States, Canada or 
urplus Line Companies 


Burglary Insurance 





SURPLUS 
LINES ano 


THE WESTERN UNDERWRITER. 


Exceptional facilities for handling 
Surplus and difficult lines and un- 
usual forms of insurance in best 
companies and at Lloyds, London 


YOUR BUSINESS SOLICITED. PROMPT ATTENTION 


FLOATERS » 


F. R. THOMPSON 
So. La Salle St., Chicago, Il. 
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will be run for the benefit of the com- 
pany. If the opportunity develops it 
will probably take the agency of other 
companies. 





Organize Fire Protection Branch 

There is a movement among the Ok- 
lahoma City fire insurance agents for 
the organization of a branch of the Na- 
tional Fire Protection Association. Guy 
Fuller, a local agent, has addressed a 
communication to Commissioner Perry 
A. Ballard asking the official opinion of 
the Oklahoma department on the proj- 
ect. Commissioner Ballard has given 
his endorsement to the proposed or- 
ganization. : 


Missouri Agency Appointments 
Newark—oO. E. Lichliter, Joplin. 
Niagara—W. H. White, St. Joseph; E. 

G. Meeks, Hale; F. M. Killett & Son, 
West Plains; W. J. Highfill, Alton; H. 
C. Hickman, Hunnewell; Bickett & Son, 
Maryville; S. L. Casey, Kansas City. 

Nor. Union—O. F, Douglas and O. F. 
Douglas, Jr., Crane; G. H. and A, A. C, 
Boehm, Springfield. 

Reliance—Gerard Sparks, Moberly; J. 
J. Richison and J. T. Long, Springfield. 

—* NatlL—L. A. Stephenson, Kan- 

t 


Prov., Wash.—Fradenburg, Holmes & 
Co., Kansas City. 

Queen—J. W. Bingham, Milan; Lomax 
& King, Princeton; B. H. Mullins, Lin- 
neus. 

Royal—W. G. Dane, Windsor. 

Royal Ex.—G. L. Turner, Hannibal. 

Aachen & M.—W. H. Dorman, Clinton; 
J. G. Starr, Joplin; Allen Bros. & Co. and 
H. G. Sawtelle & Co., St. Louis. 

Aetna—T. J. Holmes, Dunnegan; H. D. 
Rodgers, Benton; Beaucamp & Baker, 
Brookfield; C. L. Crane, St. Louis, 

Buff. Ger.—Rodgers & Furman, Joplin. 

Buff. Coml.—Rodgers & Furnam, Joplin, 

Boston—O. E. Lichliter, Joplin. 

Connecticut—Arthur Chrismon and John 
McWilliams, Benton. 

Fire Ass.—A. J. Thomas, Tipton. 

Firemens—W. D. Summers, Harrison- 
ville; H. C. McCracken, Bolivar. 

Franklin—Jay Adams, Linneus, 

Ger. Alli—Albert Ellison, Sullivan. 

Ger. Amer., N. Y.—C. P. Gopp, Boon- 
ville; F. S. Leach, Sedalia; J. T. Engle, 
Independence; T. E. Vaugnan, Eldon; F, 
Cc. Argurieo, St. Louis; C. F. Pope, Morri- 
son. 

Ga. Home—Fradenburg-Holmes & Co., 
Kansas City. 

Glens Falls—H. T. West, Bolivar; W. 
E. Crow, DeSoto. 

Home—E. J. Uthoff, St. Louis; Mrs. 
Meccie D. Higginbotham, Louisville; A. 8S, 
Thompson, Syracuse. 

North Amer.—I. A. Smith, Mountain 
View; P. M. Beesley, Robertsville; M. P. 
Conley, Frederickstown; D. B. Skene, 
Brookfield; H. A. Cale, Sarcoxie; D. B. 
Stufflebean, North Salem; G. N. Elliott 
and H. B. Richardson, Keytsville; H. J. 
Smith, Center; M. D. Mayhugh, Ridgeway; 
H. R. McMurtrie and H. A. Smith, Sikes- 
ton; W. D. Summers, Harrisonville. 

L. & L. & G. Eng.—G. A. Kirschbaum, 
St. Louis. 

Mich. Coml.—J. H. Shapman, Savannah, 

N. W. Natl—McCarty & Goranson, 
Stanberry; J. C. Hendricks and H. C. 
Trieseler, St. Louis. 

Phoenix, Ct.—E. A. Keithly, Center. 

Queen—J. T. Roe, Gilman Cy: 7. me 
Ream, Green Ridge; J. C. Russell, Breck- 
enridge; L. W. Libby, Le Clede; G. A. 
Marple, Tina. 

Milw. Mech.—D. D. Kingsborough, Al- 
bany; W. H. & Elgar Skinner, Bethany; 
E. T. Harris, Cameron; Arthur Hilbert, 
Canton; M. F. Davison, Carthage; C ; 
Settle, Centralia; M. S. Givens, Gallatin; 
D. Dz. Windle, Hamilton; Bassen & 
Spencer, Hannibal; C. A. Winston, Jeffer- 
son City; Henry Digby, Joplin; Muehl- 
Schuster & Jaiser, Kansas City; C. A. 
Hamilton, Kirksville; H. B. Simpson, La 
Belle; Wilson Bros., Lexington; J. F. 
Roelofson, Maryville; C. D. Glendy, Mex- 
ico; R. White & Son, Macon; H. A. Mat- 
field, Moberly; D. W. Helm, Paris; C. 
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A. Jenkins, Sedalia; H. H. Jewett, Shel- 
bina; Cunningham & Wells, Springfield; 
Johnson & Lechner, Springfield; Warren 
Hedges, Sweet Springs; Stepp-Warden & 
Co., Trenton, 

Reliance—A. H. Shields, Kansas City. 

Royal—E. T. Hockaday, Shelbina; J. F. 
——. Owensville; M. J. Kredell, St. 

uis, 

Spring Garden—Wiley Sims and L, D. 
Rice, Neosho, 

Scott. Union—G. W. Treece, Tyler. 

Western, Ont.—Fradenburg-Holmes & 
Co., Kansas City. 

American (N. J.)—C. W. Durrett, Can- 
ton; J, W. Rodgers, Joplin; E. H. Furman, 
Joplin; O. L. Holmes, Maryville; J. B. 
Evans, Trenton; Collins & Dahouse, War- 
rensburg; J. H. Johnson, Brashear; W. Z. 
Howell, Dexter; J. I. Work, Lamar. 

Amer. Cent.—Emery Hill, Scotts City; 
J. H. Stegen, Wright City; J. M. Burch- 
field, Niagara; L. J. Rabanan, Fordland; 
D. C. Gilman, Portland; J. T. Roe, Gilman 
City; J. C. Kirby, Jr., Pomona. 

Buff. Coml.—kKempe Bros., Cape Gir- 
ardeau. 

Citizen, Mo.—R. E. Searce, Plattsburg. 

Concordia—J. H. Westcoat, Festus; W. 
S. Savage, Laclede; C. S. Jones, Lamar; 
Cc. C, Barrett, Warsaw; W. T. Chatham, 
Lamonte; E. E. Durrand, Green Ridge. 

Equitable—J. T. Engle, Independence. 

Fire Ass.—Frank Knickerbocker, Savan- 
nah; Rhodes & Clasby, El Dorado 
Springs. 

Glens Falls—B. J. Hughs, Greenville. 

Hartford—F. R. Allen, Adrian; E. F. 
Rush, Amsterdam; Hering & Repp, Center- 
view; J. E. Adamson, Everton; Beery & 


‘Cruse, Hardin; G. R. Jackson, Holliday; 


D. B. Chapman, Marling; C. C. McCallon 
& Bros., Moody; F. W. Topping, Pomona; 
Lomax & King, Princeton; T. H. White- 
hill, St. Louis; I. N. Carman, Stoutsville. 

Ham.-Brem.—Townley Culbertson, Kan- 
sas City; William Bersch & Son, St. Louis. 

Mech, & Trad.—B. B. Hinestead, Chilli- 
cothe, 

on Fr.—Reeves & McCallister, 

an. 

Pelican—B, J. Fradenburg, Kansas City. 

Prov. Wash.—L. A. Stephenson, Kansas 
City; L. F. Pines, Washington. 

Northern, Eng.—E. U. Anderson, Stan- 
berry. 

Springfield—Cook & Schepman, Ironton; 
J. W. McAnally, Cleveland; Charles Wal- 
lace, Freeman; E, B. Garner, Hartville; 
Wayts & Beaddles, Hume; L. D. Huffaker, 
Richards; F. R. Allen, De Kalb; H. C. 
Yates, Fancett; J. T. Roe, Gilman City: 
J. A. Koch, Humple; C. W. Roney, Carl 
Junction; E. P. Griffin, Paradise, 


MISSOURI NOTES 

The Automobile Indemnity Exchange of 
Kansas City has opened an office in St. 
Louis, under the management cf Mastin 
& Dodson. 

The Waters-Pierce Oi] Company of St. 
Louis is again carrying insurance, for the 
first time in fifteen years. It has in- 
sured its St. Louis plant through Mark- 
ham & Co., for $380,000. 


Ss. C. Crummer, formerly state tax com- 
missioner of Kansas, has entered the firm 
of Lucas & Lagerstrom at Topeka and 
the new firm will now be known as Crum- 
mer & Lagerstrom, 
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WESTERN. SPECIAL AGENTS—M. S. 
Moore and F. S. C . Terre Haute, Ind.; 
George K. March, Hillsdale, Mich.; 4 


w. J Columbus, Ohio: A. D. Yeaton, Osh. 
kosh, Wi ; E. J. MacDonald, Minneapolis, 


KENTUCKY AND THE SOUTH 


PLANNING FOR LEGISLATION 








Kentucky Agents May Put Forward 
Qualification Bill and One 
Aimed at Annexes 


Discussion of possibilities for obtain- 
ing action at the next session of the 
Kentucky legislature has led some of 
the local agents in that state to believe 
that a definite program should be de- 
cided upon during the next few months. 
At the annual meeting several months 
ago no action was taken along this line, 
but developments since have suggested 
that certain measures be put forward. 

It is probable that a bill embodying 
the features of the agents’ qualification 
measure drafted by the National asso- 
ciation will be introduced by the local 
agents, while many also favor a bill 
concerning underwriters agencies. The 
state association has gone on record 
against these, but has not thus far pro- 
posed any law aimed at them. 

The proposed measure, as outlined by 
the agents favoring action, would re- 
quire that no underwriting concern 
could do business in Kentucky unless it 
is separately incorporated, has its own 
capital stock and its own underwriting 
plant. This is a more radical plan than 
has been heretofore discussed, as the 
action of the Louisville board of fire 
underwriters ruled only against an- 
nexes which did not have independent 
field and office organizations. 

It is expected that the local agents 
favoring action by the legislature will 
ask for a meeting of the executive com- 
mittee within the next month for the 
purpose of discussing what action 
should be taken. 


Last Week a Record-Breaker 


Last week was without question a 
record-breaker in point of disastrous 
fires in Louisville. The worst fire was 
that which destroyed the building and 
plant of the Louisville Herald. One 
blaze, that which destroyed the stables 
of the Senn & Ackermann brewery, 
which is owned by the Central Con- 
sumers Company, of Louisville, called 
attention to the fact that the company 
has blanket policies covering its entire 
property, including four large brew- 
eries. The insurance carried, which is 
placed with the Louisville local agents 
exclusively, amounts to $1,250,000. 


Talk of Organizing a Company 


Following the decision of the Burley 
Tobacco Society of Kentucky several 
weeks ago to insure its holding in the 
stock companies, something which had 
not been done before, the society has 
taken up the question of organizing an 
insurance company and insuring in it 
not only the tobacco which it pools, 
but also the barns and other similar 
property of the growers of the to- 
bacco. 

In the dark tobacco district in west- 
ern Kentucky and Tennessee, tobacco 
interests are cancelling off, as prac- 
tically all of their stocks have been 
prized and moved from the ware- 
houses. The companies had a longer 





season than usual on this business, on 
account of the lack of suitable hand- 
ling weather. There were no serious 
losses. The dark crop this year is ex- 
pected to be shorter than usual. 


KENTUCKY NOTES 


John P. Hubble, chairman of the pub- 
licity committee of the Kentucky Fire 
Prevention Association, is planning for a 
meeting of the association in Louisville 
in October. 


The Louisville local board has received 
advices from the governing committee of 
the Western Union to discontinue its plan 
of allowance for the use of the coinsur- 
ance clause because of the valued policy 
law. It is stated that the request may 
be ignored, the board claiming that it has 
a positive understanding with the Union 
made at the time the Dean schedule was 
forced upon it and despite its objections 
thereto. The board holds out for inde- 
pendence also on the ground that Louis- 
ville is an excepted city. 


GENERAL SOUTHERN NOTES 


The Savannah Fire of Savannah, Ga., 
financed by the Citizens’ & Southern Bank, 
will be ready to commence business Oct. 
1. The capital will be $100,000 and the 
surplus $50,000. Mills B. Lane, head of 
the bank, will be president, and W. F. 
Train, a local insurance man, will be sec- 
retary and treasurer. 


The manager of a Texas interinsurance 
concern which suspended business some 
months ago has started another enter- 
prise, this time with headquarters in St. 
Louis. He is going after Texas business, 
His circulars advise agents to take busi- 
ness at any rate necessary to get it, 
Commission of 35 percent is offered where 
the premium is paid in cash and 25 per- 
cent where notes are taken in part pay- 
ment. 


MISCELLANEOUS NOTES 


The General Accident of Scotland is ne- 
gotiating for the National British & Irish 
Millers and will likely absorb it, 

Capt, W. Heyl, who for seven years has 
been license clerk in the Ohio insurance 
department, has been superseded by 8, L. 
Cotter, Democrat, a young lawyer vf 
Springfield, O. 

H.-P. Giberson has been elected secre- 
tary and E. E. Newman, treasurer of the 
Imperial Fire of Denver. A. L, Jessup 
held both positions until he resigned some 
time ago to give all his time to the Ger- 
man American. 

--t the meeting of the Insurance Com- 
missioners convention at Milwaukee next 
week, Commissioner Ballard of Oklahoma 
will try to obtain indorsement for a law 
in each state to prohibit companies of that 
state from writing in states where they 
are not :sicensed, 


INSURANCE STOCKS 
ions as furnished by 


Quotations 
E. S. BAILEY 


66 Broadway, New York City 


FIRE COMPANIES 
Approximate Bid Asked 

















Annual Price Price 
em a Dividend P. Cc. P. C. 
City Gf NM. Zaccccccce 10 160 200 
Commonwealth ...... 10 326 
Continental .... 50 1026 1060 
Empire City 8 190 ese 
Fild.-Phenix .. 10 310 325 
Ger, Alliance .. 15 300 320 
Ger. American - 30 500 526 
Germania (50) 300 310 
Glens Falls ($10) 1625 0:2 
Globe & Rut.. 475 600 
Hanover ($50) eee 225 eee 
BEOEEO sevescoecs eeve5 700 715 
Nassau ($50) ° 165 176 
Niagara ($50) 290 305 
North River ($25) 150 165 
Pacific ($25) .. 186 es 
Peter Cooper ($20)... 90 105 
Stuyvesant ......... 150 eee 
United States (25)..’ V 90 100 
Westchester ($10) 490 610 


0) ... 40 
Wmeburg City ($50). 20 370 396 
(Life Co. stocks quoted upon request.) 





International 


Live Stock Insurance Company 
Meridian Life Building, INDIANAPOLIS, IND. 


NOW ORGANIZING 


Capital $500,000 


Surplus $250,000 


Largest Live Stock Insurance Company in the world. Only company of its 
kind that can do business in every State in the Union. 
We are now open for insurance connections. 





Good Stock Salesmen Wanted 


THE WESTERN UNDERWRITER. 


Direct Leads Furnished 
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ANNOUNCEMENT 

THe WEsTERN UNDERWRITER has opened 
a branch office at 516-17 National Re- 
serve Bank building, Kansas City, Mo., 
covering the territory of the west and 
southwest. Joun R. Lupewic, one of 
the experienced traveling representa- 
tives of the publishing company, has 
been placed in charge as manager. It 
is the purpose of THE WESTERN UNDER- 
WRITER to cultivate more closely this 
rapidly developing territory, and we be- 
speak for Mr. Lupewie the friendly co- 
operation of companies and field men 
in his territory. 

Apert J. WoHLGEMUTH becomes east- 
ern correspondent for the paper with 
headquarters at the eastern office, 56-58 
Pine street, New York. 





THE WISCONSIN PROBE 

WISCONSIN is to conduct an investiga- 
tion of the fire insurance business all its 
own. While, to insurance men, this 
turning on the searchlight so soon after 
illinois and New York applied the X- 
ray instrument. seems unnecessary, yet 
the state has the power to take an ob- 
servation tour over the field, gather in- 
formation and draw conclusions. 

Insurance men have nothing to fear 
from honest and intelligently directed 
investigations, -but an_ investigating 
committee can get an entirely errone- 
ous view by listening to the complaints 
of such demagogues as Georce H. Hott 
and H. B. See.ey. The business of these 
gentlemen evidently is directed to 
prejudicing men’s minds as to a great 
and necessary business. Mr. Hotr 
and Mr. Seetey are not philanthropists 
in their zeal to disparage insurance men 
and companies. Mr. SEELEY is anxious 
for employment as an “expert,” while 
Mr. Hott does not overlook the value 
of free advertising for his private en- 
terprise, the PoLicyHoLpEers’ UNION. 

Commissioner EKEerN of Wisconsin 
has shown himself to be catholic and 
reasonable in his outlook and views on 
fire insurance. He has evidenced a pos- 
itive friendship for legitimate agents 
and reputable companies. It is dele- 
gated to him to prepare questions to 
put to agents and companies for answer 
in order to inform himself and the 
committee. We believe all proper ques- 
tions will be answered in good faith. 

The information secured should not 
be of the nature to satisfy a mere curi- 
osity, nor should companies be made 
to reveal private information that has 
no bearing on the general subject. 

The committee will be well advised 





by Mr. Exern, who has a sincere de- 
sire, we believe, to have the fire insur- 
ance business of his state conducted on 
a high plane, as economically as.can 
be done with natural development and 
business demands, and at as low a cost 
as is consistent with safety. 

Blatant howlers in the wilderness, 
those who have axes to grind, self-ad- 
vertisers, position seekers, and those who 
seek revenge, should be shown scant 
courtesy. The companies and agerits 
ask only fairness and justice. 





ARE GIVEN MORE TIME 


Governor Dix of New York has 
signed the bill passed by the legisla- 
ture of that state giving the New York 
life companies five more years to dis- 
pose of their stock holdings. The 
companies no doubt in good faith will 
try to get rid of the securities under 
the ban within the required time. The 
new law is a reasonable one. The big 
companies own large holdings of 
stocks. They were required to dispose 
of them by Jan. 1 next. The companies 
found that to comply with the law 
would mean a great loss to policyhold- 
ers. Large blocks of stocks would be 
thrown on the market at a sacrifice. 

The companies have made money on 
this class of securities. They have 
formed one. of the chief investments 
but in the reforms of the Armstrong 
period, assets of this kind were ex- 
cluded as not being proper for life 
companies. The big companies en- 
deavored to get rid of their stocks but 
found the period prescribed all too 
short. 

Other states are not so rigid as New 
York as to investments. The legisla- 
ture of that state seemed to feel that 
nothing is too safe for life company 
investments. Perhaps the statute is 
too radical. Time will be the ultimate 
test. With vast sums to invest the 
large companies are put to it to secure 
holdings that come within the law and 
pay sufficient to make good the interest 
guarantee, 





CAREFUL AGENT’S WORK 


At the agency convention of the OLD 
Cotony-CoMMERCIAL Lire of Chicago 
last week a rather remarkable record 
was presented by the company’s gen- 
eral agent at Sheboygan, Wis., O. C. 
BEHNKE. He stated that during three 
and a half years of his work only three 
cases he or his agents had written had 
failed to be examined. His plan 
deserves notice. He sees to _ it 
that the applicant gets to the doctor. 
He makes an appointment to take the 
applicant to the examiner’s ofice or 
has one of his men do it. He feels 
that at the last moment the applicant 
may try to back out by getting indif- 
ferent. Mr. BEHNKE believes it to be 
necessary to keep up enthusiasm right 
up to the time the policy is delivered. 

One of the great wastes in life in- 
surance is not taken business or appli- 
cations written and the applicants not 
examined. Where business is rightly 
written and the agent nurses the appli- 
cant judiciously, the policy can usually 
be delivered. After all it is the paid-for 
business that counts and the agent can 
do much to reduce the vast waste of 





Personal Side of the 
Insurance Business 





Henry Green, for a number of years 
settlement clerk in the office of the Ar- 
kansas state treasurer, last Saturday be- 
came insurance commissioner under 
Auditor John R. Jobe, taking the posi- 
tion created by the last general assem- 
bly of Arkansas. This work has here- 
tofore been done by Colonel J. C. Col- 
quitt, who will remain in the office of 
the state auditor and be a candidate for 
that position in the coming primaries. 
The last general assembly created the 
office of insurance commissioner, but 
the salary was one of the items vetoed 
by Governor Donaghey in his retrench- 
ment crusade, so like many other de- 
partments of state, the holder is hav- 
ing to finance it and depend upon.the 
next general assembly to pass a de- 
ficiency bill which will make an appro- 
priation to pay back salaries. 


Robert H. Perdue, member of the 
firm of Maxson & Perdue and president 
of the Insurance Clearing House at 
Cleveland, and Mrs. Perdue were both 
badly injured in an automobile accident 
in that city Sunday. The machine was 
overturned and Mr. Perdue was pinned 
under the wheel and was unconscious 
when taken from this position. He suf- 
fered a broken collar bone and several 
fractured ribs, and internal injuries are 
feared. Mrs. Perdue was thrown to the 
pavement and a deep gash was in- 
flicted across the right side of the head. 
Her ear was also so badly lacerated as 
to require an operation. 

The Chicago Association of Com- 
merce has delegated Thomas E, Gal- 
lagher, western general agent of the 
Aetna, to make the address of welcome 
on behalf of the association to the 








time, money and energy in life insur- 
ance. 


CONSISTENCY IS NEEDED 
Wutte standard accident and health 
provisions are being championed by 





| the insurance commissioners and they 


are putting the screws down tight on 
life companies, the same zeal for re- 
form does not seem to apply to fra- 
ternals. Under the name of fraternal 
beneficiary societies many crimes have 
been committed and much injustice 
done. The fraternals are not super- 
vised as they should be. There is too 
much opportunity for graft and wrong- 
doing, for injustice to policyholders. 
They are not as stringently managed 
as regular companies. There is not a 
definite controlling power as is found to 
be the case in a board of directors. The 
management is responsible not to 
stockholders or directors, but to mem- 
bers. That control is far away and 
scattered. But the fraternals exercise 
a vast political power. Their member- 
ship is large and with anything like 
united power they can bring tremen- 
dous pressure to bear. This may ex- 
plain it all. This is the likely reason 
why they are not clamped down with a 
strong lid. 





A CORRESPONDENT states that Illinois 
plate glass agents received, along with 
advance notices of a rate advance, 
“suggestions,” as the result of which 
they got busy and wrote up much of 
their business for three years. And this 
happened right while the postal authori- 
ties are trying to exclude from the 
mails suggestive picture postal cards. 
But these misives evidently were not 
postal cards. 





Agency Association of the Equitable 
Life of Iowa, which will hold its annual 
convention in the Sherman House, Chi- 
cago, Aug. 28-30. 

Garrett Brown, editor of the Insur- 
ance Leader, has blossomed out into 
the “legit.” His new book, “Amer- 
ican Fairy Tales,” is just from the 
press of the James Mulligan Publish- 
ing Company of St. Louis. Mr. Brown 
is spending aviation week in Chicago. 


William T. Sowers, of the Ellis-Hol- 
land-Sowers agency, Des Moines, who 
has long been recognized as an elegible 
bachelor by fair Des Moines femininity, 
has fallen. Mr. Sowers, as host at a 
party at the Hyperion club house, an- 
nounced his engagement to Miss Jean 
Townsend of Beatrice, Neb. Miss 
Townsend formerly resided in Des 
Moines and is a charming young wom- 
an prominent in society circles. The 
wedding will take place in November. 
“Bill” was formerly state agent for the 
the Fidelity & Casualty. 


Stewart Goodrell, for ten years dep- 
uty insurance commissioner of Iowa, 
later in the life insurance business, and 
finally secretary of the ill-starred Unit- 
ed Insurance Company bubble that ex- 
ploded, died at the home of-his sister, 
Miss May Goodrell of Des Moines, last 
week from Bright’s disease. Mr. Good- 
rell was formerly connected with the 
Iowa Life, which was absorbed by the 
National Life, U. S. A., he remaining 
with that company for some time. 


Alexander McKnight, vice-president 
of the Fidelity Mutual Life, died at his 
home in Philadelphia last week. He 
has been ill for a long time and has 
not been able to be at the office for the 
last year or so. Mr. McKnight had 
charge of the agency department and 
was well liked. He was formerly a 
member of the board of education in 
Philadelphia and also was a member 
of the common council. 

Mr. McKnight was born in Philadel- 
phia Aug. 25, 1856. His first practical 
business experience was in the paper- 
hanging establishment of the late 
Sheriff Rowan, which he left to become 
a teacher of stenography. In connec- 
tion with J. M. Lingle he founded a 
school of stenography. He sold his 
interest in the school in 1884 and be- 
came an agent for the Fidelity Mutual 
Life, later becoming the superintendent 
of agencies. After serving the com- 
pany in various capacities, he was 
elected vice-president in 1894. 


Alfred Bolling, special agent in Ken- 

tucky of the Spring Garden, was oper- 
ated on last week at the Jewish Hospi- 
tal in Louisville for appendicitis. The 
operation was successful, and it is 
stated that Mr. Bolling is recovering 
rapidly. 
_ Charles H. Dillingham, of Atlanta, 
joint manager with Charles H. Godfrey, 
of the southern department of the 
American Central, Western Assurance 
and British America, died Monday at 
his home, following a stroke of apo- 
plexy. Mr. Dillingham was 45 years 
old Aug. 13. Mr. Dillingham began his 
career in the insurance business with 
the Georgia Home of Columbus, of 
which he was assistant secretary at the 
time he left that company to go with 
the National of Hartford, as special 
agent in the south, He was with the 
National for about five years and was 
appointed special agent for the Ameri- 
can Central for the same territory, and 
planted that company in most of the 
southern states. 
the position of general agent for the 
American Central with headquarters at 
St. Louis about four years ago and was 
located at the home office of the com- 
pany until early in 1910, when his head- 
quarters were removed to Atlanta. He 
held that position until last March, 
when the firm of Dillingham & God- 
frey, managers, was formed. 


He was promoted to ~ 
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News of Life Insurance 








CONVENTION OF AGENTS 


EQUITABLE OF IOWA MEETING 





Annual Gathering to Be Held in Chi- 
cago Aug. 28-30—Complete Pro- 
gram of Events 


The Agency Association of the 
Equitable Life of Iowa will hold its an- 
nual meeting in the Sherman House, 
Chicago, Aug. 28-30. The president is 
Cc. H. Hatton, Wichita, Kan. The first 
vice-president is R. G. Slifer of Phila- 
delphia, the second vice-president, R. 
J. Fry of St. Paul, the secretary T. B. 
Hutton of Sioux City, Ia., the treasurer 
C. B. Merrill of Cleveland. The chair- 
man of the executive committee is G. 
W. Farley of Toledo, O., the chairman 
of the finance committee S. M. Wright 
of Grand Rapids, Mich., the chairman 
of the entertainment committee Walter 
St. John of Des Moines. 

The program is: 

MONDAY 
Morning Session—10:30 a. m. 

Call to Order, 

Appointment Temporary Committees. 

Roll Call of Members—T. B. Hutton, 
Secretary, Sioux City, Iowa. 

Address of Welcome—Thomas E. Gal- 
lagher, Association of Commerce, Chicago. 

Welcome of Life Underwriters—Dr. 
Hiram C. Castor, Vice-President, Chicago 
Life Underwriters Association. 

Response—H. C. Finch, General Agent, 
Northwood, Iowa. 

Afternoon Session—2:00 p. m. 

Annual Address—C. H. Hatton, Presi- 
dent, Wichita, Kansas, 

“The Home Office’—J. C. Cummins, Sec- 
retary, Des Moines, Iowa. 

“The Question Box and Its Purpose”’— 
H. W. Stanley, General Agent, Wichita, 
Kansas. 

“Life Insurance, Past and Present”—W. 
A. Bemis, General Agent, Davenport, Iowa. 
Evening 

Theater Party, Lake Trip, Sight Seeing, 
or other features, provided by the Enter- 
tainment Committee. 

TUESDAY 
Morning Session—9:00 a. m. 

“How to Find Good Prospects’— 

In the Country—George R. Keef, Gen- 
eral Agent, Maryville, Mo. 

In a Town—B. H. Deters, General Agent, 
New Ulm, Minn. 

In a City—E. L. Isaacs, General Agent, 
St. Louis. 

Discussion—“Pay Streaks, How and 
Where Found’—Led by R. J. Fry, Gen- 
eral Agent, St. Paul, Minn. (In the fore- 
going papers and discussion, the speakers 
will tell how prospects are best found, 
whether by straight canvass, directory 
system, through policyholders, friends, 
newspapers, and .many other valuable 
ways.) 

“How to Canvass”’— 

In the Country—H. C. Finch, General 
Agent, Northwood, Iowa; George W. Can- 
non, General Agent, Davenport, Iowa. 

In a Town—R. C. Pifer, General Agent, 
South Bend, Ind.; H. E. Wyckoff, District 
Agent, Cedar Rapids, Iowa. 

In a City—Wilmer Christian, General 
Agent, Indianapolis, Ind.; R. . Slifer, 
General Agent, Philadelphia, Pa. 

Discussion—“How to Write Insurance” 
—Led by H. H. Loughbridge, General 
Agent, Lincoln, Neb. (In the foregoing 
discussion and papers, the speaker will 
give in detail how he reaches his pros- 
pects, introduces his subject, arouses in- 
terest, whether he shows the policy, other 
methods used, how he closes, whether first 
interview or later, what settlement he 
makes, how he gets applicant examined, 
and much other valuable information.) 

., Afternoon Session—2:00 p. m. 

Legal Features of the Insurance Con- 
tract and the Agent’s Relation Thereto” 





—Frederick A. Brown, Attorney at Law, 
Chicago. 

“How to Find Good Agents”—W, A. Wil- 
ling, Asst. Superintendent, Des Moines, 
Iowa. 

“How to Start an Agent to Work”’— 
H. E. Aldrich, Western Superintendent, 
Des Moines, Iowa. 

“What Portion of His Time Should a 
General Agent Devote to Personal Work 
and What to Development of an Agency 
Force”’—C. B. Merrill, General Agent, 
Cleveland, Ohio. 

Discussion—“Agency Organization” —Led 
by L. K. St. Clair, General Agent, Pitts- 
burg, Pa. (In the foregoing papers and 
discussion the speakers will tell in de- 
tail how to organize an agency, how to 
get agents, how to inculcate loyalty, how 
to get them to produce, and many other 
things worth knowing.) 


Evening. - 


Banquet 
Toastmaster—C, H. Hatton, President, 
Wichita, Kansas. 
Toasts: 
“Eccentricities’”—Charles 
Attorney at Law, Chicago. 
“The Home Office and the Field’—J. C. 
Cummins, Secretary, Des Moines, Iowa. 
“The Wide World’—L. Brackett ‘Bishop, 
Manager Massachusetts Mutual, Chicago. 
“The Reason Why’—C, M. Cartwright, 
The Western Underwriter, Chicago, 
“That Which Pays’—J. F. Oates, Gen- 
eral Agent, Northwestern Mutual, Chi- 


cago. 

“What the Future Holds”—G,. W. Far- 

ley, General Agent, Toledo, Ohio. 
WEDNESDAY 
Morning Session—9:00 a. m. 

Business Session. 

“The Personal Equation’—William S. 
Crawford, The Western Underwriter, Chi- 
cago. 

“Ways and Means for our Company to 
Increase Its Production’—J. A. Andrews, 
General Agent, Ottawa, Illinois. 

“What Are the Best Methods for Keep- 
ing Business on the Books?’—T, Riley, 
General Agent, Burlington, Iowa. 

“My End of the Transaction’—J. E. 
Browne, Medical Examiner, Home Office. 
Afternoon Session—2:00 p. m. 
“Looking Forward in Life Insurance” 
—wW. M. Horner, General Agent, Provident 

Life & Trust, Minneapolis, Minn. 

“Wisdom”—Charles A. Snyder, Assistant 
Secretary, Home Office. 

“Opening the Question Box’—H. W. 
Stanley, General Agent, Wichita, Kansas. 

Evenin; 


H. Burras, 


g 
Theater Party, Lake Trip, Sight Seeing, 
or other features provided by the Enter- 
tainment Committee. 


People’s Life Convention 

The Peoples Life of Frankfort, Ind., 
recently held an agency convention at 
the home office, forty-five agents being 
present. Business sessions and enter- 
tainment occupied a couple of days, the 
meeting concluding with a banquet at 
the Coulter House. The agents brought 
with them to the home office $50,000 in 
new business written in the three days 
before the convention. 

The company now has $3,000,000 in- 
surance in force. During July $225,000 
of new business was issued. A. H. 
Laird is president of the company. 





Fisk as Medical Adviser 

Beginning Sept. 1 Dr. Eugene L. Fisk 
will act as medical adviser of the South- 
ern States Mutual of Charleston, W. 
Va. The Southern States increased its 
insurance last year about a million and 
its assets $80,000. The company is 
building up conservatively and is on a 
firm foundation. 





President Day of the Lafayette Wife is 
preparing to hold a meeting of its Penn- 
sylvania agents during the time of the 
American Life Convention in Pittsburgh. 








NEW COMPANY IN CHICAGO 


GARDNER IS SELLING STOCK 





It Will Be the Metropolitan Life & 
Trust, with Authorized Cap- 
ital of $1,000,000 


A new life company is proposed for 
Chicago, it being the Metropolitan Life 
& Trust, provided the Illinois depart- 
ment approves that name. The author- 
ized capital is $1,000,000, with like sur- 
plus. H. B. Gardner of St. Louis, who 
has located in Chicago, has a contract 
for selling the stock, but he states he 
will not be connected with the com- 
pany after the stock is disposed of. Mr. 
Gardner was promoting the Continental 
Assurance and International Fire of 
St. Louis, which were put into the 
hands of a receiver owing to internal 
dissensions. 

Mr. Gardner has devised a special en- 
dowment policy, for which applications 
will be taken along with the sale of 
stock. He believes that by this method 
a large amount of insurance will be 
secured at once. He hopes to have 
sufficient stock sold by the first of the 
year to enable the company to start 
and says he is already assured by a 
number of bankers that they will take 
stock. 

Offices have been opened in the First 
National Bank building, Chicago, and 
the literature is being prepared. The 
executive committee is composed of 
W. S. Johnson, an attorney; L. P. Kuhn 
of Evanston, Ill., and Francis McDow- 
ell, cashier of the McDowell Bank of 
Fairbury, Ill. 


Germania Has Business Specialty 

Manager H. Kramer of the Germania 
Life in Chicago is just opening a spe- 
cial department in the city devoted to 
corporation and business insurance, 





This will be in charge of Edwards & 
Price. Ralph E. Edwards has been 
with the Equitable. George V. Price, 
who is a grandson of the baking pow- 
der king, has been in the brokerage 
business. The new department will be 
in a separate office from the general 
office in the Harris Trust building. Mr. 
Kramer also announces the appoint- 
ment of Louis Cohen attached to his 
office as special agent, 


Travelers Makes Changes 
The Travelers announces the follow- 
ing changes in its rate book: 


Hereafter women will be considered for 
any life form except term contracts with- 
out an extra charge for sex, but the limit 
on ordinary life contracts for women 
will be $10,000. 

Stationary engineers in modern office 
buildings, high class apartments, public 
buildings and city pumping stations, fur- 
nishing light, heat and power for their 
own use Only and where no manufactur- 
ing is carried on, will hereafter be con- 
sidered for any standard life policy pro- 
vided along with each application is sent 
a full statement of the duties of the en- 
gineer and the character of the plant, in- 
cluding the statement that no power is 
furnished for manufacturing. 

The following rates per thousand on 
uniform premium contracts will apply to 
risks at ages 17 to 19 inclusive. Forms 
other than those stated below will not 
be considered on applications under 20 
years of age. Maximum limit $10,000. 
Nonforfeiture values may be obtained up- 
on request. 

10-Yr. 15-Yr. 20-Yr. 10-P. 15-P. 20-P, 
Age End. End. End. Life Life Life 
17 $90.97 $57.48 $41.10 $35.55 $26.30 $21.80 
18 90.99 57.51 41.16 35.83 26.51 21.98 
19 91.01 657.54 41.21 86.12 26.73 22.16 


Will Reduce Its Capital 
The Union Life of Chicago will re- 
duce its capital from $300,000 to $200,- 
000. This will wipe out the impairment 
and give it a surplus. An examination 
will be made as of Sept. 1 by the IIli- 
nois department. 





July business of the Home Life of New 
York shows an increase of 42 percent over 
July of last year, and an increase of 
almost 50 percent in new premiums, 








, 





GEO. H. GAZLEY, Manager 



























Z| Hotel la Salle. 


Chicago’s Finest Hotel 
LaSalle at Madison Street, Chicago 
Hotel LaSalle will be the headquarters of the 22nd annual 
convention of the National Association of Life Under- 
writers to be held in Chicago, October 10, 11,12. 
Hotel LaSalle ranks first among Chicago hotels for its 
perfect service, elegant equipment and com- 
fortable accommodations. Located at the 
center of the insurance district it is the most 
convenient stopping place for the busy man. 


Room with detached bath - - 
Room with private bath - « 


Room with detached bath - - <« 
Room with private bath 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel LaSalle gives more for the price 
you pay than any other hotel in Chicago 
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RATES: 
ONE PERSON 

$2 to $3 per day 
= $3 to $5 per day 
TWO PERSONS 
$3 to $5 per day 
- = = = $5 to $8 per day 




















THE CALL OF 


“Come to the Pacific with Ward”’ 


The GOLDEN WEST—the home of GOLDEN DOLLARS. 
'”. GOLDEN OPPORTUNITIES for the energetic agent with 


H. H. WARD, Mgr. Pacific Northwest 


Pacific Mutual Life Insurance Co. of California 


THE WEST 





712 Spalding Building 
Portland, Ore. 


415 Paulsen Building 
Spokane, Wash. 


508 Mehlhorn Bldg. 
Seattle, Wash. 
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INTEREST IN TERM RATES 


—_———_—_ 


WILL COMPETITION BE MET? 





What Companies Are Giving the Low- 
est Premiums in This Class 
of Insurance 





The new ten-year term rates of the 
Prudential have caused considerable 
speculation as to whether other com- 
panies will get in the field with rates 
that will touch them. The Prudential’s 
policy is nonrenewable but is converti- 
ble within seven years. The policy con- 
tains paid-up and extended values 
which of course in a term policy are 
small, : 

The Prudential has duplicated the 
Connecticut General’s ten-year term 
rates up to age 40. From that time on 
the Connecticut General’s rates are 
lower. For instance, at age 45, the Pru- 
dential is $15.01, while the Connecticut 
General is $14.36. At age 50, the rates 
are $20.84 and $19.11 respectively; at 
age 55, $30.84 and $27.14 respectively. 
The Connecticut General’s policy is 
convertible within five years. 

The Travelers’ ten-year term is con- 
vertible within five years. Its rates, 
however, are higher than those of the 
Connecticut General and. Prudential. 
The Travelers, however, makes its 
strong play on its five-year term con- 
vertible any time during the life of the 
policy. 

Comparison of Rates. 
A comparison of rates is as follows: 


Conn. Trav- Trav- 

Genl. Prud. elers elers 
Age 10-Yr. 10-Yr. 10-Yr. 5-Yr. 
20 $ 8.54 $ 8.54 $10.48 8.40 
25 8.91 8.91 10.94 8.71 
39 9.45 9.45 11.60 9.15 
26 10.30 10.30 12.64 9.82 
40 11.74 11.73 14.40 10.90 
45 14.36 15.01 17.62 13.36 
50 19.11 20.84 24.32 17.86 
65 27.14 30.84 35.77 25.75 


Other Low Rate Companies 
Other companies having a low non- 
participating ten-year rate are: 


Kan, Mich. Col 


Age Fed’l Ill. City Mut. State Natl. 
25 $10.13 $10.13 $10.13 $10.12 $10.45 $10.53 
30 10.74 10.74 10.74 10.74 11.08 11.17 
35 11.70 11.70 11.70 11.70 12.07 12.77 
40 13.34 13.34 13.34 13.34 13.76 13.87 
45 16.32 16.32 16.32 16.97 16.83 16.97 
50 21.71 21.71 21.71 23.26 23.28 22.58 
55 80.84 30.84 30.84 34.54 34.29 oe 


Participating Term Companies 
The chief participating term com- 
panies are the Provident Life & Trust 
Penn Mutual and Northwestern Mu- 
tual. The Mutual Benefit writes a five- 
year term convertible during the first 
four years. Rate comparisons are: 
N. Prov. Mut. Prov. 
West. Penn. L. &.T. Ben. Penn. L. &.T. 
Age 10-Yr.10-Yr.10-Yr. 5-Yr. 5-Yr. 5-Yr. 


21 $10.22 $11.00 $10.86 $11.25 $10.81 $10.70 
25 10.58 11.40 11.34 11.60 11.14 11.09 
30 11.23 12.10 12.03 12.19 11.70 11.65 
35 12.24 13.19 13.10 13.08 12.56 12.50 
40 13.95 15.02 14.94 14.52 13.94 13.87 
45 17.09 18.40 18.27 17.03 16.35 16,27 
50 22.75 24.50 24.32 21.82 20.94 20.83 
55 $2.32 34.80 34.54 30.22 28.99 28.84 
60 47.93 61.62 651.20 44.28 42.45 42.21 

The Northwestern’s policy is con- 
vertible within seven years, the same 


condition holding true with the Penn. 
The Provident Life & Trust’s are both 
renewable and convertible. The Penn’s 
five-year term can be converted dur- 
ing the life of the policy. 
Other Term Rates 

Other companies having the lowest 
participating term rates, ten-year plan, 
are the John Hancock, Massachusetts 
Mutual, Missouri State, Pittsburg Life 
& Trust, State Mutual of Massachu- 
setts and Union Central, the rates be- 
ing: 


J. Mass. Mo. St. Un. 
Age Han. Mut. St. Pitts. Mut. Centl. 
21 $10.76 $10.61 $11.34 $10.95 $11.15 $11.41 
25 11.23 10.99 11.75 11.35 11.60 11.79 
30 12.03 11.66 12.46 12.05 12.35 12.45 
35 13.23 12.72 13.57 13.10 13.50 13.49 
40 15.15 14.49 15.47 14.95 15.35 15.25 
45 18.50 17.74 18.92 18.30 18.55 18.47 
+4 24.34 23.63 25.19 24.35 24.10 24.30 











The Detroit Life Insurance Co. 


is writing insurance in Michigan at the rate of Three Million a year. Very few compa- 
nies operating in Michigan are excelling this record. : 


@ The unequalled growth of this Company offers great opportunities to Life Insurance 
Men of character and ability. Those who are ambitious for rapid advancement will ad- 
dress the Home Office, 733 Majestic Building, for further information. 


DETROIT LIFE INSURANCE COMPANY 





M. E. O’BRIEN, President. 














PICK IS NOW GENERAL AGENT 


Donald Clark Retires from the Chicago 
Management of the Mutual 
Benefit Life 








Donald Clark has retired from the 


firm of Pick & Clark, Chicago general | 


agents of the Mutual Benefit. George 
Pick has become sole general agent. 
Mr. Clark assumed his new place in 
Chicago but a few weeks ago, going 
there from Detroit where he was a 
member of the firm of Johnston & 
Clark, general agents of the Mutual 
Benefit. Differences arose between 
Mr. Pick and Mr. Clark and Vice-Pres- 
ident Rhodes came on from the home 
office to endeavor to adjust the diffi- 
culties. It seemed advisable for Mr. 
Clark to retire from the firm. 

Mr. Pick has now combined his old 
force with the agents of the late R. D. 
Bokum and is installed in his new 
offices in the Harris Trust building. 
The combination gives Mr. Pick a very 
strong and effective organization. The 
new quarters are nicely arranged to 
accommodate the men. 





Semiannual Figures 


The semiannual figures of three life 
companies show the following: 

Postal Life, New York—<Assets, $10,- 
815,688; net policy reserve, $10,623,064; 
net surplus, $138,776; total premium in- 
come, $1,013,909; insurance written, $615,- 


Home Life, New York—<Assets, $25,627,- 
598; net policy reserves, $23,165,000; net 
surplus, $1,867,959; premium income— 
new, $202,971; renewal, $1,547,608; total 
income, $2,358,024; insurance written, $7,- 
326,101 

Connecticut General—Premium income 
—new, $115,531; renewal, $661,384; total 
income, $1,019,753; commissions on new 
business, $42,504; total expenses on new 
business, $52,902; insurance written, $6,- 
062,630; insurance in force, $53,789,901. 





Met at Madison, Wis. 

The Wisconsin agency of the Central 
Life of Iowa closed a three days’ con- 
vention at Madison last week with the 
following elections: President, Isaac J. 
Dahle, Milwaukee; secretary-treasurer 
and chairman of the executive commit- 
tee, Lewis Lunstrum, Madison. Over 
fifty agents were present. A. C. Larsen, 
state manager, presided at the opening 
session and the delegates were welcomed 
by William Randolph, Madison. The 

(CONTINUED ON PAGE 17) 
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National Life Insurance Company 
Montpelier, Vermont 


MUTUAL. ORGANIZED 1850. 


This company has increased its dividend scale this year for the third 
successive year, and the increase applies to all participating policies in 
force from 1850 to date. 


An attractive monthly income policy just placed on the market. 





A good agency opportunity for the right man in Central New York, 
West Virginia and Eastern Iowa. 


CORRESPONDENCE INVITED 
LEADS IN THE WEST AND SOUTHWEST 


MISSOURI STATE LIFE 


ST. LOUIS, MISSOURI 


E. P. MELSON, President 
Our agents say we have the Best Selling Policies on the market. Their 
record proves it. The Company is writing a million a month. 

TO THE RIGHT MEN weare giving General Agency Contracts 
IN THE FINEST TERRITORY IN THE LAND 


That mean a competency if properly handled. We have the Age, the 
Experience, and the Backing. WRITE TODAY! 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 127=Q, 
care THE WESTERN UNDERWRITER. 




















‘Connecticut General Life 
Insurance Company, o Hartord 


non - participating policies at! 
lowest rates. 


Dr. H.C. Castor, - - Manager 
19 8. La Salle St., - Chicago) 


oe 

















OUR AGENTS MAKE MONEY 
YOU CAN SEE THE REASON WHY 


1,600 loyal, boosting stockholders. 

Our 20-payment G. E. A. policies guarantee 25 to 100% greater sur- 
render values than participating companies at about the same rate. 
All policies have total disability feature. 

Old age annuities provided for. 

67 methods of settlement at maturity. 


WE HAVE A FEW MORE OPENINGS 
FOR LIVE MEN; WRITE TO-DAY 


THE TOLEDO LIFE INSURANCE CO. 


NICHOLAS BUILDING TOLEDO, OHIO 
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IN WISCONSIN 


OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


nsurance 


JAMES A. FREAR, President 
MADISON, WISCONSIN 
Our organization is growing and our rep- 
resentatives find the field fruitful. 


Address: 
GEORGE A. BOISSARD, 2d V-P. 
or E. A. MARTHENS, Agency Director, 
At the Home Office. 





A Penn ag Premium, less a Penn Mutual 
Bersdend a Penn Mutual Policy, 
containing buen! Mutual Values, es an Ineur- 
quee Vg a g Ly =, sum of my its 

metits unsurpassed net low cost a care 
of interest of all members. “ 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 1, 1909 
and armed increased to 


Frank D. Jackson, Pres, 


rates were reduced 
to full 3% reserve. 








Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DISTRICT MANAGERS WANTED 
Carleton B. Pray Jas. T. Priestly, M. D. 
Treasurer Medical Director 

















The Only Company 
issuing policies ALL containing: 


lst. Double Indemnity. 

2nd. Total Disability; and 

3rd. Guaranteed Reduction of premiums— 
in ONE CONTRACT. 


AGENTS WANTED 
THE 


Columbus Mutual 


Life Insurance Co. 
Wyandotte Bldg., COLUMBUS, OHIO 


We Buy and Sell 
Stocks 


Of All Insurance Companies 


SPECIAL REPORTS FREE 
WILL BUY 








Central Life (Ottawa)........... @ 30 
ntral National Fire........... @ 45 
Conservative Life (Va.)......... @ 12 
wanes Cite Elle... occ oncccscees 20 
teat Southern Life (Tex.)...... @ 20 
nternational Life............... @ 72 
orth American Life ........... @ 
Old Colony Commercial......... @ 18 
Old Sa Is @ 14 
Chis cb oddinavéceneced @ 19 
Wisconsin National Life......... @ 14% 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 





108 So. La Salle St.. 


Chicago 


IN LIFE INSURANCE CIRCLES 


(CONTINUED FROM PAGE 16) 
response was made by C. W. Kelly of 
Eau Claire, district manager for north- 
west Wisconsin. Addresses were made 
by H. G. Everett of Des Moines, sec- 
retary of the company; H. C. Green- 
wald, Monroe; W. C. Slater, Grand 
Rapids; I. J. Dahle, Milwaukee; G. H. 
Clark, Madison; President George B. 
Peak, Des Moines, and A. O. Paunack, 
cashier of the Commercial National 
Bank, Madison. The visitors were en- 
tertained at a banquet at the Univer- 
sity Club Thursday evening. 


PUTS BURDEN ON OFFICIALS 


“Tender of Defense” Made to Ekern 
and Beedle by Wisconsin 
National Life 


The Wisconsin National Life of Osh- 
kosh, Wis., has made tender of defense 
to Herman L. Ekern, Wisconsin com- 
missioner of insurance, and Deputy 
Commissioner Beedle in a suit which 
has been brought against the company 
by Julius H. Kiel, an insurance man of 
Milwaukee. Mr. Kiel charges that he 
made contracts for the sale of bonds 
for the insurance company which would 
have netted him $30,000 in commissions, 
but which were never delivered to him. 

The Wisconsin National claims that 
the Wisconsin department of insurance, 
when Mr. Beedle was commissioner 
and Mr. Ekern was deputy, issued an 
order restraining the sale of bonds by 
the company. Later, Attorney-General 
Frank L. Gilbert held that the bond 
issue was legal, and the order of the 
insurance department was vacated. It 
was during the meantime, alleges the 
company, that Mr. Kiel could not se- 
cure the bonds which he had contracted 
for. One defense of the company is 
that there was a misunderstanding be- 
tween its officers and Mr. Kiel and 
that the company supposed the insur- 














ance commissioner had given his en- 


dorsement to the plan. 

Attorney-General Levi Bancroft is 
appearing for the state officials, it be- 
ing claimed by them that they cannot 
be held personally responsible for an 
official act such as the restraining of the 
sale of insurance bonds. 

The “tender of defense” means that 
if the company loses in the suit it will 
try to hold Messrs. Ekern and Beedle 
liable for such amount as it is com- 
pelled to pay. 


Will Return to Old Work 


B. F. Coan, who was president and 
general manager of the Ohio Mutual 
Life until it was merged with the new 
Ohio National Life, has been taking a 
rest preparatory to again entering the 
insurance field, under one of various 
propositions submitted to him which 
he is taking time to consider. 


Nothing Can Check Bruehls 

W. A. R. Bruehl, of the firm W. A. 
R. Bruehl & Son, general agents of the 
Home Life at Cincinnati, last week un- 
derwent an operation for appendicitis. 
The operation was entirely successful, 
and Mr. Bruehl is expected to be soon 
in better health than he ever has been. 

The firm of Bruehl & Son has had a 
peculiarly unfortunate “run of hard 
luck” in the health of its two members. 
Mr. Bruehl was several years kept from 
his full capacity, in the line of work, 
by nervous trouble, and was forced to 
keep away from his office for months 
at atime. He had no sooner recovered 


ACTUARIES 


R. NUESKE 
CONSULTING 
ACTUARY 














B. 


1116 First National Bank Building 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 








AGENTS WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 











You will find our policies and rates among the best. 
Ask us why. . 
The Intermediate Life Assurance Company 
EVANSVILLE, INDIANA 
ILLINOIS 


3 


I would like to get into communication with reputable producers who can 

take one or more districts in Illinois or Kentucky for THE ANCHOR 

LIFE INSURANCE COMPANY, commencing January 1, 1911, 

L. H. OBERREICH, Sec., Anchor Life Blidg., Indianapolis, Ind. 

KENTUCKY 
INDIANA 

The Commercial Life Insurance Company, Indianapolis, Indiana 


$114,000 on deposit with the Insurance Department of Indiana for the protec- 
tion of Policy Holders. q Operating in Indiana, Kentucky and Kansas, and we 
want good, reliable men in each of these states. Ready to open up Colorado, 
Oklahoma and Nebraska as soon as we can secure a good state agent. 


Address the HOME OFFICE 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENCTH 


Reserve Deposit Law 
entucky 


References required. 

















p——-KENTUCKY=" 











Operating under the Compulso 
of the State of k 


Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMP 


CHAS. D. PEARCE, President 


LOUISVILLE, 
KENTUCKY 











Stock Salesmen— Attention! 


Success in selling stock, as in everything else, depends largely upon the industry 
and ability of the Salesman. 


MEN OF PROVEN ABILITY 


will fail to succed unless the proposition which they offer has merit. 
line up which talks for itself and helps the salesman to 


MAKE BIG MONEY. 
Address 


CONSERVATIVE LIFE INSURANCE COMPANY 
South Bend, Indiana 


We havea 


Strong pullers. Exceptional leads. 























THERE'S A MILLION DOLLARS BACK OF THE NAMF 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O, JOHNSON, President 
CHICAGO, ILLINOIS 
Capital and Surplus over $1.000,000 
NON-PARTICIPATING ONLY 


District and County Agents wanted in Illinois, Indiana, Michigan and Ohio 
Contracts Direct with Home Office. 
Address 


S. W. GOSS, Asst. to President, Rookery Bldg.. 


SIMON P. GARY, President 














Chicago. 


FP. A. RAUCH, Treasurer 





FRED W. RITZMANN, Secretary 


German National Life Insurance Co. 
CHICAGO 


Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited with the State 


Agents Wanted Contracts Direct with Company 





Home Office, Bee Chicago, Ill. 
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Largest, Strongest 
West of 


To Represent The 


WE WANT THREE HIGH-CLASS MEN FOR GENERAL 
AGENTS IN THE MIDDLE WEST 


and Best Company 
Chicago 


$21,000,000 of Assets 


FORTY-THREE YEARS OF EXPERIENCE 
Address DANFORD M. BAKER, Second Vice-President, 39 So. La Salle Street, Chicago 

















than his son, W. A. R. Bruehl, Jr., had 
an abscess in his throat, which after 
the operation prevented him from 
speaking above a whisper for a month 
or more. Nothing seemed able, how- 
ever, to keep down the firm’s produc- 
tion of business, having stood among 
the first of the company’s general agen- 
cies right along, and leading during the 
first six months of this year. 


SEES NOTABLE IMPROVEMENT 





Superintendent Hotchkiss Comments 
on the Results of the Year in 
Life Insurance 





Superintendent Hotchkiss of New 
York in commenting on the life insur- 
ance results of the year as shown by 
his annual report says: 


The results of the life insurance busi- 
ness for the year 1910 show a continuance 
of the improvement that has been steadily 
maintained since 1907. This improve- 
ment was perhaps more marked in 1910 
than during any of the preceding years. 
While the amount of insurance issued 
during the year does not show any ex- 
traordinary increase, the large increase in 
insurance in force indicates a most grati- 
fying and healthy business condition, 
showing as it does the stability of the 
risks acquired and increasing persistency 
on the part of the policyholders. 

The material increase in the amount 
actually paid to policyholders in dividends 
and also in the amount of the funds ap- 
portioned to dividends payable during the 
current year, the lowering of expenses 
and decrease in forfeited policies are 
among the more important factors that 
go to prove that the business of life in- 
surance, taken as a whole, is at the pres- 
ent time being conducted on a higher 
plane and is on a more sound and satis- 
factory basis from all viewpoints than 
ever before. 





The Leaders Club of the Fidelity Mutual 
Life will hold its annual meeting at the 
home office, Sept. 13 and will then go to 
stlautic City for an outing. 





Western Life Companies 





Report of Their Activities and 
Progress 











State Life—It shows an increase of 37% 
in point of new business for the first six 
months and a greatly decreased lapse 
ratio. The company is one of the west- 
ern stalwarts. a ie 

Midland Mutual, Columbus, Ohio—Semi- 
annual figures. Assets, $502,458; capital 
stock, $225,000; surplus, $27,841; premium 
income—new, $36,449; renewal, $82,256; 
total income, $134,152; commissions on 
new business, $19,380; total expenses on 
new business, $35,613; insurance written, 
$1,202,526; insurance in force, $6,951,000. 

+ * ” 

Lincoln National Life, Fort Wayne, Ind. 
—Semi-annual figures: Assets, $532,530; 
capital, $167,720; surplus, $20,201; pre- 
mium income—new, $28,881; renewal, $71,- 
535; total income, $118,226; commissions 
on new business, $19,404; total expenses 
on new business, $27,464; insurance writ- 
— $962,500; insurance in force, $5,938,- 
518. 


- * * 

Lafayette Life, Lafayette, Ind.—lIts 
semi-annual figures show: Assets, $552,- 
704; net surplus, $79,004; insurance in 
force, $7,578,607; gain, $118,069. 

* +e . 


International Life, St. Louis—Its semi- 
annual figures show: Assets, $1,142,620; 
capital, $620,000; net surplus, $215,826; 
premium income—new, $111,339; renewal, 
$126,231; total income, $291,078; commis- 
sions on new business, $83,766; total ex- 
penses on new business, $130,520; insur- 
ance written, $5,854,400; insurance in 
force, $14,433,931, 

The annual meeting of the stockholders 
was held last week at which time 9,454 
out of 12,000 shares were represented. 
The proceedings were characterized by a 
spirit of optimism and enthusiasm, which 
was very gratifying to the management, 
and plans were discussed for the further 
extending of the company’s operations. 

Only two changes were made in the 





Peoria Life 
Insurance 


Company 
PEORIA, ILLINOIS 


We have just been admitted to the 
State of IOWA and want to secure a 


GENERAL AGENT 


for that territory. Extraordina 
ments will be 
Write us at once. 





induce- 
ered to the right party. 


UNUSUAL FEATURES 


IN LIFE, ACCIDENT and HEALTH 
INSURANCE 


New Methods of Compensation 
Short Form Policies 


Clear—Terse 
Easy to Read and Understand 
Lowest Non-participating Rates 
THECOLUMBIAN NATIONALLIFE 
INSURANCE COMPANY 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 





board of directors: S. W. Jurden, presi- 
dent of the First National Bank of Wells- 
ton, and R. V. Taylor, vice-president and 
general manager of the Mobile & Ohio 
Railway, being elected to succeed W. H. 
O’Brien and George P. Murrin, retiring. 
The board re-elected Massey Wilson, 
president; J. L. Babler, vice-president and 
general manager of agencies; J. P. Hinton, 
vice-president; W. F. Grantges, secretary; 
Harry M. Rubey, treasurer, and Dr. E. A 
Babler, medical director. 
The International Life has made a 
splendid record so far this year in the 
production of new business, and expects 
to close the year with $20,000,000 of busi- 
ness in force, 
+ * 7 
Indianapolis Life—Semi-annual figures: 
Assets, $255,103; surplus, $14,577; pre- 
mium income—new, $19,846, renewal, 
$47,157; total income, $74,127; commis- 
sions on new business, $11,557; total ex- 
penses on new business, $14,350; insur- 
ance written, $611,750; insurance in force, 
$4,060,200. 
7 * * 
Guardian, Madison, Wis.—Its semi-an- 
nual figures show: Assets, $185,047; capi- 
tal, $108,660; net surplus, $73,018; pre- 
mium income—new, $12,266; total income, 
$16,706; commissions on new business, 
$5,744; total expenses on new business, 
$9,444; insurance written, $436,500; insur- 
ance in force, $695,000. 
* * 7 
Citizens National Life, Louisville—The 
company’s semi-annual statement shows 
the following: Assets, $2,109,571; surplus 
to policyholders, $705,079; capital, $508,- 
025; premium income—new, $37,873, re- 
newal, $258,536; total income, $374,620; 
commissions on new business, $23,013; 





total expenses on new business, $39,381; 
insurance written, $3,788,000; insurance in 
force, $18,713,428. In the premium in- 
come first year premium notes are not in- 
cluded, so that the percentage of expense 
indicated is not accurate. 

. 


Great Western Life, Kansas City—Semi- 
annual statement figures: Assets, (about) 
$930,000; premium income—new, $40,993; 
renewal, $108,791; total income, $171,056; 
commissions on new business, $29,543; in- 
surance written, $2,035,000; insurance in 
force, $14,000,000. 


Cleveland Life—Its financial statement 
of July 1 shows the following: Assets, 
$420,944; surplus to policyholders, $234,- 
165; insurance in force, $5,763,654. 

* * oe 

Des Moines Life—Its July 1 statement 
shows the following: Assets, $3,254,694; 
surplus to policyholders, $361,250; pre- 
mium income—new, $86,413; renewal, 
$388,271; total income, $558,252; commis- 
sions on new business, $75,819; insurance 
written, $3,001,840. 

. * 


Central, Ottawa, Ill.—Figures shown by 
the semi-annual statement are as follows: 
Assets, $366,694; surplus to policyholders, 
$119,589; premium income—new, $32,388, 
renewal, $70,867; total income, $113,028; 
commissions on new business, $14,163; 
total expenses on new business, $44,343; 
insurance written, $1,279,250; insurance in 
force, $5,693,612. 4 

o 


Cedar Rapids Life, Cedar Rapids, Ia.— 
The semi-annual statement of this com- 
pany shows: Assets, $156,677; surplus to 
policyholders, $68,498; premium income— 
new, $9,624, renewal, $28,443; total in- 








of “go-getters” did it. 
Kansas and Arkansas. 





Y closing its first year with $3,089,500 in paid-for business on 

its books and with over $300,000 “in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: “The 
Young Giant of the Southwest.” A hustling and enthusiastic bunch 
It is easy to write life insurance in Oklahoma, 


Ask FRANK K. KOHLER, Agency Director 


Mid-Continent Life Insurance Co. 
MUSKOGEE, OKLA. 














Low Rate. 
pating. 


High Guaranties. 





Wm. C. Johnson, Vice Pres. and Gen. Mgr. 


General Agent Wanted 


Headquarters, CHICAGO, Illinois 
OLD EASTERN LIFE INSURANCE COMPANY 


Either participating or non-partici- 
Monthly Income Insurance and all-up-to-date policies. 


Address, 39-O, Care The Western Underwriter 























OLD COLONY-COMMERCIAL LIFE INS. CO. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


A Very Special Proposition to Some Live P 
OFFERS Good Territory in Illinois and Wisconsin. 


CHARLES H. JOHNSTON 


Supt. of Agencies, Home Office 


Address: 


A Chance to Advance. 


roducing Agent to Take Charge of Some Unusually 
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come, $43,796; commissions on new busi- 
ness, $5,137; total expenses chargeable to 
new business, $7,488; insurance written, 
$350,000; insurance in force, $2,265,000. 


Beneficial Life, Salt Lake City—The 
company established an industrial depart- 
ment the week of May 22, 1911. Now it 
has twelve men working with two as- 
sistant superintendents covering principal 
cities of Utah and is extending the opera- 
tion of this department as rapidly as com- 
petent men can be procured to do the 
work. 

* . J 

Continental Life & Investment, Salt 
Lake City—It will divide its territory, 
which now comprises eleven states, into 
probably four districts, over which it will 
place supervisors of agencies, and will 
handle its agency force in that manner 
from this time forward. W. F. Penwill, 
formerly general agent of the company at 
Spokane has been appointed agency su- 
pervisor for Washington, northern Idaho 
and Montana. 

Geo. Tippetts, formerly general agent 
of the Metropolitan in Montana, has ac- 
cepted that position for the Continental 
Life covering the western half of that 
state. 

W. H. Cunningham, general manager, 
will be in attendance at the American Life 
Convention in Pittsburg Sept. 21 to 23. 

+ . * 

Conservative Life, Wheeling, W. Va.— 
The company started out to write $2,000,- 
000 this year. In the first six months it 
wrote $1,200,000, practically all of it be- 
ing written in the last four months of 
the period. The company is getting a 
good agency plant and is entering Ken- 
tucky and New Jersey. M. M. Sizemore 
will have charge of Kentucky, with head- 
quarters at Louisville, 

* * * 


Dakota Western Assurance, Watertown 
—During the Irst six months of this year 
the company received more applications 
than in the entire year 1910. In May it 
produced over $500,000 of paid-for busi- 
ness. The outlook for the remainder of 
the year is not quite as good, owing to 
damage to crops by drouth in parts of 
South Dakota. The company believes, 
however, that enough of its territory still 
remains good to enable it to make a fair 
showing for the whole year. It operates 
only in the two Dakotas, but will enter 
four or five more states in 1912, 





Apprehended at Norfolk, Va. 

Orville C. Wolcott, late general agent 
of the Prudential at Omaha, and who 
was about to be general agent for the 
North American Life of Newark, ex- 
cept that he departed suddenly leaving 
the Prudential and three Omaha banks 
financially regretting his precipitate ac- 
tion, has been located and arrested at 
Norfolk, Va., by the Pinkerton de- 
tective agency. An Omaha police of- 
ficer is now en route to Virginia to re- 
turn Wolcott to Omaha. 

Though it is known that Mr. Wol- 
cott lived well, yet it has not yet been 
discovered what particular weakness 
caused him to live beyond his means, 
and to cause him to become so badly 
entangled in his financial affairs that 
he permitted himself to become liable 
to criminal prosecution. 





Companies Closed Up 

The Arkansas courts have ordered 
the sale of all the outstanding policies 
of the People’s Life, Health & Acci- 
dent of Little Rock, which went into 
the bands of a receiver recently. The 
company was one of the recent promo- 





Men. 





AMERICAN CENTRAL LIFE 


A Growing Company—Established in 1899 
UNDER PROGRESSIVE MANAGEMENT 


Salesmen Compensation Plan—Our new plan that will appeal to High-Grade 
Write us for an explanation. 


MILTON A. WOOLLEN, President 


OVER TWENTY-SIX MILLIONS IN FORCE 


Indianapolis, Indiana 











tion to population. 


FRANKLIN T. BETTS, 


Vice-President and General Manager 


THE GEM CITY LIFEINSURANCE COMPANY 


COMMERCIAL BLDG., DAYTON, OHIO 
READY FOR BUSINESS JANUARY Ist, 1912 
Agents wanted in every county in Ohio, Pennsylvania, Indiana and Michigan. 


but live wires need apply. Dayton has never had a life insurance company. 
City of the middle West and is the greatest manufacturing city in the country in propor- 


None 
It is the Gem 


Proposed Capital $100,000 
F. F. McGINNIS, 


Secretary and General Counsel 





tions, having been organized in 1909 
by a Baptist preacher who knew little 
of the life insurance business. 

The National Security Life of Kan- 
sas City, Mo., has been placed in the 
hands of Ewing Bland, as receiver, be- 
cause of insolvency admitted by the of- 
ficers. 





WARD STIRRING UP BUSINESS 


Pacific Northwest General Agent of 
the Pacific Mutual Is Being 
Heard From 








H. H. Ward, Pacific northwest gen- 
eral agent of the Pacific Mutual, is 
making things hum out in his territory 
and is attracting agents from all over 
the country. Mr. Ward is a trained 
life insurance man, having been presi- 
dent of the National Life Underwriters 
Association, and for many years was 
manager of the State Mutual at Cleve- 
land. For the first seven months of 
the year his organization produced 
$931,600 of business as compared with 
$597,000—for the last seven months of 
1911. He has his mark on an annual 
production of $2,500,000. Mr. Ward is 
giving prizes each month to stimulate 
men to their best effort. 


LIFE APPOINTMENTS 


Qhio 
Manufacturers—C. E. Dudderar, Port- 


ge. 
Mass. Mutual—G, B. Thornberry, Cam- 
bridge. 
Mutual, N. Y.—B. L. Davidson, Cincin- 
nati; G. F. Warnock, Youngstown. 
Canada—J. TT. Shellenberger, North 
Lima; M. A, Haas and J. Kuhn, Cleveland; 





a 








WHICH SHALL IT BE? 


A Word to You 


Men of ABILITY 


and INTEGRITY 





Do you DESIRE a connection with a strong, wide- 
awake institution, one whose officers will stand the 
SPOTLIGHT? 


If so, and you are the man who can GET RESULTS 
On a good stock selling proposition, address 22-Y, 
care The Western Underwriter, Chicago. 





EASY SALES EASY MONEY 


Policy conditions, excellent dividends, unusual endorsements, 
registration feature, make our proposition an easy seller. 
Proof? $1,113,000 sold in June. 


WRITE FOR TERMS AND TERRITORY 


UNITED STATES ANNUITY AND 
LIFE INSURANCE CO. 


McCormick Building - - CHICAGO 


PROSPEROUS AGENTS 


We closed the first half of the year with new business well ahead of 
that for the first half of 1910. Our agents are prosperous. Are YOU? 
Policies, premium rates, dividends, progressive management, satisfied 
policyholders, and the company’s fine reputation, give to our agents an 
advantagein soliciting. That advantageincreases their incomes. Write to 


GEO. D. LANG, Supt. of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 




















Incorporated 1851 





Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 
W. A. Watts, Secretary and Gen 1 Mgr. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for yo of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1910 














507 per day in Number of Claims Paid. 6,163 per day in Number of Policies issued and revived for 
$1,428,738.00 per day in New Insurance issued and revived. $212,733.23 per day in payments to Policy- 
holders and tion to Reserve. $121,717.71 per day in Increase of Assets, 
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G. W. Hopeskamp, Cincinnati; J, Sharr- 
man, Norwood; J. Jameson, Toledo. 
Ww. Mutual—H. W. McCurdy, Salem; 
A. T. Sill, Youngstown; Frank Thomp- 
son, Berne. 
Pacific Mut.—M. D. Considine, Spring- 


field. 
Pitts. L. & T.—E. L. Cavitt, Steuben- 
ville; Arthur Bryant, Franklin; F, 
Martin, Toronto; O. A. Bucy, Brilliant. 

Prov. L, & T.--G. W. Swemstedt, Cin- 
cinnati. 

State Mut. Mass—J. J. Wagner and 
Joseph Grossman, Cleveland. 

Travelers—D. H. Goldsmith Company, 
Cleveland; B. D. Schrader, Newark; W. L. 
Gleason, Cincinnati. 


Indiana 


Berkshire—C. W. Ried, Muncie. 

Equitable, la.—H. T. Powers, Winona 
Lake; O, C. Weyl, Richmond. 

Germania—C. C. Carlisle, Indianapolis. 

N. W. Mutual—S. E. Law, Medaryville. 

Reliance—R. T. Jarvis, Indianapolis. 

Travelers—E. J. Collins, Orleans; Leroy 
Galbraith, Indianapolis; O. P. Hellings, 
Union City. 

Michigan 

Peninsular—O. J. Hanson, Holland. 

Peoples, 1ll.—E. A, Nelson, Hinsdale, II. 

Phoenix Mut.—C, L. Dutmers, Grand 
Rapids. 

Merchants, la.—R. G. Hake and M. W. 
McCoy, Detroit. 

Prov. L. . T.—M. T. Skinner, Hillsdale. 

Reliance, Pa.—A, C, Nealson, Jackson; 
ce, i. Davis, Battle Creek; G. WwW. Busch, 
Bancroft; Tony Baldina, Bessemer. 

Sun, Canada—P. W. Ross, Ypsilanti. 

Travelers—S. R. Barlow, St. Joseph. 


Michigan. 


Aetna—J. Albin Johnson, Kalamazoo. 

Amer. Temp.—L. J. McDonald, Port 
Austin. 

Bankers, Neb.—H. B. Copland, Detroit. 

Conn Genl.—H. J. Guthard, J. C. Hir- 
sack and A H. Woolgast, Detroit. 

Detroit—Richard Edwards, Laurium; 
C. H. Caldwell, Monroe; Thomas Paul, De- 
troit; J. M. Goodheart, Detroit; F. A. 
Lonergan, Saginaw; H. H. Darby, Flint. 

Great Northern—J. E. Dawson, Ottawa 


e. 

Hartford—W. C. Huysman, Detroit. 

Mass. Mutual—J. V. Kemp, St. Clair. 

Mich. State—I. W. Bush, Ann Arbor; L. 
8S. Hoag, Athens; J. H. Fockler, Perrin- 
ton; Thomas Hewitt, Schoolcraft. 

Mut. Benefit—C. O. Ball, Coloma; O. O. 
Bishop, Big Rapids; Ivar Skougaard, De- 
troit; H. J. Bastone, Cheboygan; G. . 
Clow, Alma; D. O. Taft, Oak Grove. 

Northern—S. G. Allen, Vermontville. 

Old Col.-Coml.—M. H. Smith and J. C. 
Vale, Detroit 

Penn. Mut.—J. W. Miller, Pontiac; J. 
W. Waller, Cheboygan. 

Peoria—B. F. Mortenson, Detroit 

Preferred—W. J. Brookins, Ovid. 

Security Mut—H. H. Van Deusen, 
Holly; J. 8S. Poindexter, Detroit. 


Sun—J]. R. Fraser, Holly; B. A. McNabb, 
Detroit. 

Travelers—Henry Ramile, Loretto; H. 
S. Wormer, Detroit. 

Equitable, N Y.—C. C Gilhams, La 
Grange, Ind.; J. P. Fridley and T. F. 
McGuire, Gfand Rapids; R. S. Morse, 
Corunna; Mabel L. Baker, Saginaw; A. L. 
Robinson, Saginaw; G. H. Winans, Kala- 





mazoo; Albert Fahrner, 
Woodruff, St. Joseph. 
Tllinois. 

Aetna Life—E. E. Butler, Villa Ridge; 
A. H. Challis, Peoria; P. Ehemann, 
Danvers; J. J. Hunter, Industry; George 
Hawkins, Peoria. 

Amer, Cent.—Robert Snodgrass, Deca- 
tur; H. V. Winn, Paris. 

Bankers, la.—C. H. Stoutenburgh, De- 
catur; P. F. Allen, Chesterville, 

Berkshire—J. Vv. Fox, Chicago. 

Columb. Natl—M. E. Bray, Litchfield. 

Conn, Mut.—A. 8S. Freeman, Decatur. 

Equitable, N. Y.—Ormond Biarkland, O. 
A. Amundson, Lutellus Smith, W. H. 
Prindiville, G. Kate Armstrong and C. 
L. Williams, Chicago; P. H. Kirkham, 
Greenville; Martin Jakle, Effingham. 

» Equitable, Ia.—F. E. Callahan, Kanka- 
ee. 

Germania Life—Reber Huston, Monti- 
cello; W. T. Skinner, Mt. Pulaski; Lewis 
E, York, Harrisburg; Lawrence Anderson, 
Chicago. 

Home—A. B. Bohan and G. D. Nelson, 
Chicago; F. E. Covalt, West McHenry; 
W. G. Smith, Mt. Carroll. 

Mass. Mutual—H. C. Wood, Mattoon; 
L. E. Hawver, Milmine. 

Mutual Life—J. C. Eggers, H. L. Long, 
George Ormsby, S. A. Edgren, T. P. Nis- 
bett and L. R. Gooch, Chicago; Q. E. Ap- 
pleton, Aurora; E. E. Fayart, Springfield; 
Cc. A. Fielder, Jacksonville; F. H. Glasco, 
Alto Pass; F. D. Lind, Cairo; S. Reins- 
berg, Quincy. 

Mo. State—D. A. Jaynes, Fairfield. 

Mut. Benefit—J. M. Mather, A. W. Les- 
ley and W. Jankowski, Chicago. 

National, Vt.—G. A, Willard and M. B. 
Parker, Chicago. 

National, Ila.—J. S. Hough, Chicago. 

New York—cC. D. Harlan, Benton; M. §S. 
Helfaer, Milwaukee, Wis.; L. R. Poynes, 
W. L. Thornton and J, P. Eagleson, Chi- 
cago; T. D. Hausch, Hubbard Woods; E. 
J. Melzner, Winnebago; W. W. Woody, 
St. Joseph. 

Pacific Mut.—J. W. Billimack, Baldwin; 
Cc. A. LeMay, Bridgeport; Peter Bannon, 


Joliet, 
Mass.—R. G. Sunderland, 


State Mut., 
Delavan. 

Travelers—G. P. McReynolds, A. V. Gus- 
tafson and Shipman & Wayne, Chicago; 
W. C. Wilcox, Rockford; C. F. Hildreth, 
Freeport; Walter Farmer, Paris; H. W 
Stevens, Metropolis. 

Union Cent.—J. J. Levinson, Peoria. 

United States—Luther Pernell, Carriers 
Mills. 

Aetna—A. H. Challis, Peoria; J. W. 
Rea, Litchfield; Smith & Jones, Flora. 

Bankers, Ia.—R. P. Blake, West Frank- 
fort; C, P. Corbit, Chicago. 

Equitable, N. Y.—Morris Berger, A. A. 
Kowalski, J. M. Delaney and Albert Mur- 
phy, Chicago; E. A. Martin, Wadsworth. 

Fidel. Mut.—M. C. Hall, Chicago. 

Home—K, K. Nelnor and E. C. Swegert, 
Chicago; C, P. Boyne, Dundee. 

Meridian—L. G. Petre, Lincoln; W. E. 
Owens, Kansas; J. F. Griffith, Peoria. 


Chelsea; F. A. 


Compromise Tax Suits 
The suits in Arkansas brought against 
the Equitable of New York, Mutual of 
New York and State Mutual of Georgia, 
to recover back taxes for improper de- 





Life Company Figures 


Semi-annual statements of life companies filed with the Georgia depart- 


ment show the following figures: 


Assets Income 
$ 2,112,841 
5,941,484 
2,124,865 
69,418,622 
946,086 
142,625,630 
77,283,820 
62,265,251 
50,438,517 
2,416, 733 


Citizens Natl.... 
Security Mut.... 
Security, Chgo.. 
Conn. Mut 

Jeff. Standard... 
Mut. Benefit.... 
Travelers....... 
Mass. Mutual... 
National, Vt..... 
Reserve Loan... 
Manhattan 2 


State. Mut., Mass. 3 
Prudential .... 24 
National, U. S. A. 
Phoenix Mut.... 3 
Georgia Life.. 


1,7 
6,7 
7,9 
1,564, 
9,8 
iss 


6,351 


Disbursements Net Prem. Res. Net. Sur. 
$ $ 197,855 
491,459 


424,301 


237, 536 
5,950,215 
8,830,486 


1,964,352 
125,841 


968,739 
3,287,032 
17,976,580 
302,162 
1,134,000 
139,142 


42,818,974 
2,088,795 
18,976,952 
5,235,836 
33,007,796 
189,987,056 
8,373,548 
29,278,779 


100,767 30,510 





General Agents Wanted in Illinois to represent the 


MERCHANTS RESERVE LIFE CO. 





Annual Premium on $1000 Insurance after the first year 


30.. 
hae 


Other ages in same proportion. 


9S. La Salle Street 


CHICAGO, ILL. 











‘*A New Broom Sweeps Clean”’ 


CENTRAL STATES LIFE INSURANCE COMPANY 


ser. LOoOuIs, MO. 


Incorporated as a Stock Company by the State of Illinois 


Gnmpanny 


Fifth Floor, Tacoma Building, Chicago 


LIFE ACCIDENT HEALTH 
Union Life Insurance Co. 


OF CHICAGO 





HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


Citizens Union Life Insurance Co. 
459 THE ARCADE CLEVELAND, OHIO 
Chas. P. Wickham, Fr., General Manager 


This company is in the process of organization and the stock is being placed on a 
basis that will assure the success of the company after it starts writing business. There 
is room for more stock salesmen who can place stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 
misrepresentation. 





Address the General Manager 


Assets $2,500,000 
Surplus 815,000 


Health and Acccident Policies with the name of the Philadelphia Life attached 
should make easy selling. The Company’s success in the life business is well known as 
a great achievement. 


~e September first is the date set for issuing the new line of Health and Accident 
olicies. 


Write us about representing the Company in your locality. Answer at once. 


Philadelphia Life Ins. Co. 
North American Bldg. Philadelphia, Pa. 


Indiana Agents— Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, ~ INDIANAPOLIS, IND. 


Will podneure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 


confidential. 


Address 73-V, care 
The Western Underwriter 
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ductions in their tax returns, have been 
compromised, the Equitable paying $8,454, 
the Mutual $10,751 and the State Mutual, 
$382. The Arkansas law allows certain 
deductions from the premium receipts, and 
these companies deducted annual divi- 
derds. This the court held to be im- 
proper and the compromise was agreed 
upon to save the expense of going over 
the books for several years, 


Sells with Pittsburg Life & Trust 

J. B. Sells, who recently resigned as 
vice-president of the Security Life of 
Chicago, has been appointed supervisor 
of agents of the Pittsburg Life & Trust 
with headquarters in Chicago. Mr. Sells 
will devote his time to building up the 
business in the central west. He is a 
strong agency man. 








Indiana Life Figures 
The following are figures taken from 
the returns made to the Indiana depart- 
ment for the first half of 1911: Federal 
1..€, premiums, $54,878, losses, $10,942; 
New England Mutual, premiums, $151,677, 
losses, $49,280. 


LIFE NOTES 


The Peoria Life, of Peoria, Ill., has been 
admitted to transact business in Michi- 
gan, 


Manager J. W. Janney of the Provident 
Life & Trust in Chicago has gone on a trip 
abroad. 

The South Dakota department has re- 
voked the license of Ralph W. Kalkey of 
Sioux Falls, on charges made by the Meri- 
dian Life. 

The hearing of the Mutual Life elec- 
tion case, which was to have been held 
on Aug. 5, has been postponed to the 
second Saturday in September. 

W. E. Griswold, loan agent for the 
Northwestern Mutual Life, Moberly, Mo., 
has been promoted to have charge of the 
company’s office at Seattle, Wash. 


Edward <A. Field, superintendent of 
agents for the National Life of Vermont, 
was in Kansas City last week visiting 
William B. Hendersen, general agent of 
the company. 

Chicago stands second for the Trav- 
elers up to Aug. 1, on new life business 
and new accident premiums. New York 
is first. Cleveland is third on life and 
Boston third on accident. 

While in Milwaukee last week, David 
S. Rose, former mayor of that city, an- 
nounced to friends that after he retires 








SUBJECT TO IOWA DEPOSIT LAW. 


The Policy Contract is the bi 
contracts. The most 


premiums paid. All other features eq 


Oklahoma. Correspondence invited. 





AMERICAN LIFE INSURANCE COMPANY 


factor in the 
contract with 
Premium Policy is the best ever devised for 
If full premiums are paid policy is paid up for face value the sixteenth year. 
ually liberal and attractive. 
issue all standard policy forms. Territory open in Iowa, Illinois, Kansas, Nebraska, 


ORGANIZED IN 1900 





DES MOINES, IOWA. 


ts’ success. Top notch commissions are of no value in unsalable 

licyholders is the best for agents. Our 20-Payment Life-Decreasing 
‘olicyholders and Agents. While the benefits increase the cost decreases. 
Cash value at maturity equals all the 
licy and terms to agents. We 


Write us for sample 
th Dakota, North ta and 














from the lecture field in November he 
will organize a life insurance company in 
hicago. 


During the week beginning July 31, the 
Metropolitan Life collected $1,000,000 from 
over ten million industrial policies. The 
half-miliion mark was passed in Novem- 
ber, 1900, and the three-quarter million 
mark in April, 1905. 

McCary, Howell & Co., Chicago general 
agents of the Penn Mutual Life, stand 
second only to the home office agency in 
the amount of new business written dur- 
ing the first half of the year. Their rec- 
ord is 452 policies for $3,330,251 of insur- 
ance, with premiums of $125,817. 

Following an extended conference with 
Insurance Commissioner Ekern, represent- 
atives of the Aid Association for Luther- 
ans of Appleton, Wis., decided on Wednes- 
day to order a referendum vote of the 
members to provide for rates that will 
insure the solvency of the society. 


_ Elmer E. Zimmerman, agent for the 
New York Life at Omaha, and president 
of the Life Underwriters’ Association of 
Nebraska, has gone with his three broth- 
ers, all business men of Omaha, to enjoy 
a@ month’s fishing in Minnesota within 
fifty miles of the Canadian border. 


Creditors of the Wisconsin branch of 
the Ancient Order of United Workmen, 
a fraternal insurance organization, have 
been paid another dividend of 7 7-10 per- 
cent, making a total dividend of 30 7-10 
percent. The order went into bankruptcy 
on Jan, 23, 1907, its liabilities amounting 
to $97,971. 


Edward D. Field, superintendent of 
agents of the National Life of Vermont, 
was in St. Louis last week. It is expected 
that the company shortly will appoint a 
Successor to John L. Poindexter, former 
Missouri state agent at St. Louis, who has 
gone with the Security Mutual Life as 
State agent for Michigan. 

suit has been filed at Madisonville, Ky., 
by Dr. A. R. Setzer, of Nebo, Ky., against 
tue Equity Life of Louisville, an assess- 








“GUARANTEES, NOT GUESSES” 
Over TWO THOUSAND STOCKHOLDERS make a-powerful backing for our Field Men 


Chuo, @- Aeecer® QHD NATIONAL LIFE “<= 





Vice-President 
CINCINNATI, OHIO 


Life ; Accident; Sickness; Disability ; Old Age Income 


Wewant more insurance men for theintensive cultivation of Ohio and Kentucky ;and for judiciously allotting our stock 


“GUARANTEES, NOT GUESSES” 





ment company, in which fraud is charged. 
Dr. Setzer alleges that the company con- 
tracted, under a joint policy issued to him- 
self and his wife, to pay the survivor $250 
and $34 a month for life. This the com- 
pany has faileu to do, he alleges. 


Commissioner Ballard of Oklahoma last 
week gave a hearing to R. F. Biggers and 
R. A. Pulliam, life agents who were 
charged with representing that a compet- 
ing company was insolvent and about to 
be placed in the hands of a receiver. Mr. 
Ballard has not announced his decision, 
but states that agents found guilty of mis- 
—— may expect summary ac- 
tion. 

The Tennessee Life, which refused to 
abide by the regulations prescribed by the 
Oklahoma department for the sale of 
stock, has asked for permission to with- 
draw its application for license. This 
request was refused because the company 
had already been licensed. If the com- 
pany sells stock in Oklahoma the depart- 
ment will attempt to make it comply with 
its requirements. 


Charges have been filed with Commis- 
sioner Preus, of Minnesota, against Mrs. 
Emma B. Manchester, of Omaha, supreme 
guardian of the Woodmen Circle, which is 
an auxiliary of the Woodmen of the 
World. These charges were filed by four 
Minneapolis members, and allege that 
Mrs. Manchester has privately spent 
funds of the order and also secured her 
position improperly. The state manager 
for Minnesota, Mrs. Mary E. La Rocca, 
of St. Paul, denies the charges. Com- 
missioner Preus will take up the matter 
with the Nebraska commissioner at the 
coming gathering of insurance commis- 
sioners in Milwaukee. 





Claims Paid “On Sight’ 


Oldest Illinois Life Institution Writing . 
Industrial Insurance 


Seventeenth Year 


Full face value of policy paid for permanent disability 


Globe Mutual Life 
Insurance 
Association 


OF CHICAGO, ILL. 


M. H. HOEY, President. 





F. F. BARRY, Secretary and General Manager 





SAY 





Western Underwriter. 


Is Your Record Clear? 
Can You Manage Agents? 
@ Can You Develop Territory? 


An affirmative answer will secure you a fine, Jim-dandy renewal contract 
with a live wire company in the Middle West. 


I Are You A Producer? 


Address 1-H, care The 


Essentially an Ohio Company 
Operating exclusively in Ohio 
Investing exclusively in Ohio 
Why not employ with an Ohio Company? 
Opportunities abundant in Ohio for field 


workers 





No place for others 
Dr. W.0. Thompson COLUMBUS, OHI 
GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
en are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF America 
HOME OFFICE: Indianapolis 


The Provident Life and Trust Company 


OF PHILADELPHIA: 


B. F. Reinmund 
Secretary 








CAPITAL $100,000.00 




















Insurance in Force (Paid-for Basis) .............s0+: 66000000008 coverececcess eecvccece $232,749,676.00 

Assets (market value December 31 ee | he sheeh shad thieinwedbeneeéoeeeeeoecneses eeeeeee + 48,210,641.60 

Contingency Reserve (Including Capi Stock $1,000,000) ..... POeoccecesccecs 000000006 ° ,582.80 

N olicies of the Provident are unsurpassed sim: of form and for 

adaptability and liberality in all essentials. Premium rates of the Provident payed y and 

Seti erect oe in ea Sd. nctaal, ho 
. ” es' . , 

§. §. SAFFOLD, General Agent, Hastern Ohio. .... 10 Garfield Bull ling, Cleveland, Ono 

HAPPELL, General Agents..... eee he ° 
ANNEY & PICKERING, General Agents......... 325 M te Building, Chicago, Tilinole 
‘TT & REESE, General Agents..... eceeececcesecces 1218-19-20 Ford Building, t, Michigan 








ILLINOIS BANKERS LIFE ASSOCIATION 


Will enter MISSOURI and KANSAS and desires men of ability who are 
personal producers. Agents who are competent to handle a district 
SUPERINTENDENCY or MANAGERSHIP can secure an exceptionally 
good contract by addressing home office 


MONMOUTH, ILLINOIS 


1860 Sist YEAR 191i 





Home Life Insurance Company of New York 
GEORGE E. IDE, President 








ASSBTS..... Chih etshienadeded benebabb0dbeoesecess cbbereencevednesvacsseosensene $ 25,025,209.00 
INSURANCE RESERVE FUND, ETC.............. 20,937,739.93 
RESERVE FOR DEFERRED DIVIDENDS 2,292,947. 
RESERVE FOR ALL OTHER CONTINGENCIES " 1,794,612.13 
INSURANCE IN FORCE DECEMBER 3ist, 1910...... 900000000000000060000000000 Me 

“As a result of a thorough examination into the affairs of this co: y, it is evident to your examin- 
“ers that the iness is being conducted in an efficient manner * * with a view to obeyi 





bus’ is fully the 
“law and with intention of dealing with the policy-holders justly." —Axtract / Report of the New York 
State Examiners, December a —_ ee 
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Casualty and 


Surety News 








TALKS ON COMMISSIONS 
BUYING AGENTS AT AUCTION 


Herman A. Behrens Discusses Prob- 
lem of Field Organization—Sala- 
ble Goods Are Necessary 


At the annual meeting of the Detroit 
Conference at Niagara Falls, Ont., this 
week, Herman A. Behrens, United 
States managing agent of the “dollar- 
a-month” department of-the Pacific 
Mutual Life, read a short paper on 
“Agents at Auction.” His paper was 
as follows: 


The Athenians had a temple dedicated 
“To the Unknown God,” in which, accord- 
ing to St. Paul, “they ignorantly wor- 
shipped.” The agency department is re- 
garded by many companies in the same 
light as the “Unknown God”’—it is wor- 
shipped in about the same way by some 
company executives. In other words, the 
point is overlooked that agency develop- 
ment must be undertaken scientifically 
and with full knowledge of the general 
underlying principles that make for suc- 
cessful development in the field and with- 
out which no company, no matter how 
large, can ever become really great. The 
worship of the agency department is most 
effective, therefore, when these principles 
are generally understood, especially by 
the executives, so that they may become 
crystallized into results. 


Want All the Profitable Business 


The first requisite for successful agency 
building, therefore, is that the executive 
department of a company cooperate with 
its agency workers along sane and in- 
telligent lines. Generally speaking, all 
agency departments desire all the profit- 
able business to be had at a reasonable 
cost and all agents of good character that 
will further that desire. All want to 
make a good showing for volume and 
profit and all agency managers look for- 
ward fondly to the increased bulk of their 
monthly pay envelope after a prosperous 
year. 

But the desire for growth itself does 
not mean success unless back of it all 
there are those right principles of the 
business that should govern all agency 
activity in the same way that good char- 
acter colors and shapes all the actions of 
an individual, 

It is of one of the most important of 
these principles that I want to speak. I 
refer to the relation of agents to the 
company, especially with regard to com- 
pensation, or to be more specific—com- 
missions. I think all will agree as to the 
delicate nature of this subject, especially 
as it is generally believed that Providence 
has issued a special dispensation to per- 
mit us to equivocate on this subject when 
discussing it with competitors, 


Salability of Goods a Factor 


It is not true that a high rate of com- 
mission makes for a company’s success 
in the field, since the desirability of an 
agency connection does not depend alone 
on this, but also and more especially on 
the salability of the goods to be sold. The 
agency department that bids for repre- 
sentatives on the ground of high com- 
missions looks to an agent as something 
to be acquired at auction “knocked down 
to the highest bidder,” so to speak. There 
are agents to be had in that way, but 
they are not the real representatives of 
the company-—they merely sell its goods 
and to them the ideas and ideals of the 
management mean nothing. 

Needless to say that the next time they 
consent to being auctioned off, they fol- 
low the highest bidder home without a 
thought of regret and they browse around 
in their new environment as contentedly as 
before, one eye open for still greener pas- 
tures elsewhere. I grant you that thanks 
to the wiles of the auctioneer, the goods 
look tempting, and with what pleasurable 
excitement we enter our bids! As soon 
as the prize is ours, the disillusionment 
begins—the cold gray dawn of reason 
shows the defects all too plainly. The 
agency auction block and the agency auc- 
tioneer must go. Whenever enough agency 
departments realize this, the auction 
agent will be eliminated. 


Commissions and Volume 


I said before that the value of an 
agency connection depends on the sala- 
bility of the goods. Under this head 
should be included not only the liberality 
of policy forms but also the reputation 
of the company, the competence of its 
management, the extent of its coopera- 
tion with agents, in other words—its 
character. Obviously commission rate 
means nothing except as applied to volume 
of business sold and this latter point de- 
pends almost entirely on the measure of 
the agent’s convictions in the character 
of his company. I want our agents to 





represent our department because they be- 
lieve profoundly in our company, in every- 
thing about the company, and when that 
conviction is lost, the agent’s usefulness 
to himself and to us has ceased and he 
will lack success under any commission 
rate no matter how liberal. The agent 
who represents a company because of his 
conviction in the salability of its goods 
cannot be found at the auction block—no 
red flag hangs outside his door. 
Man Who Can “Sell Anything” 

In presenting an agency to a prospec- 
tive representative all that goes to make 
up the salability of the company’s goods 
should be taken up first—if a prospect is 
not interested in that, he is either ignor- 
ant of field work or worthless. The man 
who can “sell anything” can sell nothing 
well. If the prospect is convinced of the 
character of the company and the fact 
that its goods are more salable than any 
other, then the commission rate becomes 
a secondary consideration. The fact that 
the auction company is paying double the 
commission does not interest him. I have 
ridden in some automobiles that I would 
not and could not sell at any commission 
rate. Physical discomfort destroyed my 
belief in them and I could not sell one 
such a year. The competition between in- 
surance companies is not represented by 
a commission schedule any more than 
automobile competition is a matter of 
price. I would be as suspicious of the 
company that advertises “the highest 
commissions” as I would of the automo- 
bile concern that claims “the cheapest 


car.” 
Like Attracts Like 


To get and to hold agents on the ground 
of conviction, that is the only correct 
principle. Let me digress long enough 
to say that the principle of selection 
works in agency matters as elsewhere. 
Like attracts like. The unprincipled agent 
will ultimately seek the unprincipled com- 
pany, if there be any such. The com- 
pany with principles will ultimately get 
agents of principle. Do not get the idea 
that I do not believe in agents changing 
companies, if it serve their purpose to do 
so. A field man should be allowed to 
take service where his interests will be 
best served,—provided he leaves his em- 
ployer in a clean, honorable way. The 
geod agent cannot be held contrary to his 
convictions and he will and should leave 
undisturbed the business he has built up 
for his previous employer. He is not to 
be confounded with the auction agent, 
whose convictions cannot be discovered 
with a microscope, 

Beware of the agency manager who 
finds development slow because he cannot 
afford to offer enough commission. He 
has heard the lure of the auctioneer’s 
hammer. 


Go Back to Right Principles 
Let him go back to right principles and 
competitive commissions will not disturb 
him. The great men of our business did 


not succeed on the ground of outbidding 
competitors. 


lowers—that made for success. 
Gentlemen, our business is 


ranks. 


other lines and to whom the advantages 
of our business appeal. Our future should 
be built on such material. Let us not 
prostitute agency work by deceiving our- 
selves into thinking that the auction room 
is either the place or the method to get 
men. Remember that new clean stock is 
sold on its merits at fair profit, but those 
desiring to dispose of damaged goods, or 
old and out of style stock, will be found 
at the auction block. 


Omaha Exchange Elects Officers 

The following officers to serve for a 
term of six months were elected last 
week by the Omaha Surety Underwrit- 
ers’ Exchange: 

President—Phillip 
Surety. 

Vice-presidents—E. H. Luikart, Lion 
Bonding & Surety, and Harry 8S. Byrne, 
Equitable Surety. 

Secretary—S. H. Griffin, National Surety. 

Executive committee—The president, 
ex-officio; Clyde W. Drew, Fidelity & De- 
posit; G. H. Cramer, Title Guaranty & 
Surety; W. A. Yonson, U. S. Fidelity & 
Guaranty; E. T. Swobe, National Fidelity 
& Casualty. 


Potter, American 


Prudential Casualty’s Appointments 

The Prudential Casualty has appoint- 
ed Edward H. Parker of Detroit its 
general agent for the lower peninsula 
of Michigan. It has also created a gen- 
eral agency at Marquette, Mich., to take 
care of the upper peninsula. This gen- 
eral agency will be operated under the 
direction of the insurance department 
of the Marquette County Savings Bank. 





They each stood for prin- | 
ciples in the business and succeeded in | 
impressing those principles on their fol- | 


broad | 
enough to attract the best brains to our | 
We should look for our growth | 
to men of ability who have succeeded in |; 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, 


» Personal Accident and Health, Fidelity and Surety Bonds. 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, Gen. Agts. for Illinois 


29 S. La Salle St., Chicago 


CHRIS. SCHROEDER & SON, Gen. Agents ‘Wisconsin 


83-85 Michigan Street, Milwaukee 


E. j. SCOONOVER, Gen. Agt. for Indiana 


BAUMANN & GORDON CO.., 


509 Law Building, Indianapolis 
Gen'l Agts. for Minnesota 


inona 


F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. 


312 Johnston Bldg.. Cincinnat: 


FOWLER & LONG, Gen. Agts. for Western Missouri 


818 Grand Ave., Kansas City, Mo. 


GEORGE W. LONG, Gen. Agt. for Kansas 


CHAS. B. ERRINGER, Gen. Agt. 


734 Simpson Ave., Kansas City, Kas. 
for Michigan 
Ford Bldg., Detroit, Mich. 


THE PHYPERS BROS. CO., General Agents fer Northern Ohio 


Park Building, Cleveland, Ohio 





What's the Use 


of going down town to make a purchase when the article you 


are looking for can be had in the next block? 
applies to Surety Companies. 


Same thing 
What's the use of going to 


the Eastern Coast for this business when you have a Company 
like the NATIONAL FIDELITY AND CASUALTY CO, 
right in your midst? If the argument wasn't a good one 
we wouldn't be in the field. Accident, Fidelity, Surety 
Plate Glass and Burglary Insurance. 


Think it over and join the force of a Home Company. 


The National Fidelity and Casualty Co. 





London Guarantee & Accident Co., Ltd. 


O22 London, Enzgiand 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
BURGLARY 
CREDIT — BOILER 


HEAD OFFICE 
134 S. La Salle Street 
CHICAGO 


F. W. LAWSON 
General Manager 


CONKLING, PRICE & WEBB 
General Agents, Illinois, Missouri, Indiana 
39 S. La Salle St., Chicago 
FRED L. GRAY COMPANY 
N. W. Mgrs. Minnesota, Wisconsin, Iowa, N. Dak. 
Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND 
General Agents, Michigan 
310 Ford Blidg., Detroit 
ALFRED his 5-4 why 
ener: ‘en! e Virginia 
1136-40 Chapline Bidg., Wheeling 


General Agent, Northeastern Ohio 
337 Superior Ave., Cleveland 
JAMES M. SPRAGUE 
General Agent, Hamilton County F 
1406 First Natl. Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE 
Res. Agents N. W. Ohio Li 
THE MERRILL, DODGE & JACKSON 
CO., General Agents, Lucas County 
12-28 Produce Exchange, Toledo, O. 





Have You Seen the General Accident Specialties ? 


CONDITIONLESS Combination Health and Accident Policy—monthly or 


annual premiums. 


FACTORY FRANCHISE Combination Health and Accident Insurance— 


with EMPLOYER’S LIABILITY. 


WEEKLY PREMIUM PAYMENT Health and Accident Insurance. 


ROOM FOR HUSTLERS. 


It will pay YOU to investigate. 


At your service... C. H. BOYER, U. S. Ind. Dept. Mgr. 





The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK 


Formerly The Metropolitan Plate Glass and 


POLICI 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Casualty Ins. Co. 

EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice President 
S. WILLIAM BURTON, Secretary 





Of the Most Approved Forms 


ALONZO G, BROOKS, Assistant Secretary - 


RELIABLE AND ENERGETIC AGENTS WANTED 
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CONSIDER THE CONTRACT 


NEW BANK BURGLARY POLICY 





American Bankers Association Has 
Copyrighted Form It Wants Adopted 
—Some Objections Raised 





(From a Staff Correspondent) 

The American Bankers Association 
has submitted a standard form of bank 
burglary and robber policy to the com- 
panies writing this class, accompanied 
by an agreement to be signed by the 
companies to use the policy in writ- 
ing business for the members of the 
association. The policy has been copy- 
righted and can only be used with 
members of the association. It was 
drawn up by the committee on fidelity 
bonds and burglary insurance, and 
drafted by Thomas B. Paton, general 
counsel of the association. 

The policy in general contains no 
new provisions, and is about the same 
as the policies now in use. Two 
points, however, have been made 
against it, which, it is thought, will 
have to be rectified before the com- 
panies will agree to adopt the policy. 
“The word ‘premises,’ as used in this 
policy, is limited to such part of the 
building at the address given in the 
schedule, as is occupied by the assured 
in the conduct of the business of the 
assured,” is the language of the policy. 
Burglary underwriters point out that 
this might be made to include almost 
any part of the building—as one mana- 
ger said, “They might have a pile of 
money up on the roof, and it would 
still be on the premises.” If the defi- 
nition is changed to read “occupied by 
the assured as a banking room” it is 
thought the difficulty will be cleared 
up. 

Another Point Criticised 

The other point criticized is clause 
No. 5. The clause provides that, in 
case of misstatements in the schedule, 
if by reason of such misstatements the 
assured has received the benefit of a 
lower rate than rightfully entitled to, 
under the company’s manual of rates 
the liability of the company is limited 
to the amount the premium paid would 
have purchased if the misstatements 
had not been made. And if the as- 
sured has been charged a higher rate 
than rightfully entitled to, the differ- 
ence in premium shall be refunded. It 
is the last which is causing the trou- 
ble, and it is not believed that the com- 
panies will accept the condition. At 
the meeting of the Burglary Insurance 
Underwriters Association, held in New 
York on Tuesday, the policy as a 
whole was considered, and a substitute 
for clause 5 and also a recommendation 
to change the definition of “premises” 
were offered. 

Opposition to Clause 

New York, Aug. 15—(Special)—At a 
meeting of the burglary Underwriters 
Association held Tuesday, the standard 
bank burglary policy offered by the 
American Bankers Association was 
taken under consideration. There was 
considerable objection raised to clause 
5, covering errors in descriptions of 
safes or vaults and failure to comply 
with the schedule of warranties. A 
substitute was offered, under which the 
liability of the company would be rated 

Own to the amounts the premium 
would have paid for under actual con- 
ditions, or to refund the excess pre- 
mium if the conditions would have en- 
titled the bank to a lower rate. 

Confer with the Bankers 

Another point which has found much 
Opposition is the fact that the policy 
of the bankers association is copy- 
tighted and can be issued only to mem- 

ers of the association. The compa- 
nies are unwilling to issue a policy 
limited to one class, and will probably 
msist that they be allowed to issue the 
Policy to all their policyholders. 

committee has been appointed to 
confer with the committee of the bank- 





ers association to take up the points in 
question, and to come to an agreement. 
There is no doubt that the companies 
are willing to have a standard policy 
put into force, and as soon as the dif- 
ferences are settled, the policy will 
probably be adopted. 


SURETY MEN HAVE ORGANIZED 


Those at Kansas City Get Together 
and Report Conditions in the 
City Generally Satisfactory 





The surety agents of Kansas City 
have recently completed the organiza- 
tion of their association, known as the 
Surety Underwriters Association of 
Kansas City, Mo. 

Representatives of every surety com- 
pany except one doing business in the 
city are members of the association. 
The officers are as follows: 


President—James Van Buren, Globe 
Surety. 

Vice-president—Frank W. Wilbur, South- 
ern Surety. 

Secretary—George O. Bacon, Kansas 
City Casualty. 

Treasurer—Ralph E. Valentine, Ameri- 
can Surety. 

Executive committee—The president; 
Merritt A. Lucas, U, S. Fidelity & Guar- 
anty; Ralph J. Badgerow, Title Guaranty 
& Surety; R. L. Stewart, Royal Indemnity; 
P. O. Draper, National Surety. 


The constitution and by-laws of the 
association are practically the same as 
those adopted by surety associations in 
other cities. The Kansas City associa- 
tion has taken action in regard as to 
who shall be considered as qualified 
brokers and the amount of brokerage 
to be allowed. The relations between 
the different agencies in Kansas City 
are very harmonious and for a long 
time there has not been any complaint 
of rebating or unfair practices. Nearly 
all of the agents in the city agree at 
the present time on the very small 
amount of contract business, though 
most of them state that they will show 
a fair increase over last year’s busi- 
ness. The rate situation seems to be 
entirely satisfactory and agents exper- 
ience no trouble in collecting company 
rates. 





Valuable Papers to Be Read 


The meeting of the American Asso- 
ciation for Labor Legislation, to be 
held in Chicago, Sept. 15 and 16, prom- 
ises considerable of interest to students 
of liability insurance and other casualty 
lines as well. Among other features 
on the program are the following pa- 


“Scientific Accident Prevention,” John 
Calder, formerly chief inspector of facto- 
ries for Scotland. 

“Industrial Insurance and Standards of 
Safety,” George Gilmour, formerly con- 
sulting engineer to the New York state 
commission on employers’ liability and 
causes of industrial accidents. 

“Safety Standards Through State In- 
spection,” Edgar T. Davies, formerly mem- 
ber of the Illinois state industrial com- 
mission, 

“The Massachusetts Board of Boiler 
Rules,” Joseph H. McNeill, chief boiler 
inspector of Massachusetts. 

“The Wisconsin Industrial Commission,” 
John R. Commons, member of the Wis- 
consin industrial accident board, and for- 
merly professor of economics in the Uni- 
versity of Wisconsin. 

“The Desirability of Delegated Power,” 
Louis D. Brandeis, the Boston attorney. 

“The Beginning of Occupational Disease 
Reports,” John B. Andrews. 

“Accident Records in Minnesota,” Don 
D. Lescohier. 

“A Plan for Uniform Accident Reports,” 
Leonard W. Hatch. 





AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; ene that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages « Write us now 
American Casualty Co. 
READING, PENN. 


Accident Health Plate Glass Burglary 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or moun 
Reliable Agents Wanted. Address 















n Honest Contract, sold by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
WAUSA SCONSIN 














The Scranton Life Insurance Company 


Wants a good man NOW for a good job in the Pittsburg 
District. A great chance for the right man—the best 
selling proposition in the East. 


JEFFERSON WALLACE, Superintendent of Agencies Scranton, Pa. 
A Twenty Million Dollar Company 


A Plan that Has Stood the Test for One-Third of a Century 
Life Insurance for protection ona MODERN RESERVE FUND SYSTEM. Attractive policies that are 
absolutely incontestable after two years. with liberai DISABILITY BENEFITS that appeal to everybody. 
Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age thirty $10.00 per 
, and onate amounts on other ages, 
If you want relief from selling high priced or lodge insurance, this is your chance. Persons of standing 


bili contract and state terri . 
STA AGENTS AND DISTRICT MANAGE WANTED IN EVERY STATE IN THE 
UNION, north, east, south and west. 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
bm: of income from investments, the security behind the policy contracts is given increased and unusua 


‘ CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT~NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 

















JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


WANTED—-STOCK SALESMAN 


CNE OF THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH 8. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is meeting with exceptional success 
| Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at. 
| tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 


DREXEL BUILDING, - - - PHILADELPHIA, PA, 


That’s the Verdict 


—The Dandy Line of Policy Contracts— 


So say both Agents and the insuring public. 
In addition to the usual line issued by all ¢ com- 
panies, we have three “specials” that appeal 
} strongly. Agents wishing: to build to a per- 
} manent success, and to tie up to a Company wi 

} will insure such success, should investigate our line and our 
Compare. Liberal contracts and selling aids to agents. It’s 
worth your while to investigate. It will do no harm anyway. 

Correspondence confidential 
. E. 


Wi. tarbock seey, DS Moines Life Insurance Co, Mein 
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BUSINESS IN MINNESOTA 
{WIN CITY CONDITIONS GOOD 





Main Trouble Is in Liability Line 
Where Rate Advance Causes 
Agents Much Work 





Minneapolis, Minn., Aug. 14—(Spe- 
cial Correspondence)—All points con- 
sidered, the casualty and surety situa- 
tion in the Twin Cities is quite satis- 
factory. The liability men are having 
plenty of trouble with the assured 
over the rates, but that is to be ex- 
pected. The remarkably bad record of 
Minnesota for several years made a 
big boost absolutely necessary. Nat- 
urally this causes protest from the as- 
sured. From the smalier towns, where 
the agents have not the business as 
well in hand as in the large cities, 
many calls for help come to the gen- 
eral agents. This rate advance makes 
mtich work, but being inevitable it 
cannot be said to have created a bad 
condition. 

Business of Younger Companies 

The younger companies in the lia- 
bility business report a good volume. 
Wilson & Force, state managers of the 
United States Fidelity & Guaranty, had 
a fair business in the Employers’ Lia- 
bility before the Baltimore company 
entered the casualty field and they are 
naturally renewing much of it in their 
presént company. The Conkiin & 
Zonne Company, which took the gen- 
eral agency of the Employers’ Lia- 
bility after Wilson & Force resigned 
it, is doing a very satisfactory busi- 
ness for it. Daniel B. Wood, general 
agent of the Fidelity & Deposit, has 
written over $35,000 of casualty pre- 
miums for the first six months, about 
two-thirds liability and the remainder 
various other lines. 

Taxicab Liability 

Apparently not much taxicab liability 
business is being written. The taxicab 
companies will. not pay about $400 a 
car premium and the companies will 
not write for less. A _ liability man 
who has had considerable experience 
in this line says that the taxicab busi- 
ness will eventually be put on the 
proper basis. If the taxicab companies 
continue to employ such chauffeurs as 
they do now, who violate the speed 
ordinances and handle their cars reck- 
lessly, they will either be put out of 
business by the judgments they will 
have to pay or the liability premiums 
they will have to meet. When they re- 
form and make their business decent 
from a liability standpoint rates can 
be adjusted on a basis at which the 
business can be written and give the 
companies a profit. 

Promoting New Companies 

Promoters are at work here organ- 
izing the Minnesota Casualty. Oscar 
Dillon, who helped sell the stock of 
the Kansas City Casualty, is at the 
head of the movement. He has liter- 
ature showing Minnesota statistics on 
casualty and surety business combined. 
It gives premiums, losses and “profits” 
year by year. Profits are arrived at 
by subtracting the losses from the pre- 
miums, no provision being made for 
expenses or increase in reserves. As 
these figures include the surety busi- 
ness, whose expenses, are high, and the 
boiler business, where the major por- 
tion of the premiums go to pay for 
inspections, they are the more mis- 
leading when presented to the man who 
regards casualty and liability as prac- 
tically synonymous terms. Such mis- 
leading figures showing large profits— 
competent in the peculiar way men- 
tioned—do not make it any easier for 
the liability agents to convince the 
assured that the increase in rates was 
necessary. This is a disturbing factor 
in the situation that cannot be over- 
looked. 

The only non-conference liability 
campaign in the state is the American 





Fidelity. Agents here do not pretend 
to prophesy whether the recent change 
in that campany’s state general agency 
will affect the local situation. 

There is no trouble over plate glass 
rates in the Twin Cities. The local 
organization is working admirably and 
agents make no complaints of rate 
cutting. In this regard this district is 
exceptional. 

Surety Business 

There is virtually no complaint about 
irregularities in surety rates. The con- 
tract bond business, which at some 
points is slow, is good here. The Twin 
Cities for years have done a tremen- 
dous surety business. There are some 
great agencies here and in St. Paul and 
some strong men in charge of them. 
In the smaller towns of the state, how- 
ever, it is difficult to develop the busi- 
ness, as it is in small places elsewhere. 

The local surety association some 
time ago adopted a brokerage commis- 
sion rate of 15 per cent on bonds. 
Under the rules commissions may be 
paid only to brokers registered with 
the association and who have paid a 
fee of $5. There is complaint of vio- 
lation of this rule. 


STITH MADE CHICAGO AGENT 
Southern Surety of St. Louis Opens 


Office in the Big City—Makes 
Fine Statement 











The Southern Surety has appointed 
Taylor Stith its agent in Chicago. Mr. 
Stith comes from the company’s St. 
Louis office. He was connected with 
the Mid-Continent Casualty, which the 
Southern Surety took over while in 
process of organization. His train- 
ing has been mostly in the casualty line, 
he having been with the St. Louis office 
of the Travelers for a long time some 
years ago. His temporary office is in 
the Chamber of Commerce building. 

It is understood that the company 
has about closed with a manager for 
its liability department at the home of- 
fice and that it will begin writing this 
line in September. 

The June 10 statement of the South- 
ern Surety is a fine one. Its principal 
items are as follows: Assets, $1,139,581, 
of which first mortgage loans comprise 
$324,147, bonds and stocks $216,447, 
stock in surety building $143,375, cash 
in banks $376,716. The capital, fully 

paid up, is $750,000, of which $200,000 
is 7 percent guaranteed preferred stock 
and $550,000 is common. The premium 
reserve is $67,495, claim reserve $14,981, 
net surplus $305,968. 

The board of directors is composed 
of forty-one men. Sixteen of these are 
St. Louis men, among these being the 
president and vice- president of the 
Hamilton-Brown Shoe Company, the 
presidents of the American Central In- 
surance Company and the Missouri 
State Life and several bankers. Five 
Kansas City men, fifteen residents of 
Oklahoma and five men from other 
points, constitute the remainder of the 
board. A large proportion of these are 
bankers. The company’s head office is 
at Muskogee, Okla., but its general of- 
fices are in the New Bank of Commerce 
building, St. Louis, where President C. 
S. Cobb, Secretary E. G. Davis, Vice- 
President R. T. Romine and Attorney 
Arthur G. Moseley are located. 





To Test Compensation Act 


Suit to determine the constitutional- 
ity of the new workmen’s compensation 
act has been filed in the Wisconsin 
supreme court by Carpenter & Foss, 
for the Filer & Stowell Company, a 
Milwaukee industrial concern, and 
others. In their brief the attorneys 
call the act a delegation of purely leg- 
islative power to the industrial com- 
mission, such as that of appropriating 
public moneys to relieve individual 
cases; denying to taxpayers any re- 
course to the courts; coercion of em- 
ployers and employes to enter into con- 
tracts with one another, and in that it 
attempts to increase the salary of 
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MODERN LIFE INSURANCE CO. 


SOUTH BEND, INDIANA 
(Commenced Business Jan. 28, 1909) 


THREE MILLION INSURANCE IN FORCE 


$112,363.00 SURPLUS TO POLICYHOLDERS 


Modern Policy Forms Modern Agency Contracts 
Desirable Territory Open in Indiana and Illinois 
GEORGE SWARTZ, President THEO. F. RUHLAND, Gen’! Mgr. 


GREAT NorTHERN LIFE 


INSURANCE COMPANY 
GRAND FORKS, N. D. 





Home Company in Good Field 
Liberal Contracts for Insurance or Stock Salesmen 
A LIVE PROPOSITION 








Dakota Western Assurance Company 


WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 

Address 43. 


Care The Western Underwriter. 


By a Non-Participating 
WANTED Company, a GENERAL 
AGENT for the entire state 
of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care, 
The Western Underwriter 














High class casualty stock salesmen 
desired to sell stock in Minnesota and 
the Dakotas. Only first-class salesmen 
Address 8-K, care The 


Western Underwriter. 


need apply. 
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- Commissioner Beck during his term 


of office. 
INACCURACIES POINTED OUT 
Chairman of Wisconsin Industrial Com- 


mission Says Criticism of Law 
Contains Some Errors 








C. H. Crownhart, chairman of the 
Wisconsin industrial commission, has 
made the following comments on an 
article which recently appeared in this 
paper: 

An article in The Western Underwriter 
of Aug. 3, on the workmen’s compensation 
act of Wisconsin states that “in Wis- 
consin the employer must accept it.” This 
is not a correct statement of the law. 
The employer is given the option of ac- 
cepting the provisions of the compensa- 
tion act or remaining under the liability 
law with the defenses of fellow servant 
and assumption of risk abolished. The 
employer may elect to come under the 
compensation act and, if he does, then he 
is bound by the act as to all employes who 
come under the act. Employes who are in 
service at the time the employer elects 
may imediately elect to come under the 
act or may remain in the service for 
tairty days when they are deemed to have 
elected to come under the act. In either 
case the act becomes binding on both 
parties when both parties elect to come 
ae it or come under by operation of 


Ww. 

Compensation is based on loss of wage 
within the maximum and minimum pro- 
vided by the law. The compensation is 
paid weekly, in no case to extend beyond 
fifteen years. It is hardly fair to state 
that an employe who loses a finger re- 
ceives the same compensation as one who 
loses both limbs. An employe losing a 
finger would ordinarily not receive com- 
pensation amounting to the maximum be- 
cause the weekly loss of wage would not 
total that amount. 

In no case does the compensation go to 
the estate of the deceased person. Com- 
pensation is only made to dependents. In 
the supposed case of a man with a broken 
arm dying before his arm is healed, un- 
less the death resulted proximately from 
the broken arm, his dependents would re- 
ceive no death benefit but would receive 
only such benefit as had been awarded 
for the broken arm. 

It is not true that the Wisconsin law 
does not limit medical and surgical relief 
within the ninety days. Such relief is 
limited by the term “reasonable” and in 
no case is the employer required to fur- 
nish more relief in that direction than is 
reasonable under the circumstances. 


The first statement criticised by Mr. 
Crownhart was unfortunate in that its 
meaning was not clearly expressed. 
The meaning intended to be conveyed 
was that while under the New Jersey 
law the employer is assumed to have 
come under the law, in Wisconsin he 
must actually come under it by his own 
election and not merely by the law’s 
eee if he is to be under it at 
a 

As to the assertion that medical and 
surgical relief within ninety days of an 
accident is limited to “reasonable” re- 
lief, that is no limitation of which a 
liability insurance company can make 
use in computing rates. 


Federal Union Off the List 

Under date of Aug. 11, the Treasury 
Department suspended the qualifying 
Power of the Federal Union Surety on 
bonds running to the government “un- 
til completion of the examination of 
the affairs of this company by the 
Treasury Department, and until other- 
wise advised.” 

The Federal Union people deplore 
the government action over the entan- 





‘ glement of the American Bankers’ As- 


surance, but feel the matter will soon 
be adjusted. The financial condition 
of the Federal Union is not questioned, 
but the government desires to ascertain 
the effect of the receivership proceed- 
ings directed against the company hold- 
ing its stock. 





Arnold, Raines & Co. has taken the 
Seneral agency for Arkansas for the 
Equitable Surety, 





SALESMEN WANTED— Lowest Guaran- 
teed Cost Accident Insurance—$5,000— 
$10,000—$25.00 per week—$5,000 Bene- 
fi Insurance — covers every accident — 
cost $12.00 per year—over $200,000 surplus. 
Special contracts to right men. Address 


ee 
~ Ameri Cas 
Dwight — malty Exch Cun Me. 
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With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











Business Men’s Accident Association, 
Kansas City—On Monday, Aug. 7, this as- 
sociation received 120 applications, This 
established a new one day’s record, Since 
June 1, when it commenced issuing health 
insurance, it has received about 700 appli- 
cations for that form of policy and has 
now received a total of over 19,000 appli- 
cations since July 1, 1909 

. . * 

Anchor Casual Wausau, Wis.—The 
first half of the present year shows a 
30 percent increase over the first half of 
1910. The losses are a little below the 
average. What is believed to be one of 
the largest temporary disability claims 
ever paid to one of its members by a Wis- 
consin mutual company or association, 
was paid to George Schafer of Antigo, 
on Aug. 4. His thigh fractured on March 
30 and settlement made in advance of re- 
covery for $400. 


MILWAUKEE NOW ORGANIZED 
Representatives of All Liability Com- 


panies Form Casualty Under- 
writers’ Association 











The Casualty Underwriters Associa- 
tion of Milwaukee has been organized 
with a membership including the rep- 
resentative of every liability insurance 
company doing business in the city. 
Note that this statement does not in- 
clude the usual “except the American 
Fidelity.” So far as known this is the 
first liability organization which a gen- 
eral agent of that company has joined. 

J. T. Wagner, assistant manager of 
the liability department of the Travel- 
ers and secretary of the Chicago as- 
sociation, went to Milwaukee and gave 
the liability men there some valuable 
assistance in organizing by pointing 
out to them what the experience in 
Chicago showed was wise to do and 
what not to do. 

The Milwaukee liability men were 
unanimously in favor of organizing, 
and it is believed that the association 
will prove of great value to them, espe- 
cially in view of the troublesome ques- 
tions they have to face by reason of 
the workmen’s compensation laws go- 
ing into effect on Sept. 1. The con- 
stitution adopted is the same as that of 
other local casualty organizations. 
Officers and committees were elected 
as follows: 

President—Joel Tuttle, Travelers, 

Vice-President—Loyal Durand, Employ- 
ers Liability. : 

Secretary-Treasurer—James B. Leedom, 
Royal Indemnity. 

Executive Committee—Frank E. Dela- 
ney, Fidelity & Casualty; F. C. Millard, 
Aetna Life; Walter Schroeder, American 
Fidelity. 

Arbitration Committee—H. E. Lasche, 
Standard Accident; Andrew M. Anderson, 
pS oenal & Deposit; John A. Eldred, 


Will Increase Its Capital 

The New England Casualty of Bos- 
ton has voted to increase its capital to 
$600,000. This will add $300,000 to sur- 
plus. Present stockholders have sub- 
scribed for the increase. The com- 
pany will take up in addition to liability 
and health and accident insurance, 
which it now writes, fidelity and surety 
bonds and burglary insurance. 

David W. Armstrong, Jr., New York, 
president Armstrong Agency for In- 
surance, formerly secretary National 
Surety, has been elected a director, as 
have other prominent men. 





Pope Goes with Citizens Trust 


George U. Pope has been appointed 
executive special agent of the Citizens 
Trust & Guaranty of Parkersburg, ef- 
fective Sept. 1. He will devote most of 
his time to the development of the com- 
pany’s agency plant. 

Mr. Pope is decidedly a live wire. He 
was for some time in the fidelity de- 
partment of the United Surety. He 
went with the Pacific Surety last year 
when Fred B. Lloyd became president, 
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AGENTS 


FOR KANSAS 


WRITE FOR CONTRACT 


EVERY KIND OF BOND WRITTEN 


Lion Bonding & Surety Co., onan 





was soon elected assistant secretary 
and continued in that position until 
Mr. Lloyd retired from the presidency. 
He is one of the men who knows what 
is going on in the business all the time. 

The Citizens Trust is one of the con- 
servative companies which has done a 
limited business and made a steady 
growth, With additional attention given 
to its agency plant it is in a position to 
become a much more important factor 
in the business. 


CLASSES TO BE SUBDIVIDED 








Plans in Contemplation to Rate Lia- 
bility Risks in Smaller Groups 
According to Hazard 





Liability agents in states where new 
manuals have been issued have been 
confronted with trying situations where 
a particularly good risk of a class has 
been rated the same as a bad one. This 
condition is to be corrected. Just how 
soon it is impossible to state, as the 
Workmen’s Compensation Service & 
Information Bureau has been and still 
is swamped with work. The legisla- 
tures which met earlier this year passed 
many new laws affecting liability in- 
surance and it has been necessary to 
prepare rates for the different states 
previous to the going into effect of 
these laws. This has taken most of 
the bureau’s time and will do so for 
some months. 

The companies recognize that the 
rates given in the various manuals are 
not perfect. They were compiled with 
some degree of haste to meet the emer- 
gency either of legislation or of such 
heavy losses that speed was imperative. 
Every week corrections are being sent 
out where there are inequalities or er- 
rors. It is the intention of the bureau, 
however, eventually to subdivide pres- 
ent large classes along the lines of 
the quality of the risks. Take machine 
shops as an example. These are now 
rated as a class. Plans for the future 
contemplate dividing them into groups 
based on the physical hazard. The well 
lighted, clean, roomy shops with ma- 
chinery well guarded and intelligent, 
high-class workmen employed will be 
in a different group from the dirty, 
crowded, dark and generally ill-condi- 
tioned shops and the difference in haz- 
ard will be reflected in the rate. This 
plan will come nearer giving exact jus- 
tice to all assured. It will give rewards 
for improving risks and penalize them 
for being allowed to run down. 





Bank Burglary Situation Bad 

Burglary underwriters are concerned 
about the condition of rates in bank 
burglary. About seven years ago a 
manual was drawn up to govern this 
class, which was last year slightly re- 
vised, but practically no attention is 
paid to manual rates. It is frankly a 
question of taking the business at what- 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 


on the same plan as the Traveling Men’s 
Associations. $5,000 Policy, $9.00 a year. 


Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men's Acc., Observ- 
atory Bidg., Des Moines, Iowa. 


THE WESTERN UNDERWRITER. 





ever price can be secured. It is said 
that there is hardly a company which 
is making a profit on bank burglary 
business, the loss being borne by the 
other departments. 

The condition is not new, but all at- 
tempts at getting together in the past 
have failed. The principal cause of the 
trouble seems to be that each com- 
pany has some advantage in some re- 
spect over the other companies, and, 
while each is insistent that its rival 
give up its association contract or 
what-not, it is unwilling to give up its 
own little lever for prying loose the 
business. There is not much prospect 
of relief. 


NEW LIVE STOCK COMPANY 
Cincinnati People Are Now Organiz- 


ing the Central with Capital 
Stock of $100,000 











The Central Live Stock Insurance 
Company of Cincinnati, with an author- 
ized capital of $100,000, has opened an 
office at 607 Second National Bank 
building in charge of Adams & Mc- 
Knight, agency managers. The stock is 
being sold at $20 per share and the 
company will first operate in the states 
of Ohio and Kentucky. An organiza- 
tion meeting was held Monday of this 
week, at which details for completing 
the sale of stock were arranged. Stan- 
ley M. Adams is secretary of the Na- 
tional Pretzel Company, which is con- 
trolled by R. L. Dollings, agency man- 
ager of the Ohio National Life. Mr. 
McKnight, the other member of the 
firm, is an old live stock insurance 
man. The company has issued a pros- 
pectus giving a history of the live stock 
business and showing what has been 
done for stockholders by such com- 
panies as the Indiana & Ohio Live 
Stock, Northwestern of Iowa, Ameri- 
can of Indianapolis and National of 
Indianapolis. ‘The prospectus states 
that the premiums of live stock 
companies have increased in the past 
five years from $150,000 to over $1,000,- 
000. The insurable yalue of farm ani- 
mals in the United States is given as 
nearly four and one-half billions. 


Gets Out a New Policy 

The Indemnity Life & Accident of 
Minneapolis has gotten out its “Cli- 
max Limited Accumulation Accident 
and Health Policy.” It costs $10 a 
year. The principal sum is $5,000 but 
carries the accumulation clause. The 
accidents for which it pays indemnity 
are limited in number. It pays $25 a 
week indemnity for total disability. Its 
sickness indemnity is $25 a week cov- 
ering a specified number of ailments. 


Changes at Springfield 

Owing to the sale of the Ed. H. 
Kessberger agency at Springfield, IIL, 
to Herman Pierik, the American Bond- 
ing has placed its surety agency with 
John W. Scott and its burglary agency 
with Charles Schermerhorn, who has 
taken the Equitable Surety. Mr. Kess- 
berger represented the American Bond- 
ing for bonding lines and the Mary- 
land Casualty for casualty business 
The Maryland transferred to Mr. Pierik 
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but insisted that he take it for all lines, 
including bonding. 


WORKING ON A CHICAGO PLA 


Fiate Glass Underwriters’ Association 
Is Now Giving Its Atention 
to the Big City 











New York, August 16—The commit- 
tee of the Plate Glass Underwriters’ 
Association, which has been at work 
on plate glass rates in Chicago, will be 
ready to report at the next meeting of 
the association, which will be held 
about Aug. 27. The committee has 
been at work for some time, and its 
work is practically completed. 

While, until the committee makes its 
report, it is impossible to say what will 
be done, the association favors the plan 
now in operation in New York City; a 
basic rate is established, and the city 
laid out in districts, and a rate of a cer- 
tain percent of the basic rate given for 
the district, the idea being to make 
bad districts carry their own insurance, 
and not to levy the cost of the poor 
risks upon the whole city. 

While it is not known what method 
will be used in making the change to 
the new rating, during the transition 
period, it is not thought that the meth- 
od will be that followed in New York— 
that of allowing each office rate its 
own business, and filing the rates with a 
central bureau, thus slowly establish- 
ing rates and getting the experience. 

The fact that a new rate for Chicago 
is being made up does not necessarily 
mean that the rates will be higher. The 
move is being made by the plate glass 
companies simply to bring some order 
into the conditions, and to bring about 
an equitable rate. 





Takes the Casualty Department 

Charles C. Garrison has been ap- 
pointed Indiana manager of the cas- 
ualty department of the Fidelity & De- 
posit. Frank A. Preston, general agent 
for the surety department, has been 
handling both branches, but will now 
give all his time to the surety end. Mr. 
Garrison has been with the Aetna Life 
and the Fidelity & Casualty at Indian- 
apolis. 





Morley Succeeds Griffin 

W. A. Morley, for some time assis- 
tant general agent of the Bankers 
Surety at Detroit, has been advanced 
to the position of general agent, to suc- 
ceed Thomas E. Griffin, who resigned 
some time ago to form a connection 
with the National Surety. 





Issuing $190,000 Policy 

The Traveciers is now issuing a 
straight $100,000 death and dismember- 
ment accident policy with no doubling 
clause. Most companies writing large 
policies take a $50,000-$100,000 combi- 
nation policy, but the Travelers now 
makes it full $100,000. The premium 
is $2.50 per $1,000. The company is 
very careful in its selection of risks 
for this policy. 





Important Minneapolis Change 


The partnership between Wendell P. 
Mosher and James A. Lewis, who as 
the Mosher-Lewis Company have been 
general agents of the accident and lia- 
bility department of the Aetna Life at 








Minneapolis, having expired by limita- 
tion, will not be renewed. Each of the 
partners will engage in the insurance 
business individually. James A. Lewis 
will have his office at 424 Second ave- 
nue south and, as trustee, will collect 
all accounts due the old firm. 

Mr. Mosher has moved to 829-32 
Plymouth building, where he will do 
business as Wendell P. Mosher Com- 
pany. The new agency takes over the 
fire insurance department of the 
Mosher-Lewis Company, which will 
continue under the supervision of Wil- 
liam S. Herber as manager. Mr. 
Mosher becomes resident vice-president 
of the American Fidelity and will write 
casualty insurance and surety bonds 
for that company. 


NATIONAL MUTUAL’S MEETING 
J. R. Arford of the Workingmen’s Mu. 


tual Protective of Benton Har- 
bor Is Elected President 











Niagara Falls, N. Y., Aug. 16—(Spe- 
cial)—The National Mutual Union held 
its first annual meeting here Tuesday. 
Twenty-six mutual health and accident 
and life, health and accident associa- 
tions are members. These were all 
represented, as were two others that 
will join later. This organization’s 
main object is to look after legisla- 
tion and its discussions were on this 
line, the intent being to secure a con- 
sensus of opinion which may serve as 
a guide to a legislative committee. Offi- 
cers and committees were elected for 
the coming year as follows: 

President, J. R. Arford, Working- 
mens Mutual Protective, Benton Har- 
bor, Mich.; vice president, C. H. Clem- 
ens, Protective Life, Buffalo; second 
vice president, F. B. Andrews, Colum- 
bian Protective, Binghamton, N. Y.; 
secretary, F. H. Goodman, Home Ac- 
cident & Health, South Bend, Ind.; 


treasurer, Dr. H. M. Best, Peoples 
Health & Accident, Grand Rapids, 
Mich.; executive committee, C. H. 


Brackett, Hoosier Casualty, chairman; 
J. J. Barnsdale, St. Lawrence Life; 
Samuel W. Munsell, Masonic Mutual 
Accident, Springfield, Mass.; M. B. 
Campbell, Peoples Health & Accident; 
Frank Delano, American Temperance 
Life. Legislative committee, Arthur J. 
Simpson, American Miners Accident, 
Indianapolis, Ind., chairman; John J. 
Barnsdale, St. Lawrence Life; E. G. 
Robinson, National Masonic Provident, 
Mansfield, Ohio; Thomas S. Gregory, 
Western Life & Accident, Denver; 
John F. Harris, Illinois Casualty, Chi- 
cago. 





Statement from Boyer 

Niagara Falls, N. Y., Aug. 16—(Spe- 
cial)—C. H. Boyer, United States in- 
dustrial manager of the General Acci- 
dent, who is here as president of the 
Detroit Conference, says he has no for- 
mal statement to make in reply to the 
New York department’s report on the 
General. He says that he is willing to 
leave his case to the judgment of men 
familiar with the business who will go 
over the report carefully. 





Nearly Through With Hearing 

Detroit, Mich., Aug. 16—(Special)— 
The insurance commissioners’ special 
committee on industrial accident and 
health insurance expects to get through 
with its hearings tomorrow. It had be- 





Statements Filed in Georgia 


The following figures are taken from semi-annual statements filed with the 


Georgia department: 


Assets Income 

meme, Te, Be Ai cosas 91,823 $ 848,9 
. 8. H. & Acci 914,111 613,553 
Standard ........ 3,981,311 1,458,615 
Preferred ....... 2,225,944 737,443 
Trav. Indem..... 1,714,514 324,661 
eis 5 046 0 4,629,098 2,122,183 
U. S. F. & Guar.. 6,477,739 2,524,056 
Federal Cas...... 05,267 183,328 
Peninsular Cas... 186,451 156,232 
Lloyds Pl. Gl.... 963,803 435,340 
Amer. Surety.... 8,532,982 1,500,737 
Gt. Bast. Cas.... 759,557 291,467 


Disbursements Capital Net Sur. 
791,533 150,000 $ 139,287 
524,571 300,000 389,669 

1,352,983 ae © thetatie 
636,183 350,000 956,208 
268,661 1,000,000 295,491 

1,937,707 2,000,000 1,017,452 

2,066,695 200,000 78,333 
178,351 125,000 42,659 
151,681 250,000 256,310 
398,138 2,500,000 3,750,596 

1,438,496 250,000 89,611 
Pee =” © See etwas 1,992,469 





fore it today the United States Health 
and Accident, Standard Accident, and 
some of the Massachusetts companies. 
President L. O. Chatfield of the Phoe- 
nix Preferred.laid the blame for the 
conditions in that company which the 
committee criticized to his brother, W. 
C. Chatfield, who is no longer with the 
company. 


WILL TAKE UP OTHER LINES 
Preferred Accident Amends Charter to 


Increase Capital and Takes on 
Additional Powers 








While changing the charter to pro- 
vide for the increase in capital of the 
Preferred Accident from $350,000 to 
$700,000, the charter is also being 
changed so as to permit the company 
to enter other lines of casualty insur- 
ance, including liability insurance and 
surety bonds. 

At present the Preferred confines its 
business to health and accident on pre- 
ferred risks. The July statement of 
the company, including the increase in 
capital, shows a surplus of $956,208. 
The field now covered by the Pre- 
ferred is felt to be decidedly limited, 
and with such a financial showing, the 
company, to get full use of its money, 
must extend. What lines will be en- 
tered has not been decided, and in any 
case nothing will be done until the 
first of the year. 

The company’s July statement shows 
admitted assets of $2,575,945; reserve 
for undetermined claims and expenses, 
$100,497; policy reserve, $736,587; other 
reserves and liabilities, $82,653; capital, 
$700,000, leaving a surplus of $956,208. 





Indiana Casualty Returns 
The following are returns made to 
the Indiana department for the six 
months ending July 1: 
Prems. Losses. 


Commonwealth Cas. ..... $ 1,605 $ 595 
TEGUENNEe BEF. sccccccces os Te 
Empire State ........... 2,097 573 
Fid. Me. wncscacceeex 74,709 44,750 
General Accl. ...cccccces 19,043 11,209 
BE BU sSccesecécsce 12,726 8,614 
BOO, COM. cccsccccccce 4,383 2,497 
are 62 16 
Maryland CaS. ceccsccess 36,146 24,479 
Preferred Aoccl. ..06ccece 15,553 4,83 
Me cadagceedeene 60,818 38,461 
Bee GR tin'n 6:4.46000665:0 2,870 61 
Pacific Mut. Life........ 10,119 2,269 
Employers Liab., Eng.... 98,770 26,201 
Illinois Surety, Ill....... ee sereee 
Masonic Protective ...... 591 927 
New York Plate Glas..... 4,488 3,231 
Title Guar. & Sur........ 12,101 1,897 
UW. B ae. & GUA. .cccce 76,781 14,775 
U. S. Health & Acc...... 20,055 11,690 


To Discuss Labor Legislation 

The American Association for Labor 
Legislation will hold a meeting in Chicago 
on Sept. 15 and 16, at which several im- 
portant subjects of considerable interest 
to liability underwriters will be discussed. 
The program provides, under the head 
of “Standardization for Accident Preven- 
tion,” for papers on “Scientific Accident 
Prevention,” by John Calder, formerly 
chief inspector of factories for Scotland; 
on “Industrial Insurance and Standards of 
Safety,” by George Gilmour, formerly 
consulting engineer of the New York state 
commission on employers’ liability and 
causes of industrial accidents, and on 
“Safety Standards Through State Inspec- 
tion,” by Edgar T. Davies, formerly mem- 
ber of the Illinois state industrial com- 
mission. 


CASUALTY APPOINTMENTS 
Minnesota 
Cas, Co. of Amer.—A. E. 
Walter A. Johnson, Rochester. 
Cont. Cas.—F. A. Haish, Cloquet. 
— Liab.—John R. Krogdahl, Vir- 
ginia. 


Fed. Cas.—Jessie Ellis, St. Paul. 

Fid. & Dep.—Valentine H. Hawkins and 
Wm, White, Jr., Duluth. 

Ill. Surety—F. C. Meier, Eden Valley. 





Gates and 


Natl. Cas.—Jos. Hanker, Geo. Deer, 
+ pam Edw. O. Peterson, Alexan- 
ria. 


Royal Ind.—J. M. Stackhouse, Chasset. 

Standard—cC. P. McLean, Minneapolis. 

Title Guar. & Sur.—E. C. Kibbe, St. 
Paul; Frank T. Bonen, Minneapolis. 


Michigan 
Cont. Cas.—Jacob Thompson, Kalkaska. 
— Acci.—C. W. Green, Hermans- 
ville. 
Fid. & Cas.—G. W Ames & Son, Sagi- 


naw 
U. S. Hospital—E, B. 
Star; Charles Kalil, 


drew Mather, 


Hawkins, North 
Grand Rapids; An- 
Detroit; N. C. Wolverton, 
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Saranac; Don Long, Eaton Rapids; E. 
Goff and J. E. Shaw, Lansing. 5 

Ger. Coml. Acci.—Byron Stillson, Jack- 
son; L. E. Mueller, Flint; Clarence Smith, 
Detroit; R. A. Stemm, Jackson. 

Gt. East. Cas—M. D. Shirey, Detroit. 
Ill. Sur.—W. F. Davidson, Port Huron. 
Metro, Cas.—Walter Jorgenson, Gray- 


ng. 

Natl. Live St.—C. S. Raymoure, W. 
Branch, 

N. A. Acci.—M. B. Russell, Omer; C. J. 
Brock, Sault Ste Marie. 

Phoenix Pref. Acci.—M. L. Acker, Hills- 


dale. 
Ridgley Prot.—A. M. Harper, Kalama- 
zoo; O Hawkins, Battle Creek. 
Standard Acci—N. R. Bell ‘and E. 
Nassar, Grand Rapids. 
‘ . H. & Acci—R. N. Pearshall, 
Saginaw; Andrew Steadman, Elsie. 
Columbia Cas.—A. L. Sholdice, Detroit. 
Home Cas.—R. T. Naismith, Montrose; 
C. A. Cameron, Flushing; Will Leach, 
Burt; IL. H. Crail, Durand. 
Peoples H. & Acci.—E. J. Quick, Thomp- 


sonville; Glenn West, Park Lake; A. F. 
Ziegler, Fremont; F. M. Thorne, Traverse 
City; Rademacher, Westphalia; 


Axel Erickson, Skanea; H. T. Glazen, Van- 
derbilt; C. C. Lerg, Lake City. 

Preferred Cas.—Simon Custer, Detroit. 

Union Acci,. & Ben—C. E. Tibbitts, 
Sandusky. 

Union Cas.—C. W. Camp, Boyne City; 
Wm. W. Taylor, Pontiac; L. P. William- 
son, Tecumseh; C. E. Bailey, Howell; E. C. 
Furst, Lansing; George Sleep, Hancock; 
Peter Rush, Strongs; M. A. Spry, Elmira, 


Mich. 
Indiana 
Amer. Bond.—O, E. Ackerman, Spartan- 


urg. 

Equit. Sur—John Sweeney, Rockport 
and Jasper. 

Ger. Coml. Acci.—Margaret K. Down- 
tain, Indianapolis. 

Natl. Cas.—W. S. Kelly, Crawfordsville. 

Natl Sur.—McAleer Bros., Hammond; 
Coris & Stinespring, La Fayette. 

Phoenix Pref.—S. M. Closson, Logans- 


port. 
Standard Acci.—Guy Bell, New Albany. 
Ohio 

Amer. Liab.—W. H. Anness, Hamilton; 
J. A. Turner, Dexter. 

Amer. Live St.—Morgan & Williams, 
Jackson. 

Fid. & Cas.—Daggett & Taylor, Hamil- 
ton; Mrs. Carrie M, Fuller, Cleveland; 
Buell & Cozad, Lorain. 

Fid. & Dep.—Conrad Schweitzer, Can- 
ton; H. K. Gibson, Cincinnati. 

og East. Cas.—Ben Rothstein, Cincin- 
nati. 

Ill. Sur.—J. A. Kelly, Hamilton. 

Mass. Bond.—M. R. Smith, Conneaut; 

. R. Barnes, Jefferson; R. H. Perry, 
Steubenville; Charles Boyd, Wellsville; 
G. T. Farrell, Lisbon; Metzger & Smith, 
Salem; C. S. Buchanan, Jr., Woodsfield; 
L. A. Koons, Athens; Perry & Rowland, 
Cadiz; Paul Tague, New Lexington. 

National Cas.—J. Dennis, Middle- 
town; A. C. E, Roberts, Rayland; L. F. 
Mumaw, Akron, 

N. A. Acci.—S. Klaus, Cleveland; J. 8. 
Montgomery, Huntsville. 

Royal Indem.—C. W. Arnold, Wellsville; 
Effie E. Stafford, Urbana; C. Madden, 
Clarksville; J. A. Loesch & Co., Cleveland; 
Liebman & Gerstle, Youngstown; Hahn & 
Nant and Atwell Bros., Zanesville; W. E. 
Agler, Garrettsville; A. H. Kyle, Mantau; 
E. W. Maxson, Ravenna; J. F. Pearce, 
Mineral Ridge; Haynes & Caldwell, Niles; 
M. Schneider, Creston; Bell & Drennon, 
Plymouth; E. R. Held, Canal Fulton. 

Tllinois 

Amer. Assur.—Frederick Edwards and 
G. A. Perrick, Chicago. 

A Bond.—F. W. Ernst, Nokomis; 
F. W. Read, Lake Forest. 

Amer. Cred. Ind.—H. H. Casper, Chi- 
cago. 

Amer. Fid.—W. F. Edel, DuQuoin. 

Amer. Live St.—C. F. Thomas, Vienna; 
D. M. Lockwood, Avon; J. C. Pitzer, 
Tower Hill; H. L. Bernard, Clifton; R. 

Carrigan, Farman; C. H. Divilbliss, 
Canton; J. C. Fischer, Genesee; J. W. 
Foley, Morris; J. O. Shaulis, Dixon. 

Atlantic Horse—Madden & Goedtner, 
Mendota. 

e  iccca Natl. Life—M. E. Bray, Litch- 

e 


Cont. Cas.—C. D. Butler, Elgin, J. F.- 
Buffington, Madison; F. W. Boothe, Mar- 
tinsville; W. T. Dissell, Aurora; J. G. 
Gorin, Quincy; E. J. Jensen, Cullom; 
J. C, Kost, Galesburg; J. E. Martin, Pe- 
oria; W. E. Owens, Kansas; R. D. Pope, 
DuQuoin; A. R. Schnaebele, Libertyville; 
B. C. Thayer, Rantoul; Frank Young, 
Paris; R. A. Shellabarger, Charleston; 
H. K. Rule, Petersburg; C. H. Lintelman, 
William Vincent and Fred Wothe, Chi- 


cago. 

Empl. Liab.—J, C. Burmeister, Jr., Chi- 
cago. 

Equit. Sur.—E. N. Twenhoefel, Belle- 
ville; J. R. Crowshaw, Carbondale. 

Fed. Union Sur.—Hodgson & Hodgson, 
Rock Island. P 

Fidel. Acci.—R. S. Wright, Galesburg; 
F. A. Bowers, Springfield. 

Ind. & O. Live St.—C. V. Craig, Poca- 
hontas; A. B. Harrauff, Princeton; J. W. 
Gannaway, Barrington; A. G. Boa, Stoy: 
D. E. Watson, Ludlow; William Wylde, 
Greenup; W. S. Young, Farmer City; - 
B. Martin, Benton; J. E. Houston, Shaw- 
neetown; Charles Olson, St. Charles; F: 
J. Snapp, Findlay; E. H. Buffum, Toulon; 
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Cc. C. Smith, Fithian; C. G. Heasley, Creal 
Springs; G. M. Christopherson, Rockford; 
J. C. Wickler, Minonk. 

L. A. La Voie, Quincy. 
Federal Cas.—O. J. Kerr, Granite City. 
Fid. & Cas.—John Beeby, Upper Alton. 
Fid. & Dep.—W. A. Smith, Rock Island. 
Genl. Acci—W. W. Cravens, Bethany; 

Henry Mason and Charles Williams, Du- 

Quoin; Carmell Roberts, Cairo; O. 

Lambdin, Danvers; The F, L. Adams 

Agency, Galesburg. 

Ger. Coml. Acci—F. J. Grill, N. C. 
Hadfield and C. H. McChesney, Chicago; 
A. L. Hale, Upper Alton; B. S. Smith, 
Oblong; J. T. Murphy, Marion; T. B. Mc- 
Cartan, Alma, 

Globe Sur.—C. E. Hutchin, Decatur; D. 
S. Meyers, Jr., Pontiac; J. W. Rea, Litch- 
field; W. H. Gardner, Charleston; M. A. 
Tipsword, Peoria; R. R. Bookwalter, Dan- 
ville; Frison, Champaign; T. B. 
Farrell, Ottawa; H. Pierik & Co., Spring- 
field; H. C. Goebel, Jacksonville; F. H. 
Maxwell, Macomb. 

Grt. East. Cas.—L. A. Stiles, Robinson. 

Hoosier Cas.—M. O’Donnell, Effingham; 
A. R. Peters, Steuardson; R. I. B. Harris 
and J, W. Bielton, Venice; M. A. Fulton, 
Waltonville; Louis Dieker, Breese; G. A. 
Rose, Centralia; G. W. Pond, Madison; 


O. T. Ragland, Metropolis; J. B. Morgan, | 


Belknap. 

Loyal Prot.—C. W. Tichenor, Sullivan. 

Maryland Cas.—J. B. Flanagan, Metrop- 
olis; J. G. Wetzel, Sterling. 

Masonic Prot.—W. N. Young, Chicago. 

Mass. Bond.—Horace Phillips, Kewanee; 
G. F. Wagner, Champaign. 

Natl. Live St.—Martin Bros., La Harpe; 
Howard Burr, Centralia. 

Natl. Sur.—H. W. Housum, Decatur; C. 
Clavin, Mt. Olive. 





Travelers’ Promotions. 

The following are recent promotions and 
appointments in the life and accident de- 
partments of the Travelers: 

c. Billingsley, manager, Reading, 
Pa., promoted to be manager, Newark, 
N. J. 


W. B. Wainwright, special agent, Read- 
ing, Pa., promoted to be acting manager, 
Reading, Pa. 

William Wilson, special agent, Milwau- 
kee, Wis., promoted to be acting manager, 
Omaha, Neb. 

Walter Gard, special agent, Hartford, 
Conn., transferred as special agent, Co- 
lumbus, Ohio. 

V. H. Chasey, appointed special agent, 
Rochester, N. Y. 

Earl D. McKenzie, appointed special 
agent, home office. 

A. C. Boyd, appointed special agent, 
stete of Illinois. 





Report on Plymouth Casualty 

Commissioner Preus of Minnesota has 
made public the report upon the Plymouth 
Casualty of Minneapolis. The company 
is found to have used $3,799.33 for ex- 
penses, which is $1,172.55 in excess of 
the amount allowed by law. It is stated 
also that one of the policy forms used 
was not filed with the commissioner. The 
admitted assets are $7,219.33; disburse- 
ments, to members for the year to date, 
$974.16; total disbursements outside of 
that to members, $8,873.83. The total 
liabilities are $7,001.56. 





CASUALTY NOTES 


The Alabama Fidelity & Casualty has 
ene application for admission to Okla- 
oma. 


The Strickland-Doolittle Company, of 
St. Paul, has recently given up the United 
States Casualty and has taken the agency 
of the American Fidelity in St, Paul. 


The American Casualty Exchange of 
Kansas City, Mo., is now issuing a new 
$5,000 accident policy with beneficiary in- 
Surance and double indemnity and a new 
health policy covering the first week’s 
sickness, 

The Mosher-Lewis Company of Minne- 
apolis has dissolved, the Wendell P. 
Mosher Company taking the American 
Fidelity and James Lewis keeping the 
Aetna Life, which the Mosher-Lewis Com- 
Pany formerly held. 


The attorney-general of Texas having 
held that the accumulation feature in ac- 
cident policies violates the antidiscrim- 
ination law of that state, accident com- 
panies doing business there are busy pre- 
paring new forms for use in Texas. They 
must be filed by Sept. 1. 


A bill providing for liability loss re- 
Serves as indorsed by the Association of 
Insurance Commissioners has passed both 
houses of the Georgia legislature and 
now awaits the signature of the governor 
to become a law in that state. It is gen- 
erally believed that the governor will 
Sign the bill. 

The outstanding fidelity bond business 
of the Pacific Surety has been reinsured 
in the Fidelity & Deposit. It is under- 
Stood that a commission of almost 50 per- 
cent was paid for the business. he 
Pacific Surety is retiring from the fidelity 
and surety lines, and its business is also 
on the market. 


The New York office of the Fidelity & 
Deposit executed the $250,000 bond which 
the Empire Voting Machine Company 
Save the election commissioners of Chi- 
cago in connection with the contract for 
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voting machines amounting to about 
$942,000, guaranteeing maintenance for 
five years and guaranteeing the city 
against loss through suits for infringe- 
ment of patents. 


C. H. Verschoyle & Co., general agents 
of the National Surety for northeastern 
Texas, have had their territory increased 
to include all of northern Texas. Execu- 
tive special agent I. D. Davis of the Na- 
tional Surety, who has been at work 
organizing the territory since the com- 
pany entered the state, has been made 
manager. The location of the state head- 
quarters has not yet been decided. 


Trafford N. Jayne of Minneapolis, for- 
mer representative of the American Fi- 
delity and manager for Minnesota, has 
brought suit against the company, asking 
damages for $13,500 because of an alleged 
violation of the contract arrangement 
with the company. He alleges that under 
the contract he had devoted his time and 
attention to the work of the company, to 
the detriment of his own law practice, and 
by reason of this cancellation of contract, 
he is left with few clients. 


INDUSTRIAL MEN MEET 


(CONTINUED FROM PAGE 1) 
necessary because of the growth of the 
weekly business. It was urged that 
new committees named by the pres- 
ident be made permanent, vix., recep- 
tion, registration, credentials, resolu- 
tions, membership, and ladies’ entertain- 
ment. 

Executive Committee Reports 

William H. Jones, chairman of the 
executive committee, made its special 
report, in brief, as follows: The fol- 
lowing companies have been admitted 
to membership since the last semi-an- 
nual meeting: 

Fort Wayne Mercantile & Accident, 
Fort Wayne, Ind.; Provident Life & 
Casualty, Charleston, W. Va.; Ameri- 
can Life & Accident, Louisville, Ky.; 
Kentucky Central Life & Accident, 
Louisville, Ky.; Life & Casualty, Nash- 
ville, Tenn.; Missouri State Life, St. 
Louis, Mo.; Consolidated Casualty, 
Louisville, Ky.; Alabama Fidelity & 
Casualty, Montgomery, Ala.; Industria] 
Life & Health, Atlanta, Ga.; Southern 
Surety, St. Louis, Mo.; American 
Health & Accident, Des Moines, Iowa; 
Guaranty Life, Davenport, Iowa; Amer- 
ican Miners’ Accident, Indianapolis, 
Ind.; Illinois Casualty, Chicago; Fra- 
ternal Protective, Boston, Mass.; Ma- 
sonic Mutual Accident, Springfield, 
Mass.; Home Beneficial, Philadelphia; 
American Temperance Life, New York 
City; Peoples’ Health & Accident, 
Grand Rapids, Mich.; Central Casualty, 
Indianapolis, Ind.; Mutual Health & 
Accident, Jacksonville, Ill; Wayne 
Health & Accident, Fort Wayne, Ind.; 
Industrial Sick & Accident, Terre 
Haute, Ind. 

Names Have Been Changed 

The following companies have 
changed their corporate names and ap- 
pear in this report under their new 
names: 

The American Mutual Benefit, Chi- 
cago, to the American Indemnity; Cen- 
tral Mutual, of Evansville, Ind., to In- 
termediate Accident; Dixie Casualty & 
Surety, of Jackson, Venn., to United 
Casualty & Surety, Memphis, Tenn.; 
The Republic Indemnity, of Louisville, 
Ky., has retired from business. The 
resignation of the German Commercial 
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Accident, of Philadelphia, has been ac- 
cepted. 
Entertainment Features 

The present membership consists of 
82 companies. Entertainment features 
include a trolley ride for the ladies this 
afternoon, progressive euchre tonight, 
an automobile ride for the ladies to- 
morrow morning, baseball in the after- 
noon, banquet in the evening, a ride on 
the “Maid of the Mist” Friday after- 
noon. The Ontario Power Company 
has invited those in attendance to visit 
its plant. 

In the afternoon the general report 
of the executive committee was made. 
The membership has grown since 1909 
from 46 to 83 members. The report 
covered many of the same points as 
the president’s address. The work of 
the publicity bureau is recommended 
and support urged. It is recommended 
that the conference accept the consti- 
tution and by-laws of the bureau and 
continue to be represented as a body in 
its governing board. This report will 
be discussed later, it and the presi- 
dent’s address having been referred to 
special committees. 

Report of Agency Bureau 

R. R. Koch, chairman of the agency 
bureau committee, reported thirty-one 
companies are using the bureau. It has 
made reports on 2,116 agents and about 
1,500 reports a year are now going out. 
W. De M. Hooper, of the bureau, ex- 
plained that every subscriber reports to 
the bureau the name of every agent 
leaving the service, and the bureau re- 
ports these names to all subscribers. 
The service costs from $20 to $100 a 
year according to volume of business 
done. 

A. F. Gates, who assists William Bro 
Smith in handling the publicity bureau, 
reported on that institution. His leg- 
islative report covered much the same 
ground as that made at the meeting for 
the International Association of Acci- 
dent Underwriters. Regarding the rul- 
ing in Texas that accumulations must 
not be given on accident policies and 
present accumulations must be abro- 
gated September 1, he said this would 
be tested probably by injunction pro- 
ceedings. The companies cannot have 
the name of repudiating their contracts. 
Mr. Gates said much of the best legisla- 
tive work this year was done by repre- 
sentatives of western companies, of ten 
small ones. 

V. D. Cliff, of the Federal Casualty, 
did not deliver his address on the early 
history of monthly payment business. 
He did not regard this as.an opportune 
time. 

Dr. W. F. Ganville’s Address 

Dr. W. A. Granville, president of 
Pennsylvania College at Gettysburg, de- 
livered a scholarly address in which he 
urged the companies to organize 
schools for training agents. The trade 
school has supplanted the apprentice 
system. School training is now regard- 
ed as essential for men in other pro- 
fessions. One of the greatest sources 
of loss to insurance companies comes 





from hiring men who prove inefficient 
for want of proper training. 
Louis 8. Amonson’s Talk 

Louis S. Amonson, president of the 
Peoples National Fire, made the hit of 
the afternoon in hie speech on pre- 
vention of accidents. He paid a high 
tribute to President Boyer. He knows 
him well and knows him as a man of 
sterling integrity. If he had not done 
something remarkably good he would 
not be subject to the present attacks. 
Such attacks are inspired by malice and 
envy and are not made on men who ac- 
complish nothing. This brought out 
applause. 

Every Accident a Crime 

Mr. Amonson spoke on the campaign 
to reduce fire waste from the text, 
“Every fire a crime.” If accident men 
could make the public appreciate that 
half the accidents are caused by care- 
lessness they could greatly reduce them. 
Accident companies should get instruc- 
tion on this line introduced in public 
schools. If they pay more than is due 
on claims they encourage idleness and 
fraud. They must be absolutely just. 
Their greatest service lies in preventing 
accidents rather than distributing the 
burden of them. Use the schools, the 
insurance press and the daily papers in 
a campaign for accident prevention. 

Officers Come from Detroit 

Officers of companies who attended 
hearings in Detroit yesterday arrived 
here this forenoon. They were in some 
cases assured by the commissioners 
that their explanation of cases where 
adjustments were criticized were sat- 
isfactory, but shortly afterward re- 
ports were out in newspapers roasting 
these same companies to a finish. This 
has caused considerable indignation 
here, as it is believed reports were given 
out before the companies’ representa- 
tives had been heard. Mr. Amonson 
was followed by George W. Hatch. 
Following Mr. Hatch’s address the 
meeting adjourned for the day. 

George W. Hatch of the Insurance 
Age read a paper on “Some Industrial 
Problems in the United States.” His 
discussion was from the economic 
rather than the insurance standpoint, 
although he touched on the insurance 
phase. 

G. Leonard McNeill, president of 
the Massachusetts Accident, had a brief 
paper on “Lapses.” He dealt with the 
troubles of the business with a touch of 
humor, but his analysis of the sticking 
qualities of business written in various 
ways contained a valuable point. 

G. Leonard McNeill on Lapses 

Mr. McNeill said in part : 

We have watched the methods pursued 
by various agents and find that where 
the agent uses his personal magnetism to 
secure applications on the dotted line,— 
exercising his mentality over those who 
have less will power, that the business 
thus secured lapses as soon as the mental 
influence of the agent is withdrawn, and 
can only be renewed by repeating the 
me means used in securing the applica- 


Other agents secure business by arous- 
ing the fear of their prospects; they en- 
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large upon the frequency of accidents and 
their disastrous results. They dwell upon 
the liability of sickness, exciting in the 
minds of those whom they would insure 
the belief that they will be certain to 
receive from the company many times the 
amount they pay in. Business secured 
in this manner is likely to last longer 
than business obtained through the use of 
will power, but after some time has 
passe the fear diminishes and the 
policyholder decides that he does not need 
the insurance. 
t It as Business Proposition 

A third class of agents present the 
subject of accident and health insurance 
as a business proposition. They call 
attention to the various lines of insurance 
and show the reasonableness and prudence 
of securing protection against loss from 
accidents or sickness, The applications 
they present to the company are applica- 
tions of persons who have become satis- 
fied of the wisdom of securing a policy; 
they have not been over persuaded nor 
made to feel that they are going to draw 
upon the company, and consequently such 
business continues and is the business 
from which the companies are able to 
show an increase from year to year. That 
is the kind of business which we want to 
encourage. 

Until the methods used by the first two 
classes of agents are eliminated and our 
policies improved and properly explained 
to the applicants we shall continue to 
have an abnormal lapse rate. 


“Payment in Advance on Claims” was 
the subject of a paper read by F. H. 


livered by a certain commissioner of a 
western state at the convention of the 
International association in 1906. This 
commissioner was none other than Mr. 
Barry himself, and in view of the large 
flock of chickens now coming home to 
roost, the extracts quoted were very 
pat. Some of the paragraphs from Mr. 
Barry’s speech were as follows: 


A corporation has no inherent rights 
whatever. It has no right to live even 
save as it is accorded that right by the 
sovereign power which limits the scope of 
its operations and, in most cases pre- 
scribes the terms of its existence. The 
corporation is purely and simply an 
artificial person, the servant and not the 
master of society. 

What State Guarantees 

In entrusting these funds to you, as 
managers of the corporations, these in- 
vestors give you a certificate of their faith 
in your ability as underwriters. When 
the state grants you a charter it does so 
upon the theory that you will treat with 
its citizens honestly and fairly. In a sense 
it is a guarantor to the people that the 
business you are to transact is honest and 
legitimate and that they can deal with you 
with full confidence in your integrity and 
without fear or fraud or chicanery. 

The investor looks to you to maintain 
his investment unimpaired and for a fair 
compensation for the right he assumes, 
while the state which credited you has the 
right to demand, in behalf of the public, 
that your contracts shall not be fakes or 





Goodman, president of the Home Acci- 


frauds and tnat their execution shall not 


dent & Health of South Bend, Ind. | be characterized by dishonesty or trickery. 


When the Indiana auditor ruled against | 
the beneficiary clause in the Home’s 
policy it was felt that some new talking 
point should be inserted, so a provision 
for payment after the first three weeks 
and every two weeks thereafter was 
added, provided the assured had estab- 
lished his right to receive pay under | 
the contract. 
Asked Goodman for Experience 

Mr. Goodman was asked for the ex- 
perience of his company with the 
clause. As to the agents, Mr. Goodman 
said they consider it a help in solicit- 
ing. Some of them, however, neglect 
to explain it, or explain it improperly, 
and so leave the door open for possible 
trouble. As to the policyholder, the 
clause has not had a noticeable effect 
in preventing lapses. Claimants do not 
avail themselves of it to any large ex- 


tent, only a few asking for payment un-' 


der its terms. When they do ask the 
effect depends on the claimant. If the 
claim is properly established the effect 
is excellent. The policyholder becomes 
a friend of the company. When there 
is something wrong with the claim, 
however, the unavoidable delay leads 
to dissatisfaction and the claimant may 
quit the company and become a 
knocker instead of a friend. 

One Good Bfifect 

There is one good effect, however, 
and that is that the adjuster knows that 
he must get all the facts at once, in- 
stead of waiting for final claim. Mak- 
ing one payment practically admits lia- 
bility for the entire claim, and refusal 
of payment would destroy any chance 
to get at the facts. The adjuster must 
get right in and learn all about the 
case at once, and this is the right way, 
anyhow. 

On the question whether the clause 
is good or bad, Mr. Goodman said he 
would rather go back to the beneficiary 
clause if he could. 

James V. Barry Recalls Warning 

James V. Barry, assistant secretary 
of the Metropolitan Life and former 
insurance cominissioner of Michigan, 
was simply down for an “address.” His 
remarks were “extemporaneous,” of 
course, but he happened to have with 
him some extracts from an address de- 


In other words, the investor who employs 
you and in no less degree the policyholder 
who deals with you have the right: to 
expect and demand that both common 
sense and fairness shall characterize all 
your transactions. The nearer the exer- 
cise of these two attributes attains to the 
ideal, the less need these will be for re- 
oases legislation and expensive super- 
vision. 
Purpose of Policy Conditions 


The maker of that address took the po- 


| sition that the conditions of the policy are 


designed to safeguard the indemnity and 
not to defeat it; that they are necessary 
for the protection of the company against 
fraud, but never should be used to harass 
a claimant or defeat an honest claim; that 
the law should deal harshly with a com- 
pany which refused to pay an honest claim 
in full simply and solely because it was 
received a day too late or whose adjuster 
boasts that he settled a claim for a less 
sum than was justly due the claimant. 
Those utterances of five years ago have 
been repeated here today because they 
seem to be so singularly prophetic of and 
applicable to existing conditions. 

n them, I believe, may be found the 
solution of the problems and the way of 
surmounting the difficulties with which 
you are for the moment beset. 
|” The task is simple. It calls merely for 
| te construction and issuance of a plain, 
| straightforward contract, and charging 
therefor of a premium, commensurate with 
the benefits provided, and the settlement 
and payment of all just claims without 
equivocation, delay or resort to subterfuge 
or cunning. 


INDUSTRIALS ON GRILL 


(CONTINUED FROM PAGE 4) 
cases examined and reported on. More, 
if the so-called railroad cases are elim- 
inated on account of the fact that the in- 
surance company is forced for business 
reasons to make fair settlements with rail- 
road employees, the cases subject to 
criticism appear to be at least 20 Per- 
cent of those examined. Indeed, it may be 
stated that a majority of the industrial 
and monthiy commercial policies seem to 
be cut down for one reason or another. 

The committee states “in many claims 
the company fails to recognize what this 
committee deems its moral obligation to 
policyholders, its policy being to evade 
payment of claims but to leave it to claim- 
ants to notify the home office.” Specific 
cases are quoted with names of policy- 
holders in cases of murder and other 
violent deaths where no payment of in- 
demnity has ever been made and of in- 
structions to agents to disregard all noti- 
fications and to let the matter sleep. In 
one case the law department wrote the 
local attorney that the policy in the 
case was to adopt dilatory tactics. 


President H. G. B. Alexander of the 
company appeared before the commit- 
tee and promised that all the criticized 











The Fidelity & Casualty Company 


92-94 Liberty and 97-103 Cedar Streets, New York City 
Semi-Annual Statement, June 30, 1911 


Assets 
Capital and Surplus \ 
Losses paid to June 30, 1911.......... +. +++ 36,063,720.35 


This Company grants insurance 


$10,160,849.69 


e ’ ’ 


as follows: Fidelity Bonds, Surety Bonds, Burglary, 


Plate Glass, Steam Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Automobile, 
Workmen's Collective, Workmen’s Compensation, Elevator, and General Liability, Per- 


sonal Accident, Health, Physicians’ 


Liability, and Druggists’ Liability. 





claims, amounting to 20 percent of all 
the company claims, excluding the rail- 
road business, would be reopened and 
full restitution made under his personal 
supervision. It is understood that prac- 
tically all the companies which have 
been examined have agreed among 
themselves to plead guilty and promise 
reform. 


Other Companies on the Grill 

The German Commercial of Philadelphia, 
and Phoenix Preferred of Detroit, were 
also examined. L. H. Tobin of the for- 
mer, seems to have convinced the com- 
mittee that his record during his incum- 
bency as manager of the industrial de- 
partment was clean. 

The Phoenix Preferred was subjected to 
a severe criticism. President L. D. Chat- 
field declared proper restitution would be 
made where claimants had been unjustly 
treated. 

It is generally understood the commit- 
tee will recommend to the convention that 
the system of profit sharing contracts be 
absolutely prohibited as vicious and il- 
legal. A board of adjustment to con- 
sider all disputed claims is also being 
Planned. 

National Casualty Report 

Cases are cited both in the Conti- 
nental Casualty and National Casualty 
on which the commissioners base their 
criticism of claim settlements. As to 
the National Casualty the committee 
says: 

The examination of the settlement 
with policyholders in the laboring classes 
covered every death claim for the years 
1908, 1909, 1910, and 1911 to the date of 
the examination and also about 1,200 dis- 
ability claims, the practice of the home 
office and of each of the branch Offices 
being carefully investigated. The ex- 
aminers report that disability adjustments 
at the home office ordinarily are fair, but 
that this is not so as to the New York 
branch. As to death claims, the examin- 
ers comment that while the home office 
officials do not seem disposed to be tech- 
nical or to adopt secretive tactics when 
notified by agents of a death loss, yet the 
conduct of the claim departments at the 
New York and San Francisco branch 
offices is subject to severe criticism and 
that the branch offices, being always under 
instructions from the home office, and the 
correspondence in some cases directly con- 
necting the officers of the company with 
unjustifiable, and, indeed, dishonvst set- 
tlements in the offices mentioned, the 
home office cannot be absolved from re- 
sponsibility. 

The committee, in view of the bad con- 
ditions found to exist in the eastern and 
western departments, is not exactly satis- 
fied with the explanation given by the 
company of the disappearance of a large 
number of claim jackets covering adjust- 
ments made in these departments, as to 
which the company states that the miss- 
ing jackets in the eastern department 
were used for some boys, now no longer 
in the employ of the company, in a pillow 
fight sometime since, and as to the west- 
ern department that its files were left 
where a janitor had access to them and 
were by him destroyed in the belief that 
they were waste paper. 


Takes Shot at Hotchkiss 


The attitude of this company toward 
supervising departments is indicated in 
the following quotations from letters sent 
by the home office to its New York bran:h 
in connection with two claims as to which 
citizens of New York asked the interven- 
os ge the New York insurance depart- 
ment: 

“We enclose copy of letter from Wm. F. 
Maher, letter from Superintendent Hotch- 
kiss and copy of our reply to him. Hotch- 
kiss seems to be meddling with matters 
that are none of his business, and we are 
not particular about finding out very 
much about this. We presume the de- 
partment will get wiser after a while 
and proceed according to lines iaid down 
by the law and the custom of other in- 
surance departments.” 

“You are aware, of course, of the neces- 
sity of discretion in all our dealings with 
the insurance department. You are also 
aware that it is none of his business and 
that, if there is any other remedy in the 
contract, the attorney will not go to the 
department of insurance for that remedy.” 

In the first of these cases, the New 
York branch replied showing that the 
company was clearly liable, but the policy 
was ultimately paid on the one-fifth basis 
on the false claim that notice was late. 
In the other of such cases, the claimant’s 
attorney finally brought suit and the 
~~ ame compromised the claim before 
rial, 

It should be stated, however, that in 
the two criticised branches—those of New 
York and San Francisco—there have been 
recently changes in representation. 


Bulletin on North American 
The committee cites claim settle- 
ments of the North American Accident 
it alleges show it to be subject to crit- 
icism. The report says: 


Less than half of the income came 
from the territories of agents operating 





under profit-sharing contracts, new and 
inexperienced agents being compensated 
on a salary and commission basis. All 
adjustments are made directly by the 
home office. 

The investigation of this company cov- 
ered approximately 2,000 claims, 300 of 
which were for indemnity due to the 
death of the insured. Conditions which 
seem to be characteristic of this field 
of insurance as now conducted appear 
also in this company. There is a tend- 
ency to scale or reject meritorious death 
claims. Accumulation benefits are too 
often paid only when the beneficiary him- 
self discovers that he is entitled to the 
Same and makes demand. Change of 
occupation is at times asserted without 
decent warrant. Agents are sometimes 
instructed to keep silent as to claims or 
rights of which they know, but of which 
the beneficiary or claimant is apparently 
not aware. The cases cited by the ex- 
aminers also indicate a willingness not 
only to take advantage of technical de- 
fenses but also to resort to dilatory tac- 
tics, both in correspendence with the 
claimant and in the progress of any suit 
which may be brought. 


Vice-President Forrest of the com- 
pany at the hearing of the committee 
accepted the report of its examiners 
and stated that his company had al- 
ready put in operation some of the re- 
forms suggested by the committee, and 
that all criticized claims would be re- 
opened and full restitution made under 
his personal supervision. 


Committee Issued a Bulletin 


The committee issued its first official 
bulletin last night. It states that the 
evils already discovered are mostly in 
the methods used in making settlements 
and that they extend through the eatire 
field of industrial accident insurance. 

It says, too, that these evils are the 
more aggravated in that the sufferers are 
uneducated people who cannot under- 
stand the technicalities of policy forms 
and who have been at the mercy of cal- 
loused claim adjusters, both in the home 
office and field. 

The committee states that the investi- 
gation is not only for the purpose of 
giving publicity to the evils complained 
of but to compel restitution where 
claims have not been honestly paid; to 
remedy the conditions and to suggest the 
remedy. 


Comments on General Accident 


The matter of the General Accident is 
then gone into. While it is conceded to 
be financially sound, it is condemned for 
entering into profit sharing contracts 
with agents and in dividing with the 
adjuster the amount saved by scaling 
claims. The bulletin also charges the 
General with deliberately ignoring the ac- 
cumulated values on its policies and with 
sharp practices in taking advantage of 
grief stricken beneficiaries. It is con- 
ceded by the committee that the home 
office in Scotland was not aware of the 
methods in vogue in its United States 
office and that the Scotch officials had 
assured the committee of an immediate 
reform. 

Vice-President Forrest of the North 
American; President Alexander of the 
Continental Casualty and President Cur- 
tis of the National Casualty were on the 
grill Monday afternoon and evening. 


Denounced by the Papers 


It is all very well for the accident 
men to resent the encroachments on their 
liberty by the insurance commissioners, 
but the net result of the first hearing 
which began here Monday morning was 
a denunciation in all the afternoon pa- 
pers of the methods of the industrial de- 
partments and the announcement that the 
first company called to the bar was go- 
ing to reorganize that end of its busi- 
ness by discharging the officials con- 
ducting it. 


Put Officials on the Grill 


It was impossible to get anything defi- 
nite from the committee. The members 
had very little to say to any of the 
officers until they got up in tRat room 
where the commissioners were in ses- 
sion. The door was locked and only one 
company was called at a time. No one 
but a responsible representative of the 
corporation was admitted, but the news- 
papermen had no difficulty in getting all 
they wanted, for each edition carri 
from one to three columns of “roast,” 
which was certainly not given out by 
the indicted companies. One paper had 
a heavy “black” head on its story read- 
ing “Agents Get Money for Trickery, 
and under the three lines was printed 
the name “C. A. Palmer.” 

Mr. Palmer is the new insurance com- 
missioner of Michigan, and it looks as 
if he is going after the health and acci- 
dent companies with a fierceness that 
Hotchkiss, of New York, never dreamed 
of. The other members are Button, of 
Virginia; Hardison, of Massachusetts; 
and Potter, of Illinois. O’Brien, of Indi- 
ana, did not turn up. 


First Company Was General 
The first company heard was the Gen- 
eral Accident, represented by Dr. Dobey, 
its medical examiner-in-chief, and J. J. 
Watson, the assistant secretary, who had 





Soe OOOrin Owe 





August 17, 1911. 





THE WESTERN UNDERWRITER. 


29 








come all the way from Scotland because 
of the seriousness of the situation. They 
asked and were given an extension of 
time until F. Norie-Miller, their general 
manager, who is now crossing the ocean, 
can get here, but the damaging publicity 
was given and the report will go in at 
the commissioners’ convention in Mil- 
waukee unless Mr. Miller gets here in 
time. The committee announced it would 
recommend the reorganization of the en- 
tire industrial department of the com- 
pany in the United States under penalty 
of a revocation of license in every state 
in the Union, 
Convicted on Their Evidence 

Unfortunately for some companies they 
are all being convicted on their own tes- 
timony and evidence. During the last 
month or two examiners have been inves- 
tigating the files of the claim depart- 
ments and the documents themselves fur- 
nished all that was needed. Schedules 
were made of every case where the in- 
demnity had been shaved; copies of let- 
ters from department heads and adjust- 
ers were made in which orders were 
given to take this advantage and that of 
claimants and other copies were made of 
indignant letters from claimants and no- 
tices of suit by attorneys. 

Some Can Be Explained 

Many of these cases can, of course, be 
explained as strict interpretations of the 
policy provisions, but there are enough 
of the other instances of some companies 
to make the best of explanations insuffi- 
cient. The commissioners have not both- 
ered about the little chaps. Only the big 
ones were visited by the examiners. 

The accident men are saying now that 
if they have to make the liberal settle- 
ments the commissioners’ convention will 
insist upon the result will be inevitable 
that either the premium rate must be 
increased or the amount of insurance will 
have to be reduced. This applies to in- 
dustrial departments. 


REPORT RAKES GENERAL 


(CONTINUED FROM PAGE 2) 
company must make frequent reports of 
cases thus in process of readjustment, 
with its conclusion thereon. Such ex- 
amination must be made by a person or 
persons in no way responsible for present 
conditions or connected in any way with 
the industrial department or its man- 
agement. 

2. For the future: 

(a) There must be such a reorganiza- 
tion of this department as will, so far 
as possible, separate any person holding 
a position of influence or decision at the 
home office who holds a profit-sharing 
contract from any control, supervision or 
suggestion as to the settlement and ad- 
justment of claims. 

(b) Definite written instructions must 
be given the general agents and weekly 
department superintendents as to the ad- 
justment of claims; which instructions, 
let it be said, should render permanently 
effective—not merely trumpet—the motto 
of “A Square Deal.” 

(c) It may also be well to establish 
at the home office in Philadelphia a com- 
mittee on appeals; with the provision that 
all important claims as to which there 
shall be the slightest doubt or a substan- 
tial controversy between a claimant and 
the company shall be referred hereto for 
final decision. 

(d) Generally, such treatment of the 
policyholder public in all matters, but 
particularly in the settlement of claims, as 
will satisfy this department and the 
other insurance departments in states in 
which the company does business that the 
evils and wrongs developed on this ex- 
amination and reviewed in this memoran- 
dum are no longer possible. 

The lessons of the past should also re- 
sult in the substitution for the present 
bifurcated organism of the United States 
branch of an organism in which the 
United States manager will be what this 
department feels that he should be—not 
only the titular but the actual responsible 
h of the corporation in this country. 

It is not impossible that the publicity 
which will be given to these transactions 
by this memorandum and the examiner’s 
report will be a sufficient warning both 
to this company and to others, if any, 
whose practices have been similar. But, 
that there may be no misunderstanding 
os to the attitude of this department, it 
S here stated that a prompt, complete and 
nontechnical compliance with these re- 
quirements is essential, and that any 
evasion therof or return to old methods 
te be added ground for a refusal to 
icense at the proper time. 


Warning to Other Companies 
The warning to other companies in 
the final paragraph of conditions doubt- 
less refers to other examinations made, 
as it was generally known that many 
other companies were on the grill. It 
's in line with Superintendent Hotch- 
kiss’ method of curing evils by public- 
‘ty and it is likely the other companies 


— hasten to correct any abuses that 
a 





; y exist rather than submit to a pub- 
JC excoriation such as that given the 
industrial department of the General. 





The superintendent takes pains to 
emphasize the separation of the depart- 
ments of the General and the conse- 
quent lack of control by United States 
Manager Moore over the industrial 
branch. His handling of cases brought 
to his attention through insurance de- 
partments is commended. 

2 Separation of Departments 

The memorandum of the superin- 
tendent calls attention to the “bifur- 
cated” organization of the company. 
Its health and accident business is con- 
ducted in two departments, one called 
the commercial and the other the in- 
dustrial. Over one of these depart- 
ments is the United States manager. 
Over the other is the United States 
industrial .department manager. In 
theory, says the superintendent, the 
United States manager is the president 
of the company as an American cor- 
poration; in practice, in the health and 
accident field, it has two heads, one 
a little larger than the other, but each 
apparently independent of the other, 
save, as will be seen, when an insur- 
ance department becomes inquisitive. 

The industrial department is so far 
separated from the company itself, as 
represented by the United States man- 
ager and the American advisory com- 
mittee, as to be in effect a separate 
corporation. Even the mail so far as 
possible is marked so that the indus- 
trial department’s mail shall not be 
opened in the general office, while in- 
dustrial policies are not valid unless 
countersigned by the industrial depart- 
ment manager. 

Points Out Responsibility 

Responsibility for the conditions is 
pointed out in the following statement: 


A fact worthy of note as fixing the 
responsibility for existing conditions is 
that at the head of several of these bu- 
reaus, or at least occupying places of in- 
fluence therein, are relatives of the in- 
dustrial department manager. Thus, 
Charles H. Boyer is such manager. His 
wife is the superintendent of agencies. 
His brother, J. B. Boyer, is at the head 
of the legal bureau. His brother-in-law, J. 
C. Steinbach, is assistant to the chief 
of the claim department. Another brother- 
in-law, George H. Summers, is at the 
head of the policy department; while J. 
Warren Isett, a cousin, is at the head of 
the accounting department. Another sig- 
nificant fact is that the industrial de- 
partment manager, whose family is thus 
apparently in charge at the home office, 
is largely compensated through a profit- 
sharing contract, under the terms of which 
such manager receives 15 percent of the 
net profits derived from the industrial 
business, based upon the premium income, 
expenses, loss payments, etc. He thus 
shares financially in all gains which may 
be made through adjustments in the claim 
department. His profits under this con- 
tract in 1910 were $14,564.85, while his 
flat salary was $4,800. 

Interest of Agents 


The agency force, it is stated, is ex- 
tremely large. There are between 400 
and 500 general agents in the monthly 
payment department and _ seventeen 
superintendents in the weekly payment 
department. The general agents are 
compensated under a_ profit-sharing 
contract whereby they are entitled to 
50 percent of the net industrial profits 
of their territory. They, therefore, like 
the head of the industrial department, 
are personally interested in what is 
saved on settlements with policyhold- 
ers. The interest of the general agents, 
however, in keeping their policyholders 
satisfied is at least equally as impor- 
tant. The adjustments are made to a 
large extent by the general agents, and 
in the absence of definite instructions 
from the home office, the kind of ad- 
justments made would depend on the 
kind of man the agent was. The ex- 
ample of the home office, however, 
states the superintendent, has been 
bad and its influence has frequently 
been exerted to accomplish wrong. 

Examples of Adjustments 

Details of settlements which the 
superintendent thinks unjust are given 
in considerable number, and the set- 
tlements are said to be typical of a 
great many others. Summarized, a few 
of the settlements were as follows: 

Fred W. Sawyer, Winchester, N. H., 


farmer, supervising. Severely burned while 
attempting to put out a fire in his own 








house. The agent wrote the chief ad- 
juster “There wasn’t a fireman within 
twenty miles.” Attempt to rate down the 
assured to class X, volunteer fireman. 
Claim compromised at the end of three 
months at $135, although the assured was 
entitled to $50 per month and was not 
yet able to move about. 

George W. Sweatland, Crawfordsville, 
Ind., electrical worker. Went out one 
evening hunting frogs, stepped into deep 
pool and lost his life. Attempt to rate 
down to class X, as hunter, and draft sent 
for $100. Settled for full amount, $300, 
through Indiana department and United 
States manager. 

James J. Rogers, Camden, N. J., foreman 
in shipyard. Killed while trespasser on 
railroad track. Agreed indemnity, $500, 
plus $250 accumulations, total $750. At- 
tempt to rate down to tug-boat captain 
(which he was not), $300, further reduced 
to $60 under obvious risk clause. No men- 
tion made of accumulations, which were 
cited by beneficiary, whereupon offer was 
raised to $90, and later a compromise offer 
of $150 was made. Suicide was also as- 
sumed, though with no facts to support 
it. Suit was brought, but the only defense 
Was exposure to obvious risk. Judgment 
for full amount, $750. Mr. Hotchkiss 
comments on the concealment of the accu- 
mulation feature, while two technical de- 
fenses were set up. 

Attitude of Company 

Thomas Prater, holder of “condition- 
less” policy, killed by street car. Policy 
provided $200 for accidental death. Re- 
garding the claim the chief adjuster wrote 
the following letter to the agent: 

“Relative to the claim of Thomas Pra- 
ter, I beg to say that we offered an ad- 
justment of $100 in this case, owing to 
the fact that it was not clear to us that 
this man met his death without obvious 
risk of injury or danger to himself. Of 
course we understand that the policy 
makes no exception to this, but at the 
same time, every agent has the interest 
of his business at heart and the low ratio 
in his district, and if there were any 
signs of carelessness on the part of the 
assured, surely it is the agent’s duty to 
take advantage of the same and try to 
compromise the case for the lowest sum 
possible under the circumstances.” 


“Lump Sum” Settlements 


Numerous cases are given where the 
accumulations were ignored, and cases 
where “lump sum” settlements were 
made for less than the assured was en- 
titled to. As illustrating the attitude 
of the company, the following letter 
from the chief adjuster to the general 
agent at Brooklyn is quoted: 

The post in this case certainly reveals 
the fact that this death was due to acci- 
dental causes, and under the terms of the 
contract the amount of our liability is 
$200. Please get off the claim as cheap as 
you can. You may not be able to pay the 
full amount as because in claims of this 
character considerable is saved in the 


payment by good talking and twisting of 
the contract, 


Compensation of Officers 

The report gives the compensation 
of officers as follows: Franklin J. 
Moore, United States manager, salary 
of $20,000 and 2% percent of net prof- 
its (commissions in 1910, $2,285); 
Charles H. Boyer, industrial depart- 
ment manager, salary of $4,800 and 15 
percent of net profits of department 
(commissions in 1910, $14,565); W. E. 
Hoag, assistant United States manager, 
salary $6,000; O. R. Maynard, treas- 
urer, $3,250; H. C. Allen, attorney, $7,- 
000; H. A. Talbot, attorney, $4,000; 
Marwick, Mitchell & Co., auditors and 
comptrollers, $8,000. 





It’s what you are—not what you have 
been—that counts. 





NEWS OF FIRE PROTECTION 


NEW EXTINGUISHER COMPANY 








Cincinnati Concern Ready to Start in 
the Field—H. H. Dooley at 
the Head 


The Cincinnati Fire Extinguisher 
Company has been organized with $50,- 
000 capital stock, and will enter the 
automatic sprinkler field. Harley H. 
Dooley, for the past four years chief 
inspector of sprinklered risks for the 
Cincinnati Fire Prevention Bureau, will 
be president and general manager. Mr. 
Dooley is recognized as one of the best 
experts in his line in the country. Prior 
to coming to Cincinnati he was general 
foreman at Pittsburgh for the General 
Fire Extinguisher Company. He is well 
posted on sprinkler and fire prevention 
conditions in the middle west and will 
doubtless make a success of his new 
company. The office and factory is at 
2070 Reading Road. The Hibbard 
sprinkler head will be used. A num- 
ber of Cincinnati business men are in- 
terested in the company. Thomas J. 
Dyar, of the well-known plumbing 
firm, being vice-president and H. C. 
Hazen, secretary and treasurer. 

Manager Cleveland, of the Cincinnati 
Fire Prevention Bureau, has not yet 
decided upon Mr. Dooley’s successor, 
but will do so in the near future. 


Two Stations for Fort Smith, Ark. 

Fire Chief ‘Lrowbridge at Fort 
Smith, Ark., has recommended to the 
city council that fire station No. 1, 
which is located within one block of 
the principal business street of the city, 
be sold and money thus realized for two 
fire stations, one for the north and one 
for the south side. This would put 
two districts near the factories, yet 
leave both stations within easy reach 
of Garrison avenue and the business 
section. The council will probably 
adopt the suggestion. 





Bond Issue for Tulsa, Okla 

On Aug. 15 the citizens of Tulsa, 
Okla., will vote on a large public im- 
provement bond issue. The bond issue 
totals $291,000 and includes proposed 
improvements in nearly every depart- 
ment of the city’s utilities and public 
conveniences. The portion for water- 
works and fire protection amounts to 
$140,000. 


Orders Reports on All Fires 

C. J. Doyle, Illinois state fire mar- 
shal, has issued letters and blanks to 
all fire departments demanding that re- 
porfs be made of all fires during the 
ensuing year. The blanks contain 
spaces for the date and hour of fire, 
name of owner, name of occupant, name 
of city or village, kind of structure, 
purpose for which occupied, value, 
damage, insurance and cause of fire. 
Carelessness, adjoining fire, burning 
rubbish, overheated stove, sparks, light- 
ning, spontaneous combustion and gas- 
olene are given as the various heads un- 
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der which the causes of fire may be 
grouped. Jt also is stipulated that the 
blanks be forwarded to the state fire 
marshal at Springfield within one week 
of the fire’s occurrence to avoid pen- 
alty. 


GLOBE AUTOMATIC IN FIELD 








New Ohio Sprinkler Company, Headed 
by A. B. Gould, Will Be Im- 
portant Factor 





The Globe Automatic Sprinkler Com- 
pany, which was incorporated this 
month with $75,000 capital, has its main 
office in the First National Bank build- 
ing, Cincinnati, and its factory in Min- 
neapolis. The president is A. B. Gould; 
the first vice-president, A. T. West; sec- 
ond vice-president, E. C. Humphreys; 
secretary and treasurer, W. R. Koeh- 
ler. President Gould, who is the gen- 
eral manager, is one of the best known 
sprinkler men in the west, having been 
connected in a successful way with the 
Standard Fire Extinguisher Company 
for many years. The Globe devices 
are on the officially approved lists of 
the Underwriters Laboratories. Tests 
have shown them to be very high grade 
and unsurpassed in strength and ef- 
ficiency. 

The new Globe Automatic is rapidly 
getting its organization into shape and is 
planning to open branch offices at Chi- 
cago, St. Louis, Pittsburg, Cleveland and 
Minneapolis. The St. Louis office will be 
oper.ed Sept. 1 and will be in charge of J. 
B. Wilson, formerly with the Automatic 
Sprinkler Company of America, with office 
in the Pierce building. The Chicago office 
will be opened about Sefit. 15. The capital 
stock of the company, which is now $75,- 
000, will be increased from time to time as 
the business warrants. 


Wants Rubbish Cleaned Up 


Fire Marshal Randall of Nebraska 
has sent out a circular to city and town 
officials cf the state regarding the clear- 
ing up of rubbish and safe storage of 
gasolene. He asks for the passage and 
enforcement of ordinances that will in- 
sure safe conditions. The circular 
states that according to reports made 
to the fire marshal’s office the burning 
of paper and rubbish has been the 
cause of the greatest number of care- 
less fires since the establishment of 
the office. 








Orders Destruction of Building 

Fire Marshal Ole Roe of Iowa has 
commenced a crusade against what he 
terms “ramshackle” buildings in the 
business sections of Iowa cities and 
towns. Following inspections, he has 
issued orders to the councils of Oska- 
loosa, Cherokee and Knoxville that 
some of the fire traps adjoining busi- 
ness blocks must be destroyed. This 
crusade will extend to every town in 
Iowa. It is a big job, but Marshal Roe 
says he will see it to its finish. 

Marshal Roe has issued a statement 
calling the attention of school boards 
and teachers to the provisions of the 
new fire prevention law which compels 
them to instruct the youngsters of lowa 
as to methods of preventing fires. The 
teachers are also told that the statute 
provides for a monthly fire drill and for 





“THE GLOBE’c AUTOMATIC SPRINKLER, Co. 
HAS THE LATEST AND MOST APPROVED DEVICES 


Both Wet and Dry Pipe Systems installed in any kind of building 


Approved by the National Board of Underwriters. 








Have information and be ready to give your assured advice. 


Address, A. B. GOULD, President and General Manager 
First Nat’] Bank Bldg., CINCINNATI, O. 


Factory: 
MINNEAPOLIS, MINN. 
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METAL WINDOWS=METAL DOORS 


OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY .. . 


445-459 WEST ERIE STREET 


Approved by the 
Underwriters Laboratories 


AND FOR ALL USES 


CHICAGO 














the keeping unlocked of all doors and 
exits during school hours. The teach- 
ers must give at least one lesson each 
quarter in fire protection. 





FIRE PROTECTION NOTES 


The Harlan, Ky., Commercial Club has 
under way plans for a survey which is to 
be made preliminary to the organization 
of astock company for the construction of 
a system of waterworks. The cost of the 
ica it is estimated, will be $50,- 


In its campaign to have each employe 
“save 5 cents a day,’ the Rock Island 
railroad draws attention to the causes of 
fires, which cost the railroad $600 a day. 
Employes are asked to keep rubbish 
cleaned up and other points for the pre- 
vention of fires are given. 


Gallatin, Tenn., will let a contract this 
week for the equipment necessary for its 
new waterworks plant. The equipment 
will include two motor-driven centrifugal 
pumps having a capacity of 600 gallons 
a minute. Gallatin will be inspected next 
month by the Tennessee Fire Prevention 
Association, 


New Sharon, Iowa, a town of 2,000, may 
have fire protection and again it may 
not. The people are not sure. Following 
a dispute between the water company and 
the council, the former closed the Plant. 
The council is trying to run the plant 
but is succeeding only indifferently. The 
case is in court. 

The fire department at Topeka, Kan., 
will shortly add one combination hose 
and chemical wagon and one chief’s auto 
to their equipment. The department has 
been handicapped for lack of funds but 
the city has given assurances that the 
fire department will receive careful at- 
tention in the future. 


R. L. Daniel has been in Aberdeen, 8S. 
D., on an inspection, and recommends that 
the city commissioners install a large 
standpipe and water storage system or 
he will have to urge an increase in rates. 
Tests have shown a very low pressure on 
the city mains, after rains, when lawn 
hose were not in use. 

The board of public safety of Louisville 
will shortly purchase a large telephone 
switchboard to be installed in the new 
headquarters of the fire alarm system, 





To Local Agents: 


You can make new friends and customers and keep those you 
already have, if you advocate the installation of APPROVED WINDOWS 
AND FIRE DOORS made by the PIONEER MANUFACTURER of the west. 


THOMAS LEE, CINCINNATI, O. 


Holder of Label Number 1, issued by 


Underwriters Laboratories 


129 West Second Street 





THE SWEM GAS MACHINE CO 
GOOD FIRE PROTECTION PROPOSITION 


WANTED: 


Fire Insurance Agents to work as side line—only in small towns. 


Write A. P. RICKMIRE, President and Manager 


Commercial and Thompson Aves. 


WATERLOO, IOWA 


Insurance Agents Everywhere Sell 


Pyrene Fire Extinguishers 
To Equip Factories, Stores, Automobiles, 
Motor Boats and Homes 


The Only Universal Fire Extinguisher 


Included in the lists of approved fire appliances issued by the 
National Board of Fire Underwriters. 


WRITE TODAY for AGENT'S DISCOUNTS, 
PRICE LIST and DESCRIPTIVE MATTER 


Pyrene Manufacturing Company 
410 East 32nd Street, NEW YORK CITY 


THE PYRENE COMPANY, Distributors 
32 South Jefferson Street, DAYTON, OHIO 


PYRENE COMPANY OF ILLINOIS, Distributors 
STANDARD FIRE DOORS, SHUTTERS and 


29 S. La Salle Street, CHICAGO, ILL. 


RICHMOND SAFETY GATE CO., Richmond, Ind. 
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Sate Storage 
Oils ana Volatils 


Your buildings should be se- 
cured against fire and explosion 
from oil or gasoline. 

To eliminate the danger specify 
Bowser Oil Storage Systems. They 
comply with city ordinances and 
are listed by the National Board 
of Fire Underwriters. 

All styles, all sizes, at all prices. 
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which is now being equipped. The new 
board will enable the operator to com- 
municate with all of the engine houses 
at once, and also to receive “still” alarms. 

The Patented Specialties Manufacturing 
Company, of which L. P. Hazen is presi- 
dent and John A, Jones secretary and 
treasurer, expect shortly to have its 
“Daylight Unit” fireproof steel windows 
for modern buildings, warehouses, factor- 
ies, etc., approved. The offices and works 
of the company are at 1610-1620 Reading 
road, Cincinnati. 

Two new fire stations will be built in 
Oklahoma City, according to the an- 
a of the commissioner of public 

One will be located at Capital 
anit, the other at Packingtown, to cost 
$15,000 to $25,000 each. With the addition 
of these two stations Oklahoma City will 
have ten fire stations with a like number 
of fire fighting companies. 





OUTLOOK IS NOT PROMISING 





Managers of Fire Companies See Noth- 
ing in Conditions That Warrants 
a Buoyant Spirit 





New York, August 16—While the 
first six months of 1911 were unusually 
hard on fire companies, with losses av- 
eraging from 10 to 15 percent higher 
than normal, and a considerable fall- 
ing off in premiums, the rest of the 
year does not promise very much bet- 
ter, in the opinion of company man- 
agers. Crop reports are not at all fa- 
vorable, cotton being the only large 
crop which shows up well. Stocks all 
over the country are extremely low, 
owing to unsettled business conditions 
and uncertainty concerning the tariff. 

Estimates from Minnesota and the 
northwest show the wheat crop to be 
the poorest in years. In Minnesota, a 
crop of half the size of last year’s is 
estimated, and North Dakota has the 
poorest in eleven years. Hay, corn 
and oats, in the middle west, have been 


“FIRE! FIRE!” said Mr. McGuire, 
“Where ? where?” said Mr. O'Hare, 
“Down town,” said Mr. Brown, 
“Oh! I'll sleep like a top,” 
Said Mr. Hopp, 

‘Because all my exposed open- 
ings are protected with Stand- 
ard Doors and Windows bearing 
the Underwriters’ Label and 
manufactured by Stremel Bros. 


Roofing & Cornice Co., 1304 to 
1326 N. Third Street, 


‘“‘Minneapolis, Minn.” 


Yes, our catalogue shows it all. 
Have one? 
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GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


2 S. La Salle Street, Chicago 
Sole Agents: Phase London; Springfield 
& M.; American, N ; Commerc Union. Spring 
; t 7 A 


CHAS. A. NEWTON & CO. 


29S. Le Salle Street, CHICAGO 


Agents for Newark Fire, Newark. N. J.. Capital Fire 
Concord, N.H.. State Fire, (Led.,) 
of France, Potomac. i 





greatly affected by 
drouth. 

August, which is usually a big pre- 
mium month, since it is then that mer- 
chants are laying in their stocks, is al- 
most dead, very little business being 
written. Merchants, jobbers and man- 
ufacturers are getting along on as lit- 
tle stock as possible and warehouses 
are empty. The unsettled conditions 
and poor crops will have another effect, 
in greatly increasing the moral hazard 
which, under such conditions, becomes 
an important factor. Companies are 
watching the west and northwest, espe- 
cially, very closely. 


the prolonged 





Asking Pledges From Companies 

The Oklahoma department is issuing 
blank applications for licenses to com- 
panies, which contain agreements not to 
accept business from unlicensed agents, 
not to reinsure Oklahoma business in 
unlicensed companies, and for noninter- 
ference with agencies for union or non- 
union representation. 








POINTERS wt 


FOR LOCAL AGENTS. 








“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for vaek 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western ‘Saderwrt ter. 


Question—Will you please be kind 
enough to tell us the meaning of “aver- 
age adjusters” as used by certain agents 
in the fire insurance business? ._We 
ask this question especially for the 
reason that two or three parties, who 
have used this short phrase in their 
advertising, are positively not fire loss 
adjusters, nor are they well up in the 
legal profession. We presume they, 
themselves, do not know what they 
mean, but thought possibly you might 

Answer—As to what is meant by 
the term “average adjusters” will say 
that no doubt this is a fancy and mys- 
terious title to attempt to create an 
impression among local agents and 
assured that a concern possess some 
esoteric knowledge regarding fire in- 
surance. It is in keeping with the 
title applied to H. B. Seeley of the 


Policyholders’ Union of Chicago by 
the Missouri insurance department, 
who speaks of him as its “expert ad- 
viser.’ 


Asa matter of fact we presume that 
the word “adjuster” as used in the 
cases which you mention does not 
refer to losses, but to indicate that a 
firm endeavors to secure an average 
rate on a big risk for the assured which 
makes the figure look more favorable 
to him than the several specific rates. 
The average rate is gotten under a 
general form by dividing the total 
premium by the number of hundred 
dollars of insurance. This rate per 
thousand looks much better to the 
assured than the rates on each sepa- 
rate item. As a matter of fact the 
term “average adjuster” has no special 
significance that we know of to fire 





insurance men. It seems to be a term 
applied to the adjustment of marine 
losses, where. a part of the cargo is 
thrown overboard to save the ship. 
In this case the various assured are 
called upon to contribute their share 
of the loss and in this way an average 
rate is secured. 


Question—A patron of mine wishes 
insurance on his dwelling, value $3,000. 
He has quite an extensive vineyard ad- 
joining the house, consisting of four 
or five hundred grape- vines. He wishes 
the dwelling written for five years and 
also wants the vineyard covered. I do 
not know whether this is possible and 
have no way of finding out from the 
sources of information at hand. 

Answer—We have never heard of in- 
suring vineyards before, but insurance 
of shade trees, in connection with a 
dwelling, is quite common. A com- 
pany would not write them separately, 
but most of the prominent companies 
will take them with the dwelling. We 
believe vineyards may be written in the 
same way. They must be covered 
under a separate item, with a limit on 
any one vine. Draw up a form and 
submit it to your companies with a re- 
quest for a rate. 


Question—A policyholder has raised 
the question of the electrical exemp- 
tion clause, appearing in the form of 
a policy written, covering on dental 
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ILLINOIS 
c. H. TAYLOR 
19 South La Salle 
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FIRE AND AUTOMOBILE LOSSES 
INDIANA 
I. H. ODELL 
110 Upper Second &t., Bvansville 
Adjuster of Fire and Inland Marine Losses 
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206-8 — Moines Life td Moines 
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GEO. C. NEWMAN, Chief ‘Adjuster 
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Adjustments—Field Work—lInspections 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 


Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London Essex & Suffolk Equitable of England 
Northwestern of Liverpool Legal Ins. Co. of London 
Liverpool Victoria Insurance Corp., Ltd. Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only 


adjusted and paid 


form i peseiee issued without a @ Wastnaty 


legitimate surplus lines at full tariff ne fom hy om on the heavy value risks 
after the capacity of the local agents is exha' our business 


usted.— Yi .—Strong 
pany.—Losses 


—_ office. 
Prompt attention. Applications in Central and Western States should be addressed to 


HERBERT DARLINGTON 
39 S. La Salle Street, CHICAGO 


Keep this Ad" —\ou may Need our Facilities 


equipment, furniture and fixtures, that 
is, office furniture, as being in conflict 
with the standard lightning clause. 

Kindly give your opinion in the mat- 
ter at an early date if possible. The 
above policyholder uses electrical en- 
gines for power in place of the old foot 
power, formerly used by dentists. 

Answer—Where an electrical exemp- 
tion clause is attached to a policy, elec- 
trical damage, whether artificial or nat- 
ural, would not be covered, even though 
a lightning clause were attached. 


Question—In order to reduce insur- 
ance rates on property in a village of 
five hundred inhabitants, how many 
feet of hose, nozzles and carts are re- 
quired? 

Answer—It will be necessary for you 
to write the manager of the inspection bu- 
reau in charge of your district for in- 
formation regarding reductions in rates 
granted for improvements to the fire 
protection. 





L. F,. Bayard and P. Beresford from the 
New York office of the Phoenix of Eng- 
land, have been elected members of the 
Western Union with jurisdiction over 
Oklahoma, 
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1122 Pierce Buil , St. Louis 
Tel. Olive 114 


Fire Losses 
MISSOURI 
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Ceerel Piss for Northern Minnesota, 
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GREATEST 
COM PANY 
CHICAGO 
LARGEST 


INSURANCE IN FORCE 


$54,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 





THE FEDERAL LIFE 


will make especially favorable contracts with 
reliable men who desire to form permanent con- 
nections with a growing, progressive, twelve- 
year-old Company as Managers and Agents 
and for desirable territory. 


We do not make advances—our Representatives must 
support themselves and. not be a burden upon their 
fellow workers. If interested address 


Isaac Miller Hamilton, President, Chicago 














Have You a Future? 


How far along the road 
to success will you be 
in ten years? Life In- 
surance selling is a 
business full of great 
opportunities. 
Write us about an Agency 

THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 
JOHN P. DRYDEN, President Home Office, NEWARK, N. J. 





FIRST IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 


Paid Policyholders in 1910, $56,751 ,062.28 
Apportioned for Dividends in 1911, $13,539,333.07 


For terms to producing agents, address: 


GEORGE T. DEXTER 
2nd Vice President 
NEW YORK, N. Y. 








34 Nassau Street. 








A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America. 


Address 69-S, Care The Western Underwriter. 

















The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO. 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 


Year Assets Income Amt. Insurance 
i Saran 155350 beste 
1899 407,217.00 524,219.00 10,881,961 
1904 1,074,653.73 1,139,326.96 25,715,285 
1909 4,869,882.22  2,103,595.89 44,780,907 


1910 5,614,764 2,693,267 49,245,028 


THE NORTHERN LIFE 


Insurance Company 


OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions and choice territory. 
Have you Ambition and Ability? Come and grow up with 


A RAPIDLY DEVELOPING COMPANY 























Excellent opportunity to secure with Eastern 


Ohio. 
Branch office with good volume of business in 


Company, General Agency at Cincinnati, 


force. Only producers need apply. Give record 


in first letter. 


All correspondence confidential. 
Address 24-A, care The Western Underwriter. 






THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can “‘Do Things”’ 1231 State Life Building 





Just the Best 



































establishment of a thorough- 
, x y equiped HEAL “WEALTH OND ACCIDENT DEPART- 
yable monthly if desired. Policies 
“Best on the Market.” har a to secure territory. 
& Write at once. Address H. & A. DEPARTMENT 
THE OHIO STATE LIFE 


Correspondence confidential Columbus, Ohio 














THE LINCOLN LIFE 


Is the best A I aa any that the Pocket Index tells about. Our double 


indemnity and total disability provisions hel lp se business. Nonfor- 
feitable renewalsto good men. Operates in Indiana, Ohio, Michigan and Pennsylvania 











Address HOME OFFICE, FORT WAYNE, IND. 
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amalgamation of the various cas- 

ualty and surety organizations, it 
becomes a live question whether the 
same course could not be pursued ad- 
vantageously in each locality. To be 
sure the men engaged in the various 
lines may appear to have but little in 
common. This is a somewhat superfi- 
cial view. It is largely because of the 
sharp lines of demarkation between the 
different branches of the insurance 
business that it has been possible to 
play one branch against another to so 
great an extent and to the detriment of 
all. There is no question that agents 
and brokers have secured full rates on 
fire insurance, for example, but have 
made the assured a present of cut rates 
on liability or some other class where 
there is not a strong organization to 
hold things steady. Similarly a desire 
for fair adjustments in losses in one line 
is accompanied by eagerness to “put 
one over” in favor of the assured in a 
line in which the agent is interested 
only as a broker. 

The interests of the various classes of 
insurance are becoming so interwoven 
that an injury to one is almost sure to 
injure others also. Half a dozen or- 
ganizations in a city each protecting 
one class of business can be only par- 
tially successful in so doing. The or- 
ganization of a strong general casualty 
association in each city with subor- 
dinate sections each handling the details 
of a single class is certainly worth con- 
sidering. 


[" view of the movement for the 





Agents of respectable casualty com- 
panies will shed no tears over the mis- 
fortunes of the American Bankers As- 
surance Company of Dover, Del., or St. 
Louis, Mo., or wherever its real habitat 
is. According to its vice-president— 
one of them—it received in from its 
stockholders $613,366. On April 28 
the Treasury Department found that it 
had $320,444 of admitted assets. If the 
vice-president’s figures are correct 
Over $362,000 went into expenses 
and non-admitted assets. It pre- 
sents a good example of a num- 
ber of promoters, not recognized in- 
surance men, undertaking to organize a 
giant company to do business in a com- 
Paratively untried field. Its stock had 
none of the marks of a conservative in- 
vestment. To buy it was simply a gam- 
ble. The apparent wasting of assets 
and the present fight among factions, 
dragging the company into the courts 
and making a public display of all that 
has been discreditable in it, are only 


developments common to such under- 
takings, 








The man who knows is the man who 
will control the business in the future. 





Casualty insurance in most branches 
and surety in all branches are com- 
paratively young, and in the past there 
were not very many men who really 
knew them. Even those in charge of 
companies were feeling their way along 
untried paths. 

Now there are hundreds of men with 
a good knowledge of one or the other 
of these lines, and as time goes on the 
number of men who know will run 
into the thousands. The interests in- 
volved are too great to be handled by 
men who guess, or bluff, or are un- 
certain. Business men cannot have 
their time wasted by men who do not 
know what they are talking about defi- 
nitely and clearly. 





The other day some men were en- 
gaged in wrecking a five-story building 
in Chicago. Several of them stood 
on top of the walls picking the brick 
loose and worked as freely up in the 
air as they would have done on the 
ground. But it was evident one of 
them felt unsteady, all his movements 
were slow and timid. The contractor 
who hired him got about a third as 
much work done as he was paying for. 
He should have put that man at work 
nearer the ground. 

Insurance men not _ infrequently 
make the same mistake. One of their 
employes develops into a first rate 
office man, but he is given to under- 
stand that if he wants advancement 
he must get out and write business, 
so he is forced into being a solicitor 
and proves to be only an indifferent 
one. Another man who aches to get 
out of doors and solicit is loaded down 
with office details until he has no time 
to get out. A man who has been suc- 
cessful soliciting from shop hands and 
housewives is induced to tackle busi- 
ness and professional men, with less 
success and less satifaction. 

Often the men misplace themselves. 





They are doing well in one line, get- 
ting a better grasp on the business or 
building up a premium income, but they 
see another with different talents ap- 
parently making better progress than 


they and attempt to imitate him and 
fall. 





C. E. Scattergood, assistant secretary 
of the Fidelity & Casualty, gives the 
following most excellent advice: 

“If we believe we are engaged in a 
great and useful calling let us honor our 
profession by the homage of accuracy. 
If we do not understand what we are 
doing, let us ask and learn—first know- 
ing how to do the necessary thing, and 
then doing it well. The thoughtless 
moment means expense and loss to the 
company. No ship can be steered by a 
brass needle—the indicator must be 
made of that material which points ever 
to the north.” 

Many agents have no conception of 
the expense to which a large company 
is put through inaccuracies—errors in 
description of property or persons to be 
insured, errors in rate, errors in ac- 
counts with the home office, that result 
in correspondence, delay, complaint of 
poor service, loss of business and reduc- 
tion in efficiency of the agents con- 
cerned through dissatisfaction. 





It is almost pitiful to watch the en- 
thusiasm of the officers of some young 
companies over their proposed plans of 
development. They point to the great 
number of influential stockholders and 
figure on the great amount of business 
they will indirectly produce. They get 
out a new policy which they regard as 
a world-beater and are so enthusiastic 
about it themselves that they lose sight 
of the fact that others are not equally 
so. They bank on the company’s name, 
or its geographical location or the 
building in which the home office is 
located. They see everything through 
the eyes of an optimist. 

This is good. They ought to be full 
of hope and confidence. Without it 





their chances of 
small. 


success would be 
The danger is that they will let 
their trust in these nonessentials cause 
them to underestimate the importance 
of the one real essential—a good 
agency plant. If they make this mis- 
take it is almost fatal. There is only 
one way, tried and tested, to get busi- 
ness, and that is through agents. There 
is only one way to get good business 
and that is through good agents. Every 
move of the agency department counts 
for profit or for loss. The officer in 
charge of the agencies of a young com- 
pany virtually holds its future in his 
hands. The character of his work is 
likely either to start it on a successful 
career or load upon it an incubus 
which it cannot shake loose for years 
to come. 





Natural selection is due to begin its 
work on the industrial disability com- 
panies on a large scale before long. 
The number of institutions which have 
taken up this line is larger than the 
volume of business warrants. To be 
sure, they will increase the volume, but 
a smaller number of companies could 


do it just as well and at less expense. 
While a business of small premiums 
and frequent collections is bound to be 
a costly one to conduct, the expense 
ratio in industrial disability is too high. 
A man who is thoroughly familiar with 
the business states that under prevail- 
ing conditions a company starting and 
under the heavy expense of getting an 
agency organization can scarcely hope 
to make any money for several years. 
There are companies entering the 
business which will get tired of wait- 
ing, others that will find this branch 
cannot be worked to advantage in con- 
nection with other branches of more 
importance to them, others that will 
prove unable to meet the constantly 
growing competition and still others 
that will find it advantageous to merge 
and reduce expenses. Eventually the 
business soon will set into the hands of 
a limited number of strongly managed 
companies and be conducted on a more 
economical and satisfactory basis. 





EDWIN WARFIELD, President 
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WE WANT 


A 
TRAVELING 
SPECIAL 
AGENT 


Who Knows 


all about liability insur- 





ance, one who will ap- 
point and work with 
local agents. Only a 
high-grade man worthy 
of representing such a 
high-grade company as 
the United States Casu- 
alty need apply, but such 
a man would find him- 
self in a congenial at- 
mosphere should he come 
with us. No one now 
under contract with a 
competitor of the United 
States Casualty will be 


considered. 


Address 


EDSON S. LOTT, President 


UNITED STATES 
CASUALTY COMPANY 


141 Broadway, New York 


We also have room for another 
Personal Accident and 


man in ocr 
it 


LIABILITY RESERVE LAW 


REQUIREMENTS EFFECTIVE IN 
NEXT STATEMENTS 








Frank E. Law Explains the New En- 
actment in Several of the 
Leading States 





As New York, Connecticut, Massa- 
chusetts, Minnesota and one or two 
other states have enacted the liability 
reserve law prepared by a committee 
of underwriters at the request of the 
insurance commissioners and afterward 
approved by the commissioners, virtu- 
ally all the liability companies doing a 
general business will be obliged to 
compute their liability loss reserves ac- 
cording to the requirements of this 
law. The law itself is beyond the com- 
prehension of the average person. 
While the bill was pending in some of 
the states Vice-President Frank E. 
Law of the Fidelity & Casualty wrote 
an article for the company’s Bulletin, 
which sets forth the features of the 
law in a manner as lucid and under- 
standable as it seems possible to make 
them. 
Reason Why Law Is Needed 

The reason why such a law is needed 
is stated in the following paragraph 
from Mr. Law’s article: 

“It is the fact that losses are long 
deferred which makes it necessary in 
liability insurance to carry a heavy 
outstanding loss reserve. It takes an 
average of eight years to extinguish the 
claims under liability policies written 
in a given year. The following illus- 
tration of a given year’s business is 
typical” (the year in which policies are 
written being designated as the first 
year): 

Accumulated 
Payments 


at ends of 
Paymentsinthe the several 


several years. years. 
ISQ YEAR. ccccsece -111 -111 
SUG VORP. ccccccss -202 -813 
SR PESP so cccccove .094 -497 
Oe ae .070 477 
GOR FORT. ccccccece -051 -528 
CER FORE e cccccsec .026 -554 
Tem POM. ccivcese .014 -568 
eS eer .006 -574 


Determination of Loss Ratio 

The following is Mr. Law’s explana- 
tion of how the reserve is computed 
under the law: 

“The first step in calculating the re- 
serve by the method embodied in the 
proposed law is to determine the loss 
ratio on the first five years of the ten- 
year period preceding the date of mak- 
ing the statement of the financial con- 
dition of the company. The earned 
premiums are divided into the sum of 
the following items—the losses paid, 
the expenses of investigating and ad- 
justing claims, the reserve for pending 
suits ascertained by multiplying the 
number of suits pending by $750, the 
amount necessary to extinguish pending 
death claims under workmen’s com- 
pensation policies, and the present 
value of disability claims pending un- 
der workmen’s compensation policies. 

Arbitrary Loss Ratios 

“The loss ratio so ascertained is then 
applied to the earned premiums of the 
last five years of the ten-year period 
preceding the date of making the state- 
ment, each year separately, to deter- 
mine the probable ultimate losses on 
each year’s business. In no case, how- 
ever, is a loss ratio to be tised at Dec. 
31, 1911, less than 50 percent, at Dec. 
31, 1912, less than 51 percent, at Dec. 
31, 1913, 52 percent, at Dec. 31, 1914, 53 
percent, at Dec. 31, 1915, 54 per cent, 
and at Dec. 31, 1916, and thereafter, 55 
percent. From the probable ultimate 
losses on each year’s business there is 
deducted the losses that have been 
paid and the expenses of investigating 
and adjusting claims, and the remiain- 
der is the reserve for that year, sub- 
ject, however, to a further suit test in 
the case of the first three years of 





these five years. Thé suit test cofisists 





in taking the sum of the following 
items for each of these years: the 
number of pending suits multiplied by 
$750, the amount necessary to extin- 
guish pending death claims under 
workmen’s compensation policies, and 
the present value of disability claims 
pending under workmen’s compen- 
sation policies and comparing it with 
the reserve determined by using the 
loss ratio. Whichever figure is the 
higher is to be used as the reserve. 
“The payments to be ificluded in 
losses and expenses of investigating 
and adjustment claims are defined and 
a method of distributing the unallocat- 
ed claim expenses (that is, expenses 
which cannot be assigned to specific 
claims) is provided. 
What Reserve Consists Of 

“The reserve then consists of the 
sum of the following amounts: 

“(a) For all suits pending under 
policies written more than ten years 
prior to the date of making the state- 
ment, except suits under workmen’s 
compensation policies, $1,000 for each 


suit. 

“(b) For all suits pending under 
policies written more than five years 
and less than ten years prior to the 
date of making the statement, except 
suits under workmen’s compensation 
policies, $750 for each suit. 

“(c) For all death claims pending 
under workmen’s compensation policies 
written more than five years prior to 
the date of making the statement, the 
amount necessary to extinguish such 
death claims. 

“(d) For all disability claims pend- 
ing under workmen’s compensation 
policies written more than five years 
prior to the date of making the state- 
ment, the present value of such claims. 

“(e) For the policies written in the 
first three years of the five-year period 
preceding the date of making the state- 
ment, the reserve determined for each 
year separately by the method of loss 
ratios or by the suit test, whichever 
is the larger, as explained above. 

Says Bill Is Fair 

“(f) For the policies written in the 
last two years of the five-year period 
preceding the date of making the state- 
ment, the reserve determined for each 
year separately by the method of loss 
ratios, as explained above. 

“The method has been very carefully 
worked out and is the result of studies 
and investigations extending over many 
months. It has received the criticism 
of both companies and insurance com- 
missioners and is as reasonably a per- 
fect measure as can be devised. En- 
acted into law, it will add greatly to 
the security of the policyholders in 
liability insurance companies, while at 
the same time it will not prove burden- 
some or unfair to rightly managed 
companies desirous of maintaining 
themselves in a safe and solvent con- 
dition. There is nothing unreasonable 
or unjust about the bill, as the meth- 
od it embodies is founded on the prin- 
ciple of using past experience to deter- 
mine present reserves. It bears equally 
on the large and on the small com- 
panies, each carrying a reserve for the 
expected losses to be paid, and no 
more. Nothing fairer than this can be 
devised.” 





“DOWN TO BRASS TACKS” 

One of the company papers says: 
“Get down to ‘brass tacks’ with your- 
self. Are you satified? Do the results 
of your work please you? If not, it’s 
time to get acquainted with your faults. 

“Take a day off; get out in the open 
under a tree; you can’t spend a better 
afternoon if you will but convince your- 
self of your real faults. You have them. 
We all have. It’s for you to care for 
yours. 

“How many applications did you 
write in Jume? Whose fault was it 
that you did not write more? Take 
that half day off and side-track your 
fault; then go back on the job and make 





DEWEY TALKS ON CLAIMS 


GIVES INFORMATION NEEDED 
REGARDNG LOSSES 





Tells Agents What Points the Com- 
pany Desires to Know in 
Adjustment Decisions 





F. S. Dewey of the National Casualty, 
who is secretary of the company in 
charge of claims, has some whole- 
some advice to agents in furnishing 
information on claim blanks. He says: 
Success in adjusting claims consists 
almost entirely in determining and re- 
cording the facts. It is indispensable 
first to learn the facts, then it is quite 
as indispensable to record those facts, 
that is, to get them down on paper. 
If this is done, practically everything 
is done. The rest is almost simple 
arithmetic. The policy, together with 
the application simply tell what the 
facts fetch. 
First Find the Facts 

The first step, therefore, is to find 
the facts. The policy points out the 
steps. Every policy directs the giving 
of notice, when and how it must be 
done, and with every policy is a suit- 
able blank for both sickness and acci- 
dent. These should always be used, 
and every adjuster ought to have a sup- 
ply to take the place of those lost or 
mislaid. On delivering a check the 
agent should deliver a new notice 
blank. In every kind of business, cour- 
tesy pays. Discourtesy spells loss and 
failure. If the claim is short, all the 
facts wanted are frequently in the first 
notice. If it is clear that the so-called 
final can reveal no more facts, then it 
should not be used for mere form’s 
sake. It is only an annoyance and ex- 
pense. Generally, however, the first 
notice is entirely insufficient—then the 
proper blank or blanks should be em- 
ployed. Here judgment should enter 
in, bearing in mind always that it is not 
frills or forms that are sought, but 
plain facts. 

Detective Skill Is Useful 


If there is a tendency to concealment, 
which is all too common, a little de- 
tective skill is useful. Paddings in- 
numerable are revealed by the employ- 
er’s certificate. A couple of claims of 
more than a hundred dollars each, re- 
cently arrived at our office. They were 
straight and clear to the limit, nothing 
could be more satisfying. But the 
doctor’s spelling was poor. Did the 
doctor write it? The sharpest probe 
was the employer’s certificate, for stu- 
pidity generally accompanies crooked- 
ness. The employer’s report came. 
Neither had lost a day. Both had 
played the game before and won, and 
both had been canceled out elsewhere. 

Want to Get at Facts 

Sometimes you want to ask a few 
questions not in the proof. Then cut 
it in two and insert your questions. This 
process is especially useful in cases 
under “Exceptions.” We cannot em- 
phasize too strongly the imperative ne- 
cessity for special questions, indeed, 
very frequently complete special blanks 
with nothing of the printed part of the 
final except the caption and the part 
below the signature. From a dozen to 
fifty questions skillfully framed will 
generally reveal all the facts which can- 
not be uncovered in any other way- 
These questions should be essentially 
inquisitorial, not foolish or annoying, 
but a simple searching after truth to 
serve the ends of justice and right. 
There is no wrong in an honest search 
after truth. If any complications what- 
soéver are suspected in cases of acci- 
dental death, fighting, poisoning, mur- 
der, suicide, drowning, hunting, drunk- 
enness, etc., then these special blanks 
should always be carefully prepared 
and used. 





“If a man does the best he can 
and doesn’t brag about it, he will do 





good.” 


to tie to.” 
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Accident and Health 


In selling a policy to a prospect, it 
is as necessary to make him understand 
what it does not cover as what it does. 

The worst feature about the health 
and accident business is that the as- 
sured is constantly complaining, “Well, 
the agent told me that the policy cov- 
ered this, and I think I ought to be 
paid on account of it.” The agent 
probably did not tell the assured that 
in so many words, but he may have 
given an impression which was not in 
accord with the facts. He would have 
done better for himself as well as his 
company if he had made plain the limi- 
tations of his policy. 

“Complete sale,” said a successful 
field man of one of the larger health 
and accident companies, “involves a 
thorough understanding of the terms of 
the contract by the assured. If the 
man you sell a policy to has an idea 
that he would get a sick indemnity if 
he were to become ill at any time, and 
puts in a claim during the first week 
of the policy’s effectiveness, he is great- 
ly disappointed to learn that he was 
not covered during the initial week. 
It is a good idea to point out this as 
well as other features of the policy at 
the time it is delivered. It can be 
done diplomatically, and the assured 
will appreciate having the contract ex- 
plained, as the obvious intent of the 
agent will be to avoid misunderstand- 
ing. 

“The company prints on the policy 
an injunction to the assured to read 
it carefully, and this suggestion is on 
the face of it in a conspicuous posi- 
tion. I enforce this by the hint, as I 
am leaving, ‘By the way, if you get 
an opportunity, look your policy over 


Unlimited Liabilities of Stockholders 


Cash Assets, $1,117,480.03 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
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tor, Burglary and Plate Glass Insurance. 


BURRAS & GOODBODY 
RESIDENT MANAGERS 
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so that you will know just what you’re 
covered on. Then in case anything 
happens, the settlement of the matter 
will be much easier and payment will 
be prompter.” As I handle a good 
many of the losses, I want the people 
I have written to know their contracts 
so that I won’t lose any friends in ad- 
justing claims. 

“The idea that an agent weakens his 
position by pointing out the negative 
features of his policy does not appeal 
to me, because I am confident that this 
part of the contract can be explained 
in such a way as to strengthen his 
case. I- usually explain that the com- 
pany wants to sell a policy which offers 
the most features of real value at the 
lowest rate consistent with the protec- 
tion; and that it is therefore necessary 
to set certain limits upon what the 
company agrees to do. I suggest that 
the chances of certain things happening 
are so remote that there is no reason 
for charging the policyholder for pro- 
tection against them, when the premium 
could be better applied to the features 
which are most likely to develop. By 
the time I get through telling my 
policyholder about it, I have convinced 
him that the policy was drawn with his 
particular and individual case in mind, 
and that he has exactly what he needs. 

“Of course, it is a good plan to 
close with the emphasis upon the posi- 
tive features again, pointing out the 
double indemnity features, the cumu- 
lative values, etc., so that when the as- 
sured thinks of his policy it will be in 
positive terms. The selling points are, 
of course, of a positive character, and 
the negative exposition is simply a 
safeguard for the protection of the as- 
sured, the agent and the company.” 





Travelers New Policy—The Travelers 
has gotten out a new “Premium Re- 
duction Accident Policy,” the premium 
the first year on a $30,000 policy being 
$130 and for the following years $100, 
smaller amounts being at proportionate 
cost. The contract provides for $100 
continuous weekly indemnity for total 
disability and $50 for partial, the limit 
being 26 weeks. Amounts ranging from 
$20 to $500 will be paid to reimburse 
the assured for expenses of surgeon 
or hospital in addition to the fixed or 
weekly indemnity. Double indemnity 
is paid for losses, dislocations, frac- 
tures and weekly indemnity for injury 
on common carrier, passenger elevator, 
burning building, collapse of building, 
lightning, boiler explosion or tornado. 

N aay following are indemnity sched- 
ules: 

It pays for loss of life or both hands 
or feet, or one hand and one foot, 
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or one hand and one eye, or one foot 
and one eye, or sight of both eyes, 
$30,000; Either hand or foot, or sight of 
one eye, $15,000; thumb and index fin- 
ger, $10,000; one or more toes, $800; 
one or more fingers, $600; for complete 
hernia, $280. 

It pays for fracture of bones, skull, 
both tables, $1,250; thigh or upper arm, 
$1,200; pelvis, $1,000; leg or knee cap, 
$800; forearm or collarbone, $600; foot, 
other than toes, or hand, other than 
fingers, $500; two or more ribs or two 
fingers or toes, $400; lower jaw, $300. 

It pays for dislocation of hip, $1,200; 
knee or bones of foot, $600; ankle or 
wrist, $500; shoulder or elbow, $400; 
two or more toes or fingers, $200. 

It also insures the beneficiary if be- 
tween 18 and 60, for injuries sustained 
while riding as a passenger in a rail- 
way passenger car, or vessel licensed 
for the transportation of passengers, 
provided in either case by a common 
carrier and propelled by mechanical 
power, or while in a passenger elevator, 
or caused by the burning of a build- 
ing while the beneficiary is therein. 
The beneficiary schedule is: Life, of 
entire sight of both eyes, or both feet, 
or both hands, or hand and foot, $20,- 





Are You Writing Personat 
Accident and Health 
Insurance? 


We have good’ propositions for producers; 
you will be backed up not only with the 
BEST CONTRACTS on the market (both 
Commercial and Industrial), but with 
prompt and just settlements; each claim 
paid will produce new business. 


Write today to 
UNION NATIONAL ACCIDENT CO. 


Lafayette Bidg., PHILADELPHIA 


James F. Flaherty, Esq., W. Van Winkle, 
President Gen’l Manager 





000; one hand or foot, $10,000; sight of 
one eye, $6,667. It also insures the 
beneficiary for injuries so sustained for 
one-half the amounts in schedules for 
surgical operations and elective benefits. 





Smash-Ups Every Week—Are you 
reading the papers? Did you ever see 
so many accidents reported? Every 
Monday morning we look for the Sun- 
day automobile smash-ups and they are 
there every time—first page—big head- 
lines—often the whole family wiped out. 

Some companies talk about cutting 
out automobile accidents—same kind of 
companies that used to get cold feet 
over the inoffensive bicycle—wonder 
what they would have thought of the 
40-H, P. buzz wagon twenty years ago. 

It’s all in getting used to it. Every 
man who runs a car ought to have a 
policy—bring them on—but use a lit- 
tle judgment in your selection. It is 
better for some people to carry their 
own risk. Boozers and joy riders are 
tabooed—get the best and forget the 
rest.—E. C. Budlong. 





Daily Result Plan—Suppose you allot 
yourself two applications per day for 
one solid week. Go over the list of 
back calls that you have. Every man 
has back calls or else he has not really 
been trying to get any business. If you 
have any friends or acquaintances, se- 
lect five for each day. Have at least 
ten calls for each day on the list, so in 
case you miss one or they afe out you 
will have others to fall back on. Secure 
the names of six good business men— 
one for each day. Secure an introduc- 
tion to them through an _ influential 
party. Write their application on some 
kind of policy and then get a reference 
call from them. Close your two each 
day without fail. You are bound to 
be successful if you try the plan and 
really work with enthusiasm and deter- 
mination to be successful. Further- 
more, if you ever try the plan you will 
never drop it. At the end of six months 
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you would not dispose of your agency 
for a good sum of money.—American 
Casualty “Ginger Snaps.” 





Bath Tub Accidents—An agent can 
often go too far with his “horrible ex- 
amples” of accidents by quoting un- 
usual disasters, but the enameled bath 
tub furnishes a line of illustration that 
even a crank who doesn’t think any 
accident will happen him will admit is 
more than possible. 

The very luxuries of twentieth cen- 
tury life have increased liability to 
accident and few more than the beau- 
tiful and inviting white bath tub. 
Stories of bath tub accidents are com- 
mon in the newspapers and they fur- 
nish a good line of argument. 





Plan to Increase Premiums—Some 
of the agents are following the plan 
of substituting disability policies for 
purely accident contracts. The pre- 
mium is twice as great and in some 
cases even larger. The policyholders 
are pleased with their accident insur- 
ance and the advantages of health in- 
surance are pointed out. Sickness is 
more liable to occur than accident. 
Many accident policyholders, after a 
good, straight canvass, could be made 
to take a disability policy. 





Five Years’ Benefits—The Travelers 
has paid the following benefits during 
the last five years: 


SNE, 00 5.0.04 0400009 00060066000 $2,262,811 
Weekly indemnity not exceeding 
26 weeks—Total........-.ee0- 2,238,168 


Weekly indemnity not exceeding 


26 weeks—Partial ........... 1,074,734 
Elective benefits in place of 

weekly indemnity ........... 143,037 
Weekly indemnity of 26 weeks 

DMN iccocdicccccecesecess 136,236 
Dismemberment and loss of sight 297,283 
Surgical benefits .......+.eee0. 125,568 
Accumulation payments ........ 205,758 
Beneficiary supplement ....... 30,229 
BUGOMIGIIIS cccccccccccccccece 24,243 


Double payments for travel, ele- 
vator, and burning building 
accidents contributed—Death. 275,400 

TnG@emmity «cccccccccscccess 356,501 
Dismemberment increased from $28,504 
in 1906 to $46,486 in 1910; electives in- 
creased from $15,368 in 1906 to $41,340 
in 1910; surgical benefits increased from 
$16,138 in 1906 to $32,813 in 1910; ac- 

cumulation increased from $18,250 in 1906 

to $65,214 in 1910; auto supplement in- 

a from $70 in 1906 to $16,298 in 

1910. 





“YOU AND YOUR RATE-BOOK” 
BY W. G. GRIFFITH 

Maite « Your “Rate Book”—I mean 
the “Instructions.” 

How many of you know them, know 
what they mean? Do you? If not— 
now’s a mighty good time for you, get 
“hep.” 

These “Instructions” are not based 
on guess work; nor are they the work 
of the office boy. The “Instructions” 
in your rate book represent the expe- 
rience of years of some of the brain- 
iest and best men in the health and 
accident insurance business. 

The agent who has a good knowl- 
edge of his rate book is nine times out 
of ten the leader of his company’s 
agency force. 

Why waste your time writing the 
company, when the answer is in the 
book? Why have your ‘apps” rejected 
when five minutes spent reading the 
rate book would have saved you a trip 
after a new application? If it is your 
intention to make your agency pay you 
take a day off, go out under a tree with 
your rate book—start from cover to 
cover and read to the last page. When 
in doubt, re-read. You'll be surprised 
how clear and to the point the “In- 
structions” are. 

Today, now, is the very best time to 
“wise up.” How can you expect to 
make good when you don’t know the 
very things that help you get the names 
on the “dotted line”? 

Get this—think it over—the average 
“rate book” costs about $2 to print. 
Why did your company go to that ex- 
pense? 


tual. 


Miscellaneous Lines 


Conditions in the plate glass field 
apparently are getting righted by de- 
grees. Just as the enactment of the 
workmen’s compensation law in New 
York forced the liability companies to 
get together to meet the situation, so 
the advance in prices by the plate glass 
trust has forced the plate glass insur- 
ance companies to cooperate for their 
own protection. 

That the very prevalent rate demor- 
alization and the excessive commis- 
sions paid by some companies at some 
points demand attention there is no 
doubt. It is to be hoped that the com- 
panies will give them the necessary 
attention and prescribe cures without 
overdoing it. One trouble with plate 
glass conferences in the past has been 
an attempt to boost rates too high. 
The business will not stand this. It 
is too easy to organize plate glass in- 
surance companies, either stock or mu- 
Rates which provide for a large 
profit will immediately breed noncon- 
ference competition, which eventually 
will lead again to rate-cutting and 
chaotic conditions. 

The companies must be content with 
a moderate profit and, as rapidly as 
possible, they must work towards some 
more equitable system of rating than 
has been worked out in the past. The 
conditions will not be entirely satis- 
factory until the rate is made as ac- 
curate a measure of the hazard of the 
risk as it is possible to make it. 








Hazard of Large Panes—Plate glass 
men in the large cities more than ever 
are wary of insuring big store front 
panes unless they can get a stiff rate. 
They are exposed to many dangers and 
are very expensive to replace. When 
it is argued that the rate is too high 
it is well to ask the assured how much 
advantage he gets out of that sized 
pane. He figures up what the adver- 
tising value is and then he can be 
plainly told that if the large pane is 
worth considerable to him for an ad- 
vertisement he can surely afford to 
pay the extra insurance rate. Some 
underwriters believe that the large 


danger of breakage, higher insurance 
cost and expense of replacement. 





Validity of Boiler Policy—Question: 
I would like your advice and opinion 
on a matter which recently arose for 
discussion in our office. 

The facts are these: A certain bath 
house in this city has a double Ke- 
wanee boiler, used for heating purposes 
only, including of course the furnish- 
ing of enough hot water for the pa- 
trons. The assured uses only one boiler 
at any one time, one side being in use 
while the other one-half of the double 
boiler is being cleaned. The engineer 
switches from one side to the other 
about once each month, and at no time 
is there more than one boiler in use. 

The insurance was written to cover 
one Kewanee boiler, not _ stating 
whether single or double, and the in- 
spector from the company has been 
inspecting both boilers every time he 
comes. He stated to the assured, how- 
ever, that his policy was not valid; but 
I am inclined to think otherwise, for 
the reason that so long as one boiler 
is covered and only one is in use at any 
time, the company would certainly be 
liable on its policy, which insures one 
boiler. The mere fact that the com- 
pany is inspecting two boilers does not 
seem to me sufficient grounds to in- 
validate the policy, although of course 
it would seem a slightly higher rate 
should be charged for the extra in- 
spection work. The inspector told the 
assured that the company was not 
liable unless he paid a premium for the 
two boilers. He has been making these 
inspections right along. 

The assured, of course, is uneasy 
and, while I am positive that the policy 





is as valid as if the boiler was a single 


plate is on the wane owing to its cost,- 


one instead of a double one, still .I 
would like some confirmation as to my 
position in this matter. 

Answer: Under the circumstances it 
might be necessary in case of a claim 
being made to invoke the aid of the 
courts in settling. Any good company 
would admit some liability under such 
a policy but might endeavor to settle 
on a basis proportionate in the amount 
of premium paid to what would be 
charged were both boilers covered. It 
would seem as if the best course to 
pursue would be to take up the present 
policy and have another issued to cover 
both boilers. In view of the circum- 
stances the additional premium would 
not amount to a great deal. 

There are such things as double 
boilers and in some cases these are 
insured as one boiler, but the Ke- 
wanee people say they make no double 
boiler. Your client evidently has a 
“battery” of two boilers and should be 
insured as two, numbering the one on 
the left as “1” and that on the right as 
“2.” There is not a great deal of addi- 
tional expense entailed in inspection of 
such a battery over a single boiler and 
as the two are used alternately the 
liability is not greatly increased. Your 
client is securing more service and 
more insurance than he is paying for if 
the policy is valid and though a court 
would probably hold in favor of the 
assured condition might warrant a 
compromise settlement. 





; “Ever notice that if a man loses it’s 
ill luck—if he wins, it’s due to his 
smartness?” 





“Tf you ‘root’ hard enough for your 
own company, you will root out the 
knockers.” 





“While mentioning ‘unreasonable 
trusts,’ include ‘mistrusts’ and ‘dis- 
trusts.’” 





Surety and Fidelity 


Possibility of loss through the dis- 
honesty of employes is just as real a 
danger as those against which the 
business man protects himself by in- 
surance. Some business men regard 
this danger as negligible, just as they 
do burglary, and so they carry the risk 
themselves. Others recognize the need 
or desirability of protection against 
possible loss from this cause. Of this 
latter class, some take insurance, that 
is, they secure corporate fidelity bonds. 
But a large number adopt a course 
which is difficult of any rational ex- 
planation. They recognize the danger 
and they want to sidestep it, but they 
do not want to pay for protection 
against it as they would against dan- 
ger of loss by fire, explosion or burg- 
lary. They seek to shove this danger 
over onto somebody else who has no 
real interest in the matter and make 
him carry it for nothing. In other 
words, they let the employe give a 
personal bond. Such a bond is not 
insurance, it is a gamble. The as- 
sumption of one or two risks, even for 
a consideration, is not insurance; it is 
simply betting, for the law of average 
cannot work on one or two risks. The 
assumption of any number of risks 
without consideration is not insurance; 
possibly it is charity; generally it is 
folly. 

When a man wants protection, why 
does he not buy it like a man, or, like 
a man, go without it and run its own 
risks? Why, like a beggar, should he 
ask protection for nothing, or, like a 
sharper, seek to get a mortgage on an- 
other’s property for no consideration? 








Hazard in Branch Banks — The 
United States Fidelity & Guaranty calls 
attention to the danger of irregulari- 
ties in branch banks. Being situated 
in suburbs or neighboring small towns, 
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CASUALT 


FE DER AL Live men will be helped in establish- 


ing permanent incomes 


Big Commissions 


$400,000.00 or Profit-sharing 
ntrac 
CapitalandSurplusover Liberal 
$300,000.00 Policies GCGOMPANY 
DETROIT, MICH. 





Most Liberal Contract 


Why don’t you write Sickness and Accident Insurance for 


“THE PHOENIX” 


OF DETROIT 
Most Liberal Policies 


Write “Phoenix,” 309 Washington Arcade, Detroit, Michigan 


Stock Company 








NOTICE 


changing to Stock Basis. Excellent proposition 
to Stock Salesmen. 


622 Metropolitan Bldg., Minneapolis. 


___After four years of very suc- 


cessful operation we are 


R. B. Beson, President, 





AMERICAN INDEMNITY COMPANY 
Tacoma Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing Indemnity for a prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to ‘‘business getters.” 
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INCOME 


Alow cost 
limited 


Capital $300,000. 
Accidents or Sickness 
$5000 


Death by Accident 
Insures Men or Women-—all 
nation 





“Something 
Accident-Health Policy 
GERMAN COMMERCIAL ACCIDENT COMPANY 


$25 Weekly Income for \<oeia.” 


per year. 


No Medical Exami: required. Commi: 
Write for sampie policy and full particulars. We are now appointing agents. 
CHAS. A. WHITE & CO., General Agents for United States, 133 La Salle St., CHICAGO 


INSURANCE 


exclusively 
issued by 
Deposited with Insurance Dept., $100,000. 
$15 Weekly Income for ) Costs only 
Accidents or Sickness } $6.00 
$2000 Death by Accident) per year. 
16 to 70, at the same low cost per year. 
and Renewal 
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these institutions often do not receive 
the immediate close supervision given 
the main bank in the city by its higher 
officers, and chances of defalcations are 
thereby increased. The employers in 
these branches ought to be bonded for 
good sums in surety companies. 


Difference Not Made Clear.—The su- 
perintendent of agents of a surety com- 
pany says that in his opinion the in- 
structions of most surety companies 
and most books on suretyship fall 
short of fully serving their purpose by 
failing to explain to agents why cer- 
tain bonds are hazardous or why they 
are more hazardous than others. For 
instance, the opinion prevails pretty 
generally that court bonds as a class 
(not including fiduciary bonds) are 
dangerous. Some agents are much 
impressed with this belief. There are 
varying degrees of hazard in these 
bonds. To tie up a carload of sum- 
mer vegetables by attachment is dan- 
gerous. If the attachment is dismissed 
the chances are that the person who 
secured it will have to pay for a car of 
spoiled vegetables. If the contents of 
the car had been pig iron the case 
would have been very different. There 
the damage due to tying it up for a few 
days would probably be small, al- 
though under certain circumstances it 
might be more, because the attachment 
might have prevented the owner from 
filling an order or from running his 
foundry. Agents should endeavor to 
get a grasp of the real hazard of these 
various bonds as’ some of them are 
good business. 





Somewhat Indefinite ——Our attention 
has just been called to the fact that 
an agent, in taking an application from 
a party who was born in Europe, 
simply accepted Europe as the address 
of the applicant’s relatives and family. 
Europe is a rather large place. The 
applicant in this case absconded and 
has returned to Europe, but not know- 
ing the address of his family there, we, 
of course, can do nothing, and are 
compelled to pay. Every agent should 
take great pains, when the address of 
the relatives is asked for in the ap- 
plication, to see that the city at least 
is given, thereby enabling us to follow 
up cases which otherwise might get 
away from us.—National Surety. 





Interfering Lines—It is sometimes 
necessary for agents to avoid pushing 
certain surety lines in order to avoid 
complications with good customers on 
other lines. A year or so ago the 
United States Fidelity & Guaranty be- 
gan issuing bonds to protect banks 
against losses by accepting forged 
paper. These bonds were popular and 
many of them were sold in the larger 
cities. There were losses under almost 
all of them. In some cases the com- 
pany was not technically liable, but it 
paid many of these claims rather than 
give offense to banks in which it had 
good fidelity or depository lines. It 
took only a few months to show that 
this was not a desirable line of busi- 
ness, so it was discontinued. 





Bank Fidelity Bonds—Russel Algire 
of the National Surety published in the 
News an article concerning bank fidel- 
ity business which is worthy of consider- 
ation by other agents. Mr. Algire made 
the assertion, with which agents gen- 
erally will agree, that in nearly all 
banks the bonds carried on the officers 
and employes are entirely too small. 
How are they to be increased? It 
would be a very delicate—possibly dan- 
gerous—undertaking to go to the presi- 
dent and tell him that he and other of- 
ficers should be more heavily bonded. 
Mr. Algire advises going to the direc- 
tors. They are the men primarily re- 
sponsible to the stockholders, and to 
the depositors as well. For any heavy 
Osses they would suffer in reputation 
as “directors who do not direct.” 
Being usually the heaviest stockhold- 
ers, they would suffer financially also. 


Hitch Your Wagon to a Otar 


Splendid opportunity for live agents, who are able, 
high class men. 


in Surety and 


Federal Union Surety Co., 












Those having successful experience 
Casualty business preferred. 


Indianapolis, Ind. 





Notwithstanding their responsibility to 
others and their own large interests 
they know that many irregularities 
could be practiced before they could 
discover them, They are the men who 
need the protection afforded by fidelity 
bonds on those who actually handle the 
money and run the institution. Mr. 
Algire believes that by approaching 
the directors in the right way very 
large increases in bank fidelity lines 
can be secured. 





Getting Into More Trouble—A sure- 
ty company attorney says it is bad 
practice to try to help the principal 
under one bond out of trouble by ex- 
ecuting another bond for him. The 
instance in mind was where a contrac- 
tor had failed to complete work in the 
contract time. The municipality con- 
sented to an extension of time pro- 
vided he gave a new bond. The agents 
that executed the first bond reasoned 
that there was trouble in sight and 
that it was better to sign the second 
bond to get out of the trouble under 
the first. The attorney said he had 
such a case put up to him recently. He 
turned the proposal down. “If we are 
going to have trouble,” said he, “we 
will have it right now.” 





Underinsuring Deposits — Underin- 
suring a bank deposit is a practice 
based evidently on an expectation of 
recovering the excess in the receiver’s 
settlement. On this theory the surety 
company will pay the amount of the 
bond, the receiver the rest, and the 
city will be safe from loss while help- 
ing a good friend attached to the fa- 
vored bank. Now consider the other 
side of this practice. If the municipal 
officers owe it to the taxpayers, as they 
certainly do, to insure any of the city’s 
money entrusted to banks, why not all? 
U. S. F. & G. Bulletin. 





ENTHUSIASM 


Enthusiasm begets action; 

Action begets attention; 

Attention begets interest; 

Interest begets desire; 

Desire begets business; 

Business begets confidence; 

Confidence begets more business. 

Hence and therefore get enthusiasm.— 
U. S. H. & A. Bulletin. 































20% More Weekly Indemnity 
OR 








50% Larger Death Indemnity 
AT 


No Increase in Premium Rate 


Agents who solicit * Preferred” accident 
risks will be interested in our new policies 


The Preferred Accident 
Insurance Co. of N. Y. 


KIMBALL C. ATWOOD, President 
290-292 Broadway, NEW YORK 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Paairic URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
29 South La Salle Street, Chicago 


“THE OHIO COMPANY’? 


The Bankers Surety Co. 


Williamson Building, CLEVELAND, OHIO 


Capital, $500,000.00, Fully Paid 


Becomes Surety on Bonds 
Chartered Under Ohio Laws 






















| $200,000 Deposited with Insurance Commissioners 

















COMPAN 


CAPITAL $1,000,000 


FRANK MEAD, Vice-President 
N. A. McMILLAN, Vice-President 


JOHN S. 





EQUITABLE SURETY 


ST. LOUIS 
MISSOURI 


MANAGED BY EXPERIENCED 
SURETY UNDERWRITERS 


JAMES E. SMITH, President 
J. L. HUMPHREY, Vice-President and General Manager 


ALEX. MURDOCH, Vice-President and Engineer 
WALTER H. WEST, Secretary 


EXCLUSIVELY 
FIDELITY AND SURETY 


















es w@ 7 


| 
"THOSE in charge of the underwriting depart- 
ment of the Equitable Surety know the 
bonding business from the ground up. Their 
knowledge is practical, not theoretical, and was 
gained through actual field and office experience 
extending over many years and under varied 
conditions. 


SURPLUS $250,000 





The company commenced business on 
April 1, and is now licensed and operating in 
Missouni, Illinois, Tennessee, Michigan, Colorado, 
Wyoming, Ohio, Maryland, Arkansas, Penn- 
sylvania, Kansas, Minnesota, Washington, Ken- 
tucky, North Dakota, Oklahoma, New Jersey, 
Wisconsin, New Mexico, Nebraska and Indiana, ' 













| 
BATES, Treasurer | 
| 
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Liability Insurance 


At some time during the current year 
forty-six legislatures have been in ses- 
sion. In every one of these bills have 
been introduced to change the em- 
ployers’ liability laws or to provide for 
workmen’s compensation. In some of 
them a dozen or fourteen bills of this 
character were introduced. Newspa- 
pers have been full of the subject, em- 
ployers have had their liability pointed 
out to them as never before. Speaking 
of this subject, Talks, the New Amster- 
dam Casualty’s paper, says: 

“The one man who is in the position 
to profit most by this condition, if he 
has the wit to see his opportunity and 
the energy to seize it, is the liability 
insurance agent. Public discussion in 
the legislature, on the public platform, 
in the popular periodical has done two- 
thirds of his canvassing for him. Em- 
ployers of labor, from the househclder 
who in New Jersey may have to pay his 
cook one-half or more of her weekly 
wages every week for nearly eight 
years if she has the misfortune to fall 
down stairs, to the employer of a thou- 
sand men, all need protection today. 
Most of them know their need and will 
welcome the man who offers to sup- 
ply it. 

“How are you taking advantage of 
this opportunity? Have you made your- 
self thoroughly familiar with the whole 
subject so that you can explain to em- 
ployer, landlord, householder, just 
what is his liability under the laws of 
your state? Are you getting all the 
business that is ready and waiting for 
you?” 








Large Verdicts—In a recent issue of 
the Maryland Casuaity Budget five 
cases are mentioned where the injured 
person secured a verdict for $20,000. 
Regardless of the justice or injustice of 
these large verdicts they prove con- 
clusively that the old $5,000-$10,000 
limits for liability policies afford only 
partial protection. 





Can Insure Self—Newspapers had 
considerable to say a few weeks ago 
about the action of the American Car 
& Foundry Company in undertaking to 
carry its own liability insurance. It has 
been paying about $70,000 a year pre- 
miums on liability insurance and ex- 
pects to save considerable by handling 
its own claims. 

There appears to be no reason why 
a great concern like that cannot handle 
its own liability insurance. With its 
vast payroll, the cost of accidents rep- 
resents a certain percentage on the pay- 
roll, with probably but little variation 
from year to year. The company can 
“take advantage of the law of average” 
just as an insurance company does. 
That is where it differs from the small 
employer, who may be tempted to fol- 
low its example and endeavor to intro- 
duce an economy by not carrying lia- 
bility insurance. His concern is too 
small to have an average that is at all 
constant. For several years ir succes- 
sion he may have no bad accidents. 
Then for a year or two he may have 


American 


Assurance Company 
PHILADELPHIA 


Capital Stock, : : 


HEALTH, ACCIDENT, 
LIFE INSURANCE 


POPULAR PLAN—$1.00 PER MONTH 





$200,000 


$100,000.00 
Deposited with 
State of Indiana 





EVERY 


W. R. SANDERS 
General Manager 


AMERICAN LIABILITY CO., : : 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 


BEST SELLING CONTRACTS ON THE MARKET TODAY 


ACCIDENT anv ILLNESS 


MONTHLY PREMIUMS 


ACCIDENT 
DISEASE 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS _ ILLNESS 12 MONTHS 


Cincinnati, Ohio 





several death claims or others which 
will cost him even more money. He 
and hundreds of other small employers 
can get advantage of average by com- 
bining, but the only practical way of 
doing this is through the instrumental- 
ity of an insurance company. 





Estoppel—There is probably no 
counterpart to the case of Humes Con- 
struction Company v. Philadelphia Cas- 
ualty Co., 79 Atl, 1. The casualty com- 
pany had issued an indemnity policy 
to the construction company and, on an 
injury being suffered by an employe 
of the latter, assumed charge of the 
defense of the suit instituted by the 
injured person, as it was entitled to do 
if the plaintiff was within the terms of 
its policy. After judgment had been 
rendered against the construction com- 
pany the casualty company concluded 
that the plaintiff was not within the 
terms of its policy and declined to pay 
the judgment against the construction 
company, whence the suit in question. 
The supreme court of Rhode Island held 
that the casualty company was estopped 
to set up, when sued by the construc- 
tion company, that the plaintiff in the 
first suit was not an employe of the 
insured within the meaning of the 
policy. The gist of the court’s reason- 
ing is summed up in the following ex- 
tract: 

“With the possibility that it might be 
liable to the plaintiff under the policy, 
the defendant, for its own purposes, de- 
sired to have complete control of the 
defense in the Driscoll suit. Because 
of the apparent admission of liability 
arising from the defendant’s conduct, 
the plaintiff turned over to it such com- 
plete control of the plaintiff’s interest 
in said suit, thus depriving itself of 
any advantage that might arise from 
a conduct of the matter by its own at- 
torneys in its own ways. The defend- 
ant cannot be permitted now to say 
that the plaintiff was not injured there- 
by or that the travel and the result of 
the proceeding would have been the 
same if the plaintiff had taken charge 
of the matter for itself. Such claims 
are based entirely upon conjecture.” 

The decision, while novel as to the 
facts involved, furnishes only a new 
application of well settled principles of 
law. The casualty company, upon be- 
ing notified of the suit against the in- 
sured, had its option to admit or deny 
liability under its policy and to assume 
or refuse to assume charge of the de- 
fense to the suit instituted by the in- 
jured person-—a right reserved by it for 
its own protection against a listless or 
half-hearted defense by the insured. It 
was not pretended that the insured had 


Accident Insurance Companies, Attention 


A strong western company will re-insure commercial or 
industrial accident and health business located in the Middle 
Western States; (either stock or assessment) or will take over 
on favorable terms capital of new company in process of or- 
ganization. Fair treatment and all correspondence strictly con- 
fidential. Werefer by permission to the editor of The Western 
Underwriter. Address 14-Q, care The Western Underwriter. 








The American Credit-Indemnity Co. 





of NEW YORK 
CREDIT INSURANCE ONLY 








Ee Me TREAT, President 


Insures ufacturers and wholesalers against Excessive Annual Loss ugh 
lnociveney of Customers. We can always use a few high-class solicitors. 


thro 


415 Locust St., ST. LOUIS, MO. 302 Broadway, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 

















M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’!] Manager 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited. 
INSURANCE 


| UNION CASUALTY "2 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohio. 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 




















ot ey a a Elevator Insurance 
cresugey = | ENSURANCE)  accootts tinny 
Plate Glass Liability Accident, Health 

















We Are O 








And would like to hear from active agents who will devote 
their time to our mutual advancement. 
in contract and home office co-operation. 


THE BANKERS’ GUARANTY & CASUALTY COMPANY 


pening New Territory 


We will do our part 


CLEVELAND, OHIO 
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CASUALTY & SURETY 


Write Any oa, Baamins Saar a Cas- 


Mads Armee 
advertisers Accepted. 
ILLINOIS 


ATIONAL SURETY COMPANY 
The Rookery 


Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


HE TITLE GUARANTY 
at fe SUSExY COMPANY 
Special Servies to Brokers 
Harve G. , Res. » 
W. J. Doyle, e Ree higr, 
Phone Harrison 7940 
CHICAGO, ILL. 


ERE L. WICKES, Jr. 
GENERAL AGENT 


The Pennsylvania yay | Co., of Scranton, Pa. 
Liability, Plate Glass, Accident and Health 


Globe oy Co. of Kansas City, Mo. 
Fidelity and Surety 


108 South La Salle Street 
CHICAGO, ILL. 


G™: K. THOMAS 
Manager for Illinois 
Bankers Surety Company 
604 Chamber of Commerce Bidg. 
General Surety and Bonding Business 


CHICAGO, ILL. 


IOWA 


LVERSON & MONTROSE 


General Agents for Iowa 
United States Casualty Co. 
Liability, eens Boiler and Automatic 
Insurance Company of North America 
Automobile and all floater insurance 


DES MOINES, IOWA 


MICHIGAN 


ANKERS SURETY COMPANY 
of Cleveland, Ohio 
BONDS 


WARREN A. MORLEY, State Manager 
900 Union Trust Build ing 


Agency correspondence invited 
‘ompt service guaranteed 


DETROIT, MICH. 


Chas. Whitaker 
HITAKER BROS. 
613-618 Chamber of Commerce Bidg., 
State & \e . 
duets Farag A Deposit Co. of Md. 
Correspondence Solicited. 
DETROIT, MICH. 









































Wm. H. Whitaker 





HE HASKINS AGENCY CO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 


“We Can Place It.” Correspondence Invited 
DETROIT, MICH. 





ovrraBLe SURETY COMPANY 
Capital $1,000,000, fully paid 
Agents Wanted in Michigan 
WYNNE & KINSELLA 
General Agents 
(Lower Peninsula) 


Chamber of Commerce Building 
DETROIT, MICH. 


SEND FOR our illustrated caté- | 
logue of insurance office equip- 
ment and supplies. 
Underwriter Co. 





ETROIT INSURANCE AGENCY 
General Agents for Michigan 
Boray J INDEMNITY COMPANY 


of Surety Bonds 
Employers Liability. Automobile Liability, 
tor and Teams Lia- 


‘ Boiler and Fly Wheel. 
bility; ‘Personal Health Plate Glass. 
and Accident. Burglary Insurance. 


DETROIT, MICH. 


MINNESOTA 
OOD & PENNEY 


CASUALTY AND SURETY 
INSURANCE SPECIALISTS 











The Phoenix 


MINNEAPOLIS 


D H. EVANS 
e Northwestern Manager 


CONTINENTAL CASUALTY CO. 


For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 


STERLY-HOPPIN CO. (Inc.) 
Plymouth Building 
INSURANCE SPECIALISTS 


N. W. Managers Morn and Casualty Co. 
Resident Agents The Bankers Surety Co. 


Agents wanted in Minnesota and Dakotas 
Prompt Service Both Phones 
MINNEAPOLIS, MINN. 


| tae INSURANCE 
AGENCY 











Agents for Southern Sioaeaste 


lence solicited for local Agencies 
Every form of Casualty Insurance 


NEW YORK LIFE BUILDING 
MINNEAPOLIS, MINN. 
— & TULLY 


Northwestern 
NATIONAL CASUALTY COMPANY 


Agents’ correspondence solicited 
423 Palace Building 
MINNEAPOLIS, MINN. 


AYNE & COMPANY 
General Agents for Minnesota 








N. Y. Plate Glass Insurance Company 


703 Hennepin Avenue 
MINNEAPOLIS, MINN. 





ORRIS BROS. & BOHEN 
General Agents 
Preferred Accident Insurance Co. of New York. 
We settle our own claims. 


702-703 Andrus Building 
MINNEAPOLIS 
RED S. BRYANT COMPANY 
Casualty Insurance and Surety Bonds 





Northwestern Managers, Maryland Casualty Co., for 
Minnesota, North and South Dakota. 


ST. PAUL, MINN. 


NEBRASKA 
JRBODES-MonTGOMeERY Co. 
State Agent 


THE EMPIRE STATE SURETY CO. 
OF NEW YORK 


AGENTS WANTED 
OMAHA, NEB. 

















NORTH DAK OTA 





The Western | 





M. HOLMES 
© FIRBIORANGE SORETT coNnS 
N.Y; BCAA aoe; L. £1 £0. 


Actna; Phoenix Bug; N.B.& M.; Pennaylvania; Cith 
GRAND nb Pens, N. D. 





OHIO 


Bo A. MILLER, Gen. Agt. 
United Surety Co. 


Surety, Court, Shr meds Plate Glass, Personal 
Acciden Saeaty 





Telephones 
Long Distance Phone 72. Office Main 1329 
Residence, Marlo 305) 
507 Century Building 
CLEVELAND, O. 


Pa R. LAURENSON 
General Agent Northeastern Ohio 


NATIONAL SURETY COMPANY 
AMERICA’S LEADING SURETY COMPANY 


708-709 Park Bidg. 
CLEVELAND, O. 


eo J. EDWARDS 
INSURANCE SPECIALIST 


Manager and Adjuster Preferred Accident 
Insurance Co., of New York 


518 First National Bank Building 
CINCINNATI, U. S. A. 











AT ALL 
YOUR THE 
SERVICE TIME 





NATIONAL SURETY COMPANY 


AMERICA’S LEADING SURETY COMPANY 
The Ferris Agency Company 
General Agents 


1216-17 Union Trust Building 
CINCINNATI, O. 


EESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
a at Aeoates Fidelity and Deposit Company of 





City 4 _ Agents London Guarantee & Accident Co., 
(Credit Dept.) 


Nine Twelve Society for Savings 
CLEVELAND, O. 





HE TITLE GUARANTY 
& SURETY COMPANY 


Prompt service for your bond. 
George H. Olmsted & Co., General Agents 
413 Williamson Building 


CLEVELAND, O. 


R. BROKER 


It will pay you to sell the PREMIUM DIV- 

nS issued by THE PENNSYL- 

VANIA CASUALTY COMPANY, of Scranton, Pa. 
Something Special. 


THE FORD INSURANCE AGENCY COMPANY 
Managers Cuyahoga County, O. 
1106-1108 Schofield Bldg. 


CLEVELAND, O. 


ILMER D. LEWIS 


General Agent 
emma” 5 CASUALTY CO, 
of Reading, Pa. 
UNION “CASUALTY INS. CO. 
of Philadelphia, Pa. 


707-708 Reibold Building 
DAYTON, O. 


WISCONSIN 


ICHARD JEFFERSON 
State Manager 
BANKERS SURETY CO. 
Agency Correspondence Invited 
Caswell Block 
MILWAUKEE, WIS. 


HE FRANKFORT 
Mat, trian 
INSURANCE COMPANY 
LOUIS AUER & SON yOLIUS BACHER 
General Agents Wisconsin Manager 
MILWAUKEE, WIS. 


Use The Western Underwriter’s Direc- 
tory of Independent Adjusters. Inside 
back page. 


























deceived the insurer as to its relations 
to the injured person. Under such cir- 
cumstances, the acceptance by the in- 
surer of the defense of the damage suit 
was analogous to the action of a debtor 
in accepting the creditor’s statement of 
the account. In the absence of fraud 
on the part of the insured in inducing 
the insurer to take charge of the de- 
fense, the admission of liability under 
the policy was conclusive against it.— 
National Corporation Reporter. 





Value of Inspections—As shown the 
value of inspection service to the as- 
sured, a casualty company cites a case 
where one of its elevator inspectors 
discovered a gross waste of power. 
The assured was so dissatisfied with 
his reports and recommendations for 
the expenditure for considerable re- 
pairs that he threatened to go to 
some other company. The inspector 
then showed him that he was spending 
about $1,900 a year more for power 
than would have been necessary had 
he spent about $2,000 on improvements. 
The assured had been paying this ex- 
cess charge for about twelve years. 





Farmers’ Liability—Farmers ought 
to cafry liability insurance. Whether 
they will do it or not will depend 


largely upon the agents soliciting this 
line. Many changes have taken place 
in the agricultural world. Forty years 
ago the mowing machine, the hay cut- 
ter and the threshing machine, each in 
use but a few days in a year, consti- 
tuted about all the machinery on the 
farm. The hired man often was the 
son of a neighbor and a friend of the 
farmer and his family—an intelligent, 
American-born young man, Now there 
are mowers, harvesters, threshers, 
riding plows, corn huskers, ensilage 
cutters, horse hay forks, feed grinders 
and a dozen other machines in use on 
the large farm. In fact, the farm 
hand is working around machinery 
more than are some of the employes 
in factories. 

The farm hand himself has changed. 
The young Americans who used to 
work on farms, drift to the cities and 
towns and their places in agricultural 
labor are taken largely by foreigners, 
who cannot understand English very 
well, are unaccustomed to the use of 
farm machinery and are slow in intel- 
lect. Some of them have been labor- 
ers in town and there have learned 
that injuries mean indemnity or dam- 
age suits. The country has under- 
gone many of the same changes as the 
city and the needs of liability insur- 
ance have grown there as they have 
in the city. 





PLANNING VS. DOING 


It isn’t the job we intend to do, 
Or the labor we've just begun, 
That puts us right on the ledger sheet 
—It’s the work we haye really done. 
Our credit is built on things we do, 
Our debit on things we shirk; 
The man who totals the biggest ‘plus 
Is the man who completes his work. 
Good intentions do not bey Dills; 
It’s easy enough to plan. 
To wish, is the play of ee office boy; 
To do ig the fob of a. man, 
—Richard Lord in System. 





“Many an agent’s failure is due to 
the fact that he bit off more than he 
could chew.” 








ORTH AMERICAN ACCIDENT 


INSURANCE CO. 
J. H. MUNSELL, General Agent State Wisconsin 
Best Accident and Health Policies Issued 


AGENTS WANTED 
419 Caswell Block 
MILWAUKEE, WIS. 





ETNA ACCIDENT & LIABILITY CO. 
Howard D.'Plimpton, General Agent 
WISCONSIN AND NORTHERN MICHIGAN 
Casualty and Automobile Insurance 
303 Pabst Building 
MILWAUKEE, WiS. 
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Industrial Disability 


It is evident that the insurance com- 
missioners who have been investigating 
the industrial disability companies have 
found considerable that they regard as 
subject to criticism and that these com- 
panies will have an important place in 
the deliberations of the commissioners 
convention at Milwaukee. ? : 

The industrial disability business is 
still in a more or less disorganized con- 
dition. In the first place it is young. 
Only a few years ago it was an experi- 
ment. Nobody knew how much in- 
demnity could be safely granted for a 
dollar a month. The pioneers had to 
try theories out. They had to work out 
a classification. They had to build 
agency plants and then hold them 
against competitors. They had to face 
the competition of those who thought 
they could give more for the money 
than they could with safety. They had 
to learn whether the public would pay 
more than a dollar a month for a better 
policy. That they have solved these 
problems as well as they have is greatly 
to their credit. 

With the business developing into 
such large proportions in so short a 
time, it was inevitable that abuses 
should creep in or that inherent evils 
would in some cases fail to be eradicat- 
ed. The record of a comparatively few 
strikingly successful companies has led 
to the general belief that this business 
is a mint. Probably some compa- 
nies have been animated with too great 
a desire for large profits and with too 
little regard for justice. Sharp meth- 
ods have been used at times. Policies 
have been issued which were mislead- 
ing to those- not accustomed to insur- 
ance contracts. In some cases agents 
have wilfully misrepresented the poli- 
cies they sold. In thousands of cases 
the assured has not got what he ex- 
pected in settlement of claims and in 
some cases he has not got what he 
was entitled to. All this has caused 

complaint and it is the duty of the in- 
surance commissioners to learn what 
just causes for complaint really exist 
one to eliminate those causes if possi- 

e. 

When the industrial life insurance 
companies were young they charged 
high rates. They had hundreds of 
agents who were unfit to be in the 
business, who sometimes fooled the 
assured and sometimes conspired with 
the assured to defraud the companies. 
Now the agency plants are on a very 
much higher standard, the men are mak- 
ing money and are more responsible, 
and the companies are giving the as- 
sured almost twice as much for their 
money as they used to do. 

Similar changes must take place 
among the industrial disability compa- 
nies. They now have an experience on 
which to work. They know pretty well 
what they can and what they cannot do. 
The older companies have large agency 
plants, composed of a better class of 
men and tied to the companies by 
stronger bonds of interest. The time 
has come when some of the earlier evils 
would naturally right themselves and in 





fact are doing so. When these process- 
es shall have worked longer and the 
legislatures and the commissioners shall 
have done what they can to supplement 
their work the business will be put on 
a basis even better than it is now and 
very much better than it used to be. 


Satisfied Policyholders—The agent 
who keeps old policyholders pleased 
and satisfied is just as good a sales- 
man and just as valuable to the com- 
pany as the agent who gets the names 
of new policyholders on the books.— 
U. S. Health & Accident. 








Squirrel Department.—The Conti- 
nental Casualty is operating a “squir- 
rel department,” one that cracks hard 
nuts. Translated into language that the 
wayfarer may understand it means that 
the company wants its agents to send 
in particulars of cases where they were 
unable to close the people. The home 
office asks for the 57 varieties of ob- 
jections offered and the real reason why 
the prospect did not take insurance. 
The home office sends sledge hammer 
arguments to the dilatory prospect 
couched in the forceful terms of Chaun- 
cey Miller. 





Little Policies Bring Big Ones—XY, 
the largest wholesale millinery dealers 
in town, up to about a year ago rented 
the premises they occupied, so that 
practically all the protection they 
needed along the casualty line was 
plate glass insurance on their show 
cases. We have carried the same for 
a number of years, at a premium of, I 
think, about $17. During the first part 
of 1910 they rented a good sized build- 
ing on South Broadway in which they 
had to maintain an elevator and a 
steam boiler. Several other companies, 
as well as ours, solicited this business. 
To the claims of our competitors, they 
replied that while their dealings with 
the Maryland Casualty had been lim- 
ited to plate glass insurance, they had 
had several losses under their policy 
which were promptly taken care of, and 
that they were a | satisfied with our 
service. Contest for the business was 
rather spirited, but the result was that 
we wrote them sprinkler, premium 
$155.52; boiler, $30; general liability, 
$40.45; elevator, $31.50; burglary, $40; 
as well as additional plate glass in- 
surance, so that now we have policies 
in force of that class amounting to 
$163.70.—V. J. North in the Budget. 





A class of casualty and surety agents 
which makes much trouble for home 
offices is composed of those who are 
so independent that they assume to be 
judges of what it is necessary for the 
home office to know or not to know. 
They treat application blanks and 
blanks made up by the loss department 
as if they had been prepared by the 
office boy or the secretary’s stenog- 
rapher. Some agents are such good 
producers that the home office has to 
put up with such shortcomings; some 
other are not. 





An ounce of help is worth a ton of 
hot air—Get busy. 








$100 Premiums 


$100 Bonus 


We have issued for distribution among new 
agents, in new territory, 1,000 Territorial 
Development Bonds, each calling for $100.00 


in Gold. 


Total $100,000.00. 


If one of these Bonds, IN ADDITION to 
regular liberal commissions, appeals to you, 








WRITE 








NATIONAL CASUALTY CO., 


W. G. CURTIS, Pres’t and Gen’! Mgr. 


DETROIT, MICH. 





ASSURANCE CORPORATION, LTD 
OF LONDON, ENGLAND 


EMPLOYERS’ LIABILIT 


Liability Compan Moneta ant 2 Ltitity lasummes The most pn | he ante | Accident 
and Policies. United States Assets, $6,688,404. Surplus $2,094,362. 


GENERAL AGENTS: 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cincinnati. 
WM. O. BRUNSKILL, 337 Superior Ave., N. W., Cl 

THE FRANK TALLMADGE COMPANY, Cent. Ghio, New Hayden Bidg., Columbus. 

ZENER & STONE, Indiana and Kentucky, Talbott Bl petensgete- 

GEO. A. GILBERT Ill., Iowa, Neb., S. Dak. and N. , 29 S. La Salle St., Chicago. 
CHAS. H. GARRISON, Mich., Majestic Bldg., Detroit. 

LOYAL DURAND, Wisconsin, Mitchell Bidg., Milwaukee. 7 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 


AN AGENCY CONTRACT WITH THE 


es : Title Guaranty é Surety Company 
ey SCRANTON, PENN. 
is a valuable asset to any Insurance Office 


CAPITAL STOCK, $1,000,000 


L. A WATRES, President JOS. A. SINN, Vice- Presiden 
AGENTS WANTED IN UNCOVERED TERRITORY 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
during 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 


NEW COMPANIES|INTER OCEAN 


or old ones needing anything in forms, || ife & Casualty Company 


policies or accounting systems, can se- 
cure same, or the preparation and in- 




















Health and Accident Insurance 


stallation of anything in the Casualty 
or Surety line from us. 

EXAMINATIONS and AUDITS, Un-|@ We want good State and District men 
derwniting Surveys and Assistance. at once. Liberal commissions. Only expe- 


If you want good men or good men want 
positions in these lines, we may be 
able to get you together. W. A. NORTHCOTT, President 

HENRY H. LOVELL Bke,Bks;ispRINGFIELD - - ILLINOIS 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HARRIOTT PRESIDENT E. E. GR1iFFITH MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


rienced, able young men wanted. Address 
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CAPITAL 
$125,000 


IN THE LAND OF MILK AND HONEY 


The Strongest Health & Accident Insurance Company West 


of Chicago wants “dollar-a-month” agents to represent us 
in the States of Idaho, California, Oregon and Washington. 


AMERICAN CASUALTY COMPANY, Tacoma, Washington 
AVAL 000.00 


L 
LABLE ASSETS OVER $200, 


PEOPLES HEALTH & ACCIDENT INS. CO. 
of GRAND RAPIDS, MICH. 

Writes most liberal policy. Gives free hospital care in case of accident 

and pays full indemnity besides. Splendid opportunities for good agents 

in Michigan. Write company for literature. 











Health 
fe | and 
Accident 
Insurance 





See? 














H. G. B. ALEXANDER 
President 




















